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DISCLAIMER

THIS DOCUMENT PROVIDES AN INITIAL SUMMARY OF CERTAIN BUSINESS ESSENTIALS 
UNDERLYING THE MAXDATA PROJECT. THIS DOCUMENT IS EXPECTED TO EVOLVE OVER 
TIME, AS THE PROJECT PROCEEDS, AND THE MAXDATA TEAM MAY POST MODIFICATIONS, 
REVISIONS AND/OR UPDATED DRAFTS UNTIL THE FINAL DOCUMENT IS PRESENTED PRIOR 
TO THE DATE OF THE PUBLIC TOKEN SALE.

THIS WHITEPAPER SETS FORTH A DESCRIPTION OF THE PLANNED MAXDATA PLATFORM 
AND THE USE OF THE MXD TOKEN. THIS IS BEING PROVIDED FOR INFORMATION PURPOSES 
ONLY AND IS NOT A BINDING LEGAL AGREEMENT. MXD TOKEN SALES WILL BE GOVERNED 
BY SEPARATE TERMS & CONDITIONS. IN THE EVENT OF A CONFLICT BETWEEN THE TERMS & 
CONDITIONS AND THIS WHITEPAPER, THE TERMS & CONDITIONS GOVERN.
 
THIS WHITEPAPER IS NOT AN OFFERING DOCUMENT OR PROSPECTUS, AND IS NOT 
INTENDED TO PROVIDE THE BASIS OF ANY INVESTMENT DECISION OR CONTRACT.     



3maxdata.io

ABSTRACT

The current economic system is broken; business models in every industry are cluttered and 
inefficient. Each and every transaction that occurs is exponentially overpriced - with companies 
having to pay exorbitant marketing fees in their attempt to target potential consumers. Giant 
marketing corporations mine through huge piles of user data at great  expense while trying 
to identify potential customers.

MaxData aims to fix the system. Our blockchain platform facilitates direct connections 
between consumers and service providers. By allowing users to share their data with the 
companies, businesses can bypass the expensive middleman processes, creating a cheaper, 
smoother transaction. 

MaxData envisions a future beneficial to both consumers and service providers. Service 
providers will be able to target only relevant customers and with truly attractive offers, 
without relying on costly marketing. Thus, consumers will also gain from cheaper prices as 
well as no longer being hassled by the noise of spam, messages and advertisements of the 
current system.



4 maxdata.io



5maxdata.io

EXECUTIVE SUMMARY

Today’s economic model presents a fundamentally flawed and inefficient consumer-
corporation relationship. With so many competitors vying for the attention of billions of 
consumers, service providers must hire the marketing services of the giant data corporations. 
However, such services are expensive. These rising costs end up being rolled into the final 
prices consumers everywhere must pay. MaxData was founded to streamline the process 
and transform the service economy as we know it  by building a platform  allowing users to 
connect directly with companies through the blockchain. By removing the Big Data middlemen, 
MaxData allows service providers to interact directly with consumers in a knowledgeable and 
more efficient way. This lets them provide cheaper and more user-attuned services.

What is truly amazing about this idea is that it benefits both sides - the consumer and the 
service providers. Service providers can now radically transform the way they are structured 
and change the way they find and convert their customers. With MaxData they can find 
customers easily and cheaply. Instead of wasting money on advertising with the hope of 
reaching the right user with the right offer at the right time, service providers scan our 
anonymised blockchain to understand customers’ exact wants and needs. Once done, they 
build offers that perfectly fit these anonymous users and can send them a one-time offer by 
paying these users our MXD tokens for access to their temporary inbox.

Consumers, on the other hand, can find good services easily while enjoying cheaper prices. 
Instead of having to spend their limited time on searching for deals and filtering spam and 
aggressive salespeople, consumers can simply upload their data and wait for the perfect 
deal to come to them. 

Users receive offers from companies that improves the offer they currently have. They can 
then choose to accept or reject this offer, and complete this transaction with the click of a 
button, efficient and hassle-free.
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MAXDATA VISION

MISSION STATEMENT

Reinventing the consumer-company relationship. Giving ownership and profits on personal 
data back to consumers, reducing consumers’ cost of living and giving unprecedented 
value to companies making them more efficient and reducing their marketing costs. 

Build a platform where consumers and service providers interact directly. Using blockchain 
technology consumers anonymously provide information. Service providers use this to 
structure their businesses more efficiently, reducing their marketing and overhead costs by 
allowing them to target consumers who receive tokens and cost saving offers that truly bring 
them value. 
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THE BIG DATA INDUSTRY’S MONETIZATION

“Data is the new gold1,” explains X-Prize Foundation Chair Peter Diamandis. Each day, hundreds 
of billions of bits of data are produced through our phones, computers, cars, credit cards, 
household appliances and shopping. The Age of Big Data has seen the rise of a multi-billion 
dollar industry surrounding the collection, packaging and analysis of user data. Nearly every 
online business relies on this industry to try and effectively find customers and sell to them. 
With millions of potential consumers to filter through, businesses are prepared to pay a lot of 
money to big centralized companies such as Google, Facebook, Alibaba and Tencent who are 
actively gathering user data. 
But who bears the cost of this industry? The end users - the vast majority of the population 
whose data is being collected and monetized - are the only ones losing out from this industry. 
Our personal data ends up having a negative value. Users are the ones left to pay for the 
use of their data by corporations in the form of increased service and product costs. This 
situation is simply absurd. Users are often not aware of the extent to which their data gets 
collected and sold. Effectively, anyone using free platforms gives up the rights to their data. 
As Andrew Lewis once said "If you're not paying for something, you're not the customer; 
you're the product being sold2". Data Giants are monetizing this user data heavily, while 
customers don’t see a single dime.
 

