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The online fantasy sports industry has experienced stable growth every 
year, topping more than $7 billion of annual revenue, generated by more 
than 59 million users in the US and Canada in 2017 alone. It’s not just 
user base that grows, but also their spend on fantasy league-related 
costs, single-player challenge games, and league-related materials. For 
example, the average fantasy player spent approximately $556 on his or 
her sport in 2017.

At the same time, fantasy faces a multitude of challenges that can only be overcome by chang-
ing the industry itself. There are uncertain legal statuses, high marketing budgets, complicated 
user verifications, money withdrawal problems, and complex interfaces, just to start. The market 
is mainly split between two main players who pioneered the industry, DraftKings and FanDuel. 
Token Holders were surely appreciative when they did it, but these companies now have serious 
problems that include badly balanced marketing budgets, little external competition, a number 
of monopoly scandals, and the inability to challenge the tough laws and regulations that control 
the business of fantasy sports.

MyDFS doesn’t try to compete with industry leaders, but redefines the 
industry itself.
 MyDFS adds maximum transparency by using the blockchain and smart contracts for every 

part of the platform, from player trades to receiving your winnings.
 MyDFS overcomes safe issues by using ERC-20 Ethereum-based cryptocurrency tokens. 

These replace real money in the game, meaning people from all over the world can play with-
out any trust issues.
 MyDFS makes the gaming process as simple and straightforward as possible, attracting 

more sports fans to fantasy.

In this whitepaper, we want to detail all the issues with the existing fantasy sports paradigm, and 
how we will to solve them using the blockchain, cryptocurrency, and new business approaches.

1. Executive summary

MyDFS is a blockchain-based daily 
fantasy sports solution that connects 
sports fans around the world with 
a transparent, easy-to-use, Token 
Holder-friendly platform.

59M 
users in just US and 
Canada in 2017

$7B 
market cap in 2017

$556 
average player spent 
in 2017

What is daily 
fantasy (DFS