1 - https://youtu.be/3cXPWyP0BBs

2 - https://twitter.com/andlewis/status/24380177712?lang=en

3 - https://surveyanyplace.com/average-cost-per-lead-by-industry/

Wouldn’t services become cheaper if companies wouldn’t need to pay big data companies 
for your data ?  Especially when considering user data is worth more than 1800$ per user per 
year (Looking at the average revenue per user from the big data companies), and these costs 
are mostly rolled onto consumers. When looking at cost per lead per industry and channel, it 
is clear there are many benefits to be gained for service providers. If they are able to directly 
connect to consumers, acquisition costs can be reduced, and lead to a decrease in the final 
price for consumers as well.
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WHAT IS THE PROBLEM? 

CUSTOMER PERSPECTIVE

SERVICE PROVIDER PERSPECTIVE

Big Data exploitation affects any person with a smartphone, computer, e-mail, new car, credit 
card, Facebook account or simply uses the internet to find recipes or even check the weather. 
We have all been subsumed by the Big Data industry and are being goaded to increase our 
dependency on such systems while simultaneously paying for the system’s upkeep through 
increased consumer expenses. Today’s big data advertising revenue is more than $215 Billion 
annually and these costs need to be covered with an additional profit. Ultimately consumers 
need to pay the costs created by the collection of their own data, while their dependence on 
such data-collection platforms continues to be nurtured by the data corporation.

Service providers face a number of challenges when trying to identify and target consumers 
with relevant deals.
 
The first challenge is targeting the right customers at the ‘right’ time. Businesses find it 
extremely difficult to determine exactly who their customers are, and what exactly they need. 
Businesses try to improve their potential customer identification with targeting efforts. They 
either use third-party software or develop tools of their own, based on intricate algorithms 
that sift through forests of data, a process that is expensive, complex, and still imperfect.

The second problem is identifying the most relevant offer to send to the customer. Even when 
businesses manage to identify relevant consumers, they have no way of knowing whether the 
customer is currently paying for such a service, or how much they are paying. The businesses 
are left to make ‘cold’ offers to the customer - offers that may be completely off target. Such 
‘irrelevant’ offers are easily looked over by the customers, wasting an opportunity to make 
the sale. 
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MAXDATA - WHY USE THE BLOCKCHAIN?

BLOCKCHAIN SMART CONTRACT BENEFITS:

Thanks to the invention of Blockchain technologies and use of cryptocurrencies, a wave of 
decentralization is taking place in many industries. Big, centralized companies are effectively 
losing their monopoly over money and data. From banks, to data giants and governments, 
this decentralization is transforming traditional industries. While this new situation might be 
intimidating for centralized companies, it will give many opportunities to build new services 
for smaller businesses and consumers that thrive on evolution and change.

The above points are all crucial for a successful MaxData platform and providing the benefits 
to the consumers and service providers.

General data is available, while personal data is anonymous.

sdsds

Blockchain has an immutable history of transactions.

Provides trust between two unknown parties, allowing decentralization

Data is safe and stored on decentralized servers

Cost-effective payment solution for small transactions w/o any middleman
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MAXDATA SOLUTION

MaxData is revolutionizing online purchasing methodology and provides a new concept 
for conducting online goods and services purchasing. Our platform gives service providers 
access to anonymized user data, and the ability to send users offers with their consent. It 
transfers the search and negotiation stage from the customer to the service provider and 
creates a direct relationship between them. This effectively reduces many of inefficiencies 
experienced by both parties in the current transaction model. Working together directly has 
many benefits. Companies can discard the cumbersome overhead and marketing costs, thus 
allowing customers to pay for the service alone.

COMPANIES BENEFIT FROM:

CONSUMERS BENEFIT FROM:

Direct access to consumers.

The best possible deal in the marketplace.

Full understanding of consumer needs.

Reduced expenses.

Transparent relationships with customers.

Receiving tokens for sharing the anonymous data.

Reduced marketing costs as middlemen are no longer necessary.

Eliminating spam from irrelevant offers.

Quick and easy way to switch service providers.

Taking the burden of comparing offers out of their hands.  

Lower overhead increasing gross margins.

Ability to send relevant offers consumers are looking for.

Business intelligence giving a clear picture of the current market.
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HOW IT WORKS?

Say we have a user looking for a new home insurance plan. He logs into MaxData, fills out 
the home insurance template and submits it to the public database. This template provides 
all the relevant information insurance companies need in order to make a quote on home 
insurance. In most cases, the user will even include the price they are paying for their current 
service. Based on this data, insurance companies can send a user a personalized offer taking 
all this information into account. Should they decide to send a user an offer, each one of 
these companies will need to give him a MXD token in order to send him their one-time offer. 
Once a user has received all the offers he can decide which one of the offers suits him best. 
He can now click his approval and send the rest of his details to close the deal. This new 
transaction is automatically updated on the public database and other service providers can 
use this updated information to make an improved offer. See the figure below:
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Using the blockchain ensures the general transaction data is recorded transparently, while 
personal data is encrypted and only accessible by the user.  This setup is helpful for both 
the users and service providers. Users will only receive offers that match the data they 
contributed (based on price, location, age, gender, interest, query, etc.). The Service Provider 
will be able to pinpoint and target users that are actively looking for the service or product. 
This means they will not pay to purchase advertising space – instead, "purchasing" potential 
conversions. Additionally, service providers can add their new offers and deals directly to 
the platform. This enables them to reach potential consumers directly and stay constantly 
competitive. Finally,  service providers can see what deal the customer currently has, allowing 
them to refine their offer into one that is truly attractive to the customer. This drastically 
increases the chance of ‘closing the deal’. 
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MAXDATA SERVICES

Say we have a user looking for a new home insurance plan. He logs into MaxData, fills out 
the home insurance template and submits it to the public database. This template provides 
all the relevant information insurance companies need in order to make a quote on home 
insurance. In most cases, the user will even include the price they are paying for their current 
service. Based on this data, insurance companies can send a user a personalized offer taking 
all this information into account. Should they decide to send a user an offer, each one of 
these companies will need to give him a MXD token in order to send him their one-time offer. 
Once a user has received all the offers he can decide which one of the offers suits him best. 
He can now click his approval and send the rest of his details to close the deal. This new 
transaction is automatically updated on the public database and other service providers can 
use this updated information to make an improved offer. See the figure below:

Users will submit their offer request on the network, service providers will collect, filter and 
reply accordingly with a detailed proposal.

If a user wants to assemble a purchase group for greater purchasing leverage, he publishes 
a service request. Other users can connect to this request and build it up together - uniting 
to receive a better offer. In this case, the service providers no longer interact only with the 
individual user. Instead, they query the database for relevant tenders and make offers to 
the purchase groups. The group then decides on which offer they want to go with. The group 
interaction is displayed below:

SMART OFFER MATCHING

PURCHASE GROUP



14 maxdata.io

OFFER SHARING

USER & SERVICE PROVIDER RANKING

DATA BI

Companies find users that are interested in their offers inside of the MaxData platform.
however, it doesn’t end there. Once a company finds interested consumers, they can send 
them a shareable offer. These offers contain a shareable link and users receive MXD tokens 
whenever another customer purchases using this link. They can share the link using social 
media or send it to friends using email or Whatsapp. Companies set the amount of referral 
tokens users will receive whenever someone makes a purchase, and  users will automatically 
see these tokens appear in their wallet.

The system will ultimately have a ranking mechanism that will provide distributed decentralized 
trust, limited to the business model we provide. This ranking will assist consumers in selecting 
service providers on one hand and help service providers filter potential leads when targeting 
consumers on the other hand.

The system will store all users generated requests and service providers offer proposals 
(without revealing their personal info) in an offline storage with their details and provide 
them to trusted parties for querying and BI. 
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MAXDATA PLATFORM

We will provide an open source platform for customers and service providers to interact, 
request goods and services, negotiate and conduct transactions to close agreements and 
transfer tokens. The solution is divided into two main steps.

To make the platform available, mature and move to production in a reasonable amount of 
time we will start with a more traditional development form of a website and an app with 
four pre-defined domains. Hosting, monitoring, scaling and maintenance will be under the 
platform responsibility. When the system becomes mature with traffic, we will add the extra 
infrastructure and services needed to transform it to an open source, distributed and self-
maintained platform.

Platform development - Pure infrastructure that will allow all trusted 
parties to participate and interact.

Client development – Any client side application (Desktop, web, app) 
that will connect to the platform and consume its services and data

The platform will use the blockchain to create smart contract between trusted parties and 
transfer tokens in decentralized and a secure manner
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SYSTEM MODULES TERMINOLOGY

We will provide an open source platform for customers and service providers to interact, 
request goods and services, negotiate and conduct transactions to close agreements and 
transfer tokens. The solution is divided into two main steps.

RFP – Request for Proposal. 
The user submits a predefined template form targeted for the required service to the system.

SAP – Service agreement proposal. 
A proposal that the service provider found to meet the user’s RFP and published it on the 
network for the user evaluation

FSA – Final Service Agreement. 
The final document based on the block chain that will describe the final agreement and price 
between the customer and the service provider

SSP - Sharable Service Proposal
An offer that users can share with others and for which he gets a MXD token reward whenever 
a customer makes a purchase through this sharable proposal.

PGC - Purchase Group Contract
A contract in which users can unite for greater purchasing leverage. One user publishes a 
PGC. Other users can connect to this request and build it up together - effectively bringing 
power to users to receive better offers
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ON CHAIN / OFF CHAIN STORAGE

SYSTEM ARCHITECTURE BLOCK

Off chain storage – A place where all data related to the preliminary search and match 
between the user and the service provider is stored. A scalable repository that will enable 
queries and batch operation in a high scale. This repository is not part of the Blockchain but 
connected with links from the Blockchain to add additional data.
 
On chain storage – Based on Ethereum Blockchain, we will publish smart contracts including 
all the negotiation phases between the user and service provider with indexed contract 
properties (Running numbers that will represent the contract details to save storage). 
Gasprice payment – The project is Blockchain based, which requires Gasprice fee for creating 
smart contracts and validating them. These fees will be part of the service provider costs. 

The following are the main blocks in the system architecture. Since the technology that offers 
decentralized DB and web service has not matured enough, we will use traditional storage 
and Web services infrastructure

MaxData platform engine - Decentralized web services that provide the 
core system functionality to the system users.

MaxData platform storage – Decentralized storage where all public 
data of RFP and SAP will be stored. This storage will serve all system 
use to accomplish the task of submitting RFP, providing corresponding 
SAPs and finding a match.

MaxData Blockchain storage – smart contract based on the Ethereum 
Blockchain that reflects the agreement between the user and the 
service provider.

MaxData platform clients -  Web site and apps consuming the MaxData 
platform services and public API.

3

4
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SIMPLIFIED SYSTEM FLOW

The following is a simplified flow with emphasis on the actions taken by the parties to close 
the deal.
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DETAILED FLOW DESCRIPTION

This schema illustrates the data flow between the parties with a focus on the important 
keys needed for the transaction and its on chain/off chain location. It shows the integrated 
functionality of the MaxData platform and an app that is built on top of the platform and gives 
extra features such as the conducting of a Customer/Service Provider private communication, 
and the covering of the gas price for the user.
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COMPETITIVE ANALYSIS OVERVIEW 

CONSUMERS

SERVICE PROVIDERS
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MAXDATA BUSINESS MODEL

At MaxData, our main goal is to reduce consumers’ everyday service and product costs. 
We don’t intend to take a percentage from the service cost that is agreed upon between 
the Service Provider and the Consumer. However, the Ethereum blockchain charges us gas 
to operate and we want to ensure the platform can keep growing in the years to come. 
Therefore, MaxData intends to charge fees on the following:

For sending offers, whenever Service Provider intend to send users 
offers they need to give:

MaxData’s premium services for supporting the Service Providers with 
unique BI info.

From third parties that can develop new verticals on top of our open 
source platform for using the MaxData platform.

Tokens to the consumer to allow the Service Provider to use the consumer’s data for 
this offer. The consumer will need part of these tokens to pay for the gas cost to sign 
contracts on the blockchain.

A percentage of these tokens to MaxData, for access to the matching algorithm 
developed by MaxData in order that MaxData can continue to improve the platform.

2

3
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MAXDATA TOKEN GENERATION EVENT

MaxData’s goal will be fulfilled through a Token Generation Event (“TGE”) in which, we will 
create MXD tokens. The exact amount of tokens created will be determined during the TGE in 
order to achieve the TGE Hard Cap. 

Based on the amounts of funds that will exist at the end of the TGE sale, we will decide which 
milestones in the roadmap will be executed. Please refer to the roadmap section for more 
info.

The exact MXD/ETH ratio will be published on the web site at the day of the CrowdSale. 
During the Crowdsale, the tokens can be purchased via the MaxData.io web site through the 
MaxData Digital wallet.

The MXD token is implemented as an ERC20-compatible token over the public Ethereum 
blockchain. We chose Ethereum as it is a natural fit for MXD. It is quickly becoming the industry-
standard for issuing custom digital assets. Compatibility with the ERC20 standard leverages 
the rich existing infrastructure of the Ethereum ecosystem such as development tools, wallets 
and exchanges. The ability to program trustworthy smart contracts over Ethereum with a 
Turing-complete language allows for robust and secure customization of the cryptocurrency 
to the domain-specific requirements of the MXD network in a fully decentralized manner.

ERC20 is the Ethereum token standard. https://github.com/ethereum/EIPs/issues/20

MaxData’s platform uses the Ethereum blockchain. In the case that we find a more advanced 
blockchain that will better fit MaxData platform’s requirements in the future,  we will consider 
switching in order to continue enhancing our platform. If we do choose to migrate to a new 
blockchain, we will maintain all data that is relevant for the operation of the platform allowing 
for a smooth migration for both consumers as well as service providers.

TGE HARD CAP TGE SOFT CAP

$50.000.000 $5.000.000
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THE MXD TOKEN

PURPOSE AND USAGE

The MaxData platform is based on an open source 
cryptographic token named MXD. The token can be 
used openly for service payments and escrow.

The MXD token is at the core of the MaxData platform. It is the key that that enables all 
primary activities and transactions on the platform.

Consumers receive  MXD tokens from service providers in order to receive one time access 
to send the user an offer.

Consumers will pay the service to the Service Provider using MXD tokens, though the price 
of the services will be pegged to fiat. During the adaptation period of the platform, also 
fiat currency will be accepted.

Consumers can use MXD tokens to create and join purchase groups for goods and services. 
This enables them to unite and allows companies to offer bulk orders. They show their 
commitment by putting a percentage of the value of the goods or services in escrow. 
Companies can now look at the combined demand and send an offer to the group.The 
Service Provider with the most attractive offer takes the entire order in MXD. 
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Consumers can receive MXD tokens when they share offers with their peers. Whenever a 
purchases of a service occurs the sharer of the offer will receive a predetermined amount 
of tokens.As MaxData is an open-source platform, programmers can build new ecosystems 
that interact with the MaxData platform, utilizing the MXD tokens:

Service providers send MXD tokens to consumers whenever they send them an offer

Service providers can receive tokens as payment for services.

As MaxData is an open-source platform, programmers can build new ecosystems that 
interact with the MaxData platform, utilizing the MXD tokens:

BI systems to sort the anonymous user data. Developers can set a price in MXD for 
service providers to use their programs.

New modules for different verticals such as travel or products.

New modules for different verticals such as travel or products.

BI systems to sort the anonymous user data. Developers can set a price in MXD for 
service providers to use their programs.
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MaxData’s powerful purchase groups are open exclusively to token holders, giving them 
increased unity and leverage vis-a-vis the service provider.

developers can provide BI services to the Service providers, assisting them with the market 
research in order to map the target consumers. These developers will receive tokens for 
their service.

NEGOTIATING STRENGTH IN NUMBERS

RECEIVING TOKENS BY PROVIDING BI SERVICES

token holders are a part of the Blockchain savings revolution and reduce their cost of 
living simply by choosing to use the token to pay their service providers. 

consumers can choose to share their data with service providers in exchange for tokens.

by sharing offers, users will receive tokens (referral tokens) when others purchase services 
through their shares. 

REDUCED COST OF LIVING

RECEIVING TOKENS BY SHARING DATA

RECEIVING TOKENS BY SHARING OFFERS

BENEFITS TO THE TOKEN HOLDERS

MaxData platform offers unique features available to the MXD token community, including:
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FUNDRAISER AND TOKEN DISTRIBUTION

USE OF PROCEEDS

As our platform touches the everyday financial burdens of each person, we see our token 
purchasers first as relevant users who can be helped by our platform. Therefore, it is important 
for us to continually remain in touch with our users, to make sure that we remain on track in 
fulfilling our vision and executing our roadmap.

MaxData is committed to providing full transparency to the users and giving real power to 
our community. We will provide ongoing updates regarding our financial status, product 
development, milestones, etc. 

In order to execute the MaxData’s roadmap, the proceeds that are received at the TGE will be 
used for the following activities:
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Funding will go to the allocation and support of the Service Providers with their integration 
to the MaxData platform. Special attention will be on the broad approach to the consumers 
and their awareness of the platform’s benefits for them. The funds will support PR, 
Advertising, Marcom, Business Development, working with the community of the Token 
holders, global sales offices, etc.

MaxData’s R&D will develop and implement the platform using the blockchain. The plan 
will be executed based on the roadmap. We will implement it on the cloud, providing web 
and application access. Special care should be in taken to ensure the usability for all users 
on the platform.

The Operations of this platform will support the IT needs (HW/SW/Cloud/Licenses/etc.) of 
all other platform activities in order to execute our plan. In addition, it includes the Security 
support (Cyber and on premises), supply chain demands and all other requirements for 
the ongoing operation.

The funds for this activity will be used to set the infrastructure of the platform along with 
Legal, Accounting & Administration, Regulation, compliance and ongoing requirements.

MARKETING

R&D

OPERATIONS

G&A
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TOKEN ALLOCATION

The Tokens will be distributed as mentioned below:

The participants in this TGE who acquired the Token will hold this portion. They will receive 
the Tokens at the end of the TGE sale period. Thus, the actual % will be determined then.

The platform will hold this portion and it will be used to enrich the ecosystem, partnerships, 
collaboration and operation reserves for future and other activities.

The platform’s employees will get this portion with a lockup of 6 months and a 12-month 
vesting schedule.

The owners and the original investors of the platform will get this portion of the tokens as 
compensation for their TGE sale efforts.

TOKEN PURCHASERS

MAXDATA COMPANY

MAXDATA TEAM

MAXDATA FOUNDERS
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ROADMAP

MaxData intends to fulfill its full roadmap but is dependent on the number of tokens that will 
be purchased during the TGE.

Prior to our token generation event we will launch the pre-alpha for the MaxData platform 
with limited access.

Consumer WebApp - Single platform webapp with emphasis on the user flow.

Service provider admin - web interface portal where offers can be uploaded to the system.

Within 8 months following the TGE

Service provider admin - web interface portal for service providers with emphasis on flow 
and functionality, partial integration on the Blockchain.

Consumer app - Single platform mobile app with emphasis on the user flow, partial 
integration on the Blockchain.

TGE

ALPHA RELEASE  (UPON REACHING THE SOFTCAP)
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Within 12 months following the TGE

Within 18 months following the TGE

Within 22 months following the TGE.

Within 30 months following the TGE.

Consumer app  - Single platform full feature mobile app with integration on Blockchain

Consumer app - Full feature mobile app (IOS/Android) functionality and design. Integration 
on blockchain and off chain storage and services.

Ranking system for users and Service Providers.

Open API for user to query the community data.

Service Provider portal - Full feature service provider portal with integration on blockchain

Service provider portal - Full feature portal, functionality and design, integration on 
blockchain and off chain and services

BI on data collected from the community
.

Additional software features.

1 business domain (Selected from communication, utilities, insurance, travel, financial 
services).

2 business domains (from communication, utilities, insurance, travel, financial services).

4 business domains (from communication, utilities, insurance, travel, financial services).

1 geographical region.

2 geographical regions.

4 geographical regions.

BETA RELEASE (UPON REACHING THE SOFTCAP)

PHASE #1 RELEASE (UPON REACHING THE SOFTCAP)

PHASE #2 RELEASE (IF TGE REACHES $12M)

PHASE #3 RELEASE (IF TGE REACHES $30M)
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Within 48 months following the TGE.

Additional software features.

Support more geographical regions.

Moving to a decentralized, self-maintained system that will provide a platform for the 
community to suggest new domains and subdomains, and use a voting and consensus 
algorithm to reach overall agreement of new proposals. Use the provided ranking 
mechanism to gain trust of service provider and users. The system will open the API 
for other third-party users/companies to build similar clients that will provide the same 
functionality to the end users with a different UX flavor.

PHASE #4 RELEASE (IF TGE REACHES $50M)



32 maxdata.io

BOUNTY PROGRAM FOR THE TGE OF MXD

TOKEN SALE

The bounty is a bonus which is paid in TGE tokens in return for specific marketing activities. 
Everyone can take part in this rewarding activity and win a share of the bounty. More details 
can be found on www.maxdata.io

The sale event time frames are published on the MaxData.io website. Such time frames may 
be shortened if the sale cap of ETH is reached earlier than expected.
Participation instructions will be published on the MaxData.io website. The MXD price will be 
published on the MaxData.io website prior to the start of the sale.
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TEAM

Prior to founding MaxData, Assi served for 4 years as an Investment Banker, taking companies 
to the public stock exchange and advising them on deals (including sell-side and buy-side M&A, 
leveraged buyouts, debt and equity financings). In particular, he has a wealth of experience 
working with cryptocurrency-related companies (Bitcoin mining, BlockChain applications, 
etc.). In addition, Assi performed Due Diligence (Marketing/Business/Technological) analysis 
for Venture Capital firms as part of their investment process
Prior to that, for 13 years Assi held several leading positions (COO, VP Marketing, VP R&D, 
Director Product Management, etc.) at various technological companies, including  big public 
corporations as well as  small startup companies.
 
Assi served in the elite technological unit of the Israeli army intelligence corps.
He holds a BSc in Electrical Engineering and has completed his MBA studies with  excellence.

Jaron is a passionate visionary marketer with over 12 years of experience working in global 
businesses as CEO, CMO, and head of business development in a range of industries from 
gaming to gambling and fashion to fintech. Managing marketing efforts in companies with 
millions of clients he has a vast understanding of both the supply as well as demand side of 
the marketing landscape. 
 
Jaron holds an M.A. in Finance & Marketing from Maastricht University.

ASSI ZICHLINSKI - CEO

JARON SEIJFFERS - CMO
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Gil has over 6 years of experience in the financial world. He is a professional in the online 
payments industry.
 
Prior to MaxData, Gil fulfilled numerous finance positions including the CFO of a global online 
company, and an economist in the corporate division of Bank Leumi Ltd. - one of the largest 
banks in Israel.

Shimon is a technical leader with 17 years of experience working in major enterprise 
companies (Microsoft, Applied Material) as well as small startups. His expertise is in software 
architecture design, platform and services selection, analysis and cloud computing. Shimon 
has participated and lead projects in networking, automation systems, POS kiosk, Survey 
system, cloud based backend infrastructure for high volume commercial app with millions of 
users.
 
Shimon holds a B.A. in computer science from the Technion – the Israeli Institute of Technology, 
and Master’s in Business Management from Bar-Ilan University.

Sergei is a blockchain pioneer. He has more than 20 years of experience in software 
development. Since 2011, Sergei has been involved in many blockchain projects including 
private blockchain development for big financial organizations and Insurance companies. He 
holds a Master’s degree in mathematics and computer science.

Shlomi started coding for bitcoin and ethereum in 2014. He has been giving classes on 
blockchain for developers in Brazil, USA and Israel and consulted many companies and 
startups on how to work and implement bitcoin and ethereum related technologies.

GIL TAL – CFO

SHIMON BEN HAROSH – CTO

SERGEI KOBS – R&D TEAM LEADER

SHLOMI ZELTSINGER - BLOCKCHAIN 
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WebMakom strong development team is working on the blockchain technology since 2011 
and was involved in various projects around crypto economy infrastructure and blockchain 
projects including crypto exchanges, blockchain explorers, private blockchain solutions, 
merchant and compliance tools.

Alon has over 15 years of experience managing investments in mutual funds and provident 
funds, with the leading asset management and investment entities in Israel.
His fields of expertise are: equity funds with an emphasis on focusing on local and international 
technology, as well as with biotechnology companies. In addition, Alon has expertise in 
derivatives trading strategies and risk management.

Brian uses techniques from acting, mindfulness, & user experience design to make digital 
products people love. He’s been in User Experience for over 15 years, from designing websites 
for SME’s, to digital strategy for ad agencies, then web & mobile apps for Philips. He’s also an 
actor, holds a Professional Doctorate in User-System Interaction, and knows 6 ways to brew 
coffee.

Born in the U.S., moved to Israel at age 18. Has worked in a number of digital marketing and 
public relations roles. Currently completing a Master's Degree in Political Science with a focus 
on Computational Statistical methods at the Hebrew University.

WEBMAKOM COMPANY - STRATEGIC PARTNER FOR BLOCKCHAIN AND SW 
DEVELOPMENT

ALON KUSHNIR – BUSINESS DEVELOPMENT

BRIAN PAGÁN – USER EXPERIENCE LEAD

DROR MARKUS – MARKETING CONTENT
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Noam is an online community manager and social media strategist with 12 years experience 
in developing projects and creating communities around products. His background is strongly 
grounded in online Fintech marketing, Hi-tech consumer products and Banking.

Yair is passionate about connecting people to ideas and providing growth through user 
experience and product design. For the past 8 years he has led design teams and worked 
with both corporates and Israeli startups.

Barak has been working in the Animation and Post Production field for the last 10 years.
His talents include: Illustrating, Animating (character + motion graphics), Character Design, 
Sound Design, Video editing, Effects and Website Design.

NOAM WILD – COMMUNITY MANAGER

YAIR VINDER - USER INTERFACE LEAD

BARAK SIDI – CREATIVE DESIGN
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PERSONAL DATA REGULATION

The emerging subject of privacy and user data protection is a complex issue that requires 
government regulatory intervention.  In the present information revolution, traditional business 
models have been turned on their heads. Internet companies, led by the major technology 
giants, base their strength on the use of user data on a regular basis. Companies collect, use 
and share the information and personal data of individuals.
The scale of the information collection is mind-blowing. Every click, post, check-in and purchase 
is tracked, leading to millions of gigabytes being amassed for each user. These stockpiles for 
the core of many digital businesses. This information is used to improve the user’s surfing 
experience, however, much of it is collected without the user’s knowledge and/or permission. 
Additionally, companies use this data with little, if any, oversight and regulation, and sell this 
personal information to third parties. Recently, regulators in Europe have ruled that the use 
of information - even if the user signed a release form - can be a significant infringement and 
invasion of privacy. We are seeing more and more cases of government legislation (especially 
within the European Union [EU]) designed to prevent the data giants’ violation of the users’ 
basic right of privacy. European politicians are trying to come up with new ways to promote 
individual rights in the cyberspace and limit the dominance of the digital monopolies (such as 
Google, Facebook, WhatsApp and Alibaba). In this age of information, the basic right to privacy 
is being challenged daily on a universal level. As we see IOT technology being incorporated in 
every product, industry and service, these infringements will continue to intensify.
Leading the way in regulation of the use of data is the EU After a lengthy investigation on the 
subject, the EU established the General Data Protection Regulation (GDPR) which will become 
enforceable in May 2018. These regulations, aimed at protecting citizen privacy and data, 
has immense implications for the big digital companies. Such giants will have to redesign 
their business models, as they will no longer be able to rely on the collecting and selling of 
consumer data for profit. The EU law applies to any company holding and using data within 
the EU, as well as anyone using information about EU citizens.
As soon as the GDPR takes hold, the companies will need to immediately comply and implement 
structural changes. Those companies who fail to change in time, will be fined heavily by the 
EU. These regulations will force the entire web industry and business world to change, as 
EU citizens will receive increased protection of their privacy.  US approach is different.  The 
regulation of data usage is fragmented; each industry and sector is subject to different rules. 
Various federal authorities regularly introduce new regulations and rules, influenced by ever-
changing federal legislation. This American approach in terms of membership makes it easier 
in relation to the European approach.
The conflict over user data is just beginning. Businesses and regulators will continue to clash 
over this billion-dollar industry. This is where MaxData comes in. As governments try to 
limit the power of corporations, MaxData sets a new standard for how to protect citizens 
while still allowing businesses to profit. By enabling the trading of personal data through the 
anonymized blockchain, we empower the citizens while allowing companies to market their 
services and products more efficiently. 
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LEGAL DISCLAIMER

As of the date of publication of this whitepaper, MXD tokens have no known potential uses 
outside of the MaxData platform ecosystem. This whitepaper does not constitute advice nor a 
recommendation by MaxData, its officers, directors, managers, employees, agents, advisors 
or consultants, or any other person to any recipient of this document on the merits of the 
participation in the TGE Sale. Participation in the TGE carries substantial risks and may involve 
special risks that could lead to a loss of all or a substantial portion of such investment. Do 
not participate in the TGE unless you are prepared to lose the entire amount you allocated 
to purchasing MXD tokens. MXD tokens should not be acquired for speculative or investment 
purposes with the expectation of making a profit or immediate re-sale.
 
No promises of future performance or value are or will be made with respect to MXD tokens, 
including no promise of inherent value, no promise of any payments, and no guarantee that 
MXD tokens will hold any particular value. Unless prospective participants fully understand 
and accept the nature of MaxData and the potential risks inherent in the MXD tokens, they 
should not participate in the TGE.
 
MXD tokens are not being structured or sold as securities. MXD tokens hold no rights and 
confer no interests in the equity of MaxData. MXD tokens are sold with an intended future 
use on MaxData’s platform as a functional good and all proceeds received during the token 
sale may be spent freely by MaxData on the development of its business and the underlying 
technological infrastructure absent any conditions set out in this whitepaper.
 
This whitepaper is not a prospectus or disclosure document and is not an offer to sell, nor the 
solicitation of any offer to buy any investment or financial instrument in any jurisdiction and 
should not be treated or relied upon as one. This whitepaper is for information only. Written 
authorization is required for distribution of any or all parts contained herein.  
 
All information here that is forward looking is speculative in nature and may change in response 
to numerous outside forces, including technological innovations, regulatory factors, and/or 
currency fluctuations, including but not limited to the market value of cryptocurrencies
 
This whitepaper is for information purposes only and may be subject to change. MaxData cannot 
guarantee the accuracy of the statements made or conclusions reached in this whitepaper. 
MaxData does not make and expressly disclaims all representations and warranties (whether 
express or implied by statute or otherwise) whatsoever, including but not limited to:
 
any representations or warranties relating to merchantability, fitness for a particular purpose, 
suitability, wage, title or non-infringement;
that the contents of this document are accurate and free from any errors and



39maxdata.io

that such contents do not infringe any third-party rights.
 
MaxData shall have no liability for damages of any kind arising out of the use, reference to or 
reliance on the contents of this whitepaper, even if advised of the possibility of such damages 
arising. 

This whitepaper includes references to third-party data and industry publications. MaxData 
believes that the information reproduced in this whitepaper is accurate and that the estimates 
and assumptions contained herein are reasonable. However, there are no assurances as to the 
accuracy or completeness of this data. Third-party sources generally state that the information 
contained herein has been obtained from sources believed to be reliable; however, there are 
no assurances as to the accuracy or completeness of included information. Although the data 
is believed to be reliable, , MaxData has not independently verified any of the information or 
data from third-party sources referred to in this whitepaper or ascertained the underlying 
assumptions relied upon by such sources.

Please note that MaxData is in the process of undertaking a legal and regulatory analysis of 
the functionality of its MXD tokens. Following the conclusion of this analysis, MaxData may 
decide to amend the intended functionality of its MXD tokens in order to ensure compliance 
with any legal or regulatory requirements to which it is subject. In the event that MaxData 
decides to amend the intended functionality of its MXD tokens, MaxData will update the 
relevant contents of this whitepaper and upload the latest version of this to its website.
 
Any MXD tokens could be impacted by regulatory action, including potential restrictions on 
the ownership, use, or possession of such tokens. Regulators or other competent authorities 
may demand that the mechanics of the MXD tokens be altered, all or in part. MaxData may 
revise mechanics to comply with regulatory requirements or other governmental or business 
obligations. Nevertheless, MaxData believes it has taken all commercially reasonable steps 
to ensure that the MXD tokens are proper and in compliance with currently considered 
regulations. 
 
No regulatory authority has examined or approved any of the information set out in this 
whitepaper. The publication, distribution or dissemination of this whitepaper does not imply 
that applicable laws or regulatory requirements have been complied with.

Participation in the token sale carries substantial risk and may involve special risks that could 
lead to a loss of all or a substantial portion of your contribution. Further information about 
the risks of participating in the token sale is set out in the Token Sale T&Cs. Please ensure that 
you have read, understood and are prepared to accept the risks of participating in the token 
sale before sending a contribution to us.
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CAUTION REGARDING FORWARD-LOOKING STATEMENT

This whitepaper contains forward-looking statements or information (collectively “forward-
looking statements”) that relate to our current expectations of future events. In some cases, 
these forward-looking statements can be identified by words or phrases such as “may”, 
“will”, “expect”, “anticipate”, “aim”, “estimate”, “intend”, “plan”, “seek”, “believe”, “potential”, 
“continue”, “is/are likely to” or the negative of these terms, or other similar expressions 
intended to identify forward-looking statements. MaxData has based these forward-looking 
statements on its current expectations and projections about future events and financial 
trends that it believes may affect its financial condition, results of operations, business 
strategy, financial needs, or the results of the token sale or the value or price stability of the 
MXD tokens. 

In addition to statements relating to the matters set out here, this whitepaper contains 
forward-looking statements related to MaxData’s proposed operating model. The model 
speaks to our objectives only, and is not a forecast, projection or prediction of future results 
of operations.

Forward-looking statements are based on certain assumptions and analysis made by 
MaxData in light of its experience and perception of historical trends, current conditions 
and expected future developments and other factors it believes are appropriate, and are 
subject to risks and uncertainties. Although the forward-looking statements contained in 
this whitepaper are based upon what MaxData believes are reasonable assumptions, the 
risks, uncertainties, assumptions, and other factors could cause MaxData’s actual results, 
performances, achievements and/or experiences to differ materially from the expectations 
expressed, implied, or perceived in forward-looking statements. Given such risks, prospective 
participants in the token sale should not place undue reliance on these forward-looking 
statements. Risks and uncertainties include, but are not limited to those identified in the Token 
Sale T&Cs. These are not a definitive list of all factors associated with making a contribution 
to MaxData, in connection with its operations.  

MaxData undertakes no obligation to update any forward-looking statement to reflect events 
or circumstances after the date of this whitepaper.
The Company’s business is subject to various laws and regulations in the countries where it 
operates or intends to operate. There is a risk that certain activities of the Company may be 
deemed in violation of any such law or regulation. Penalties for any such potential violation 
would be unknown. Additionally, changes in applicable laws or regulations or evolving 
interpretations of existing law could, in certain circumstances, result in increased compliance 
costs or capital expenditures, which could affect MaxData’s profitability, or impede its ability 
to carry on the business model and the MXD token model proposed in this whitepaper.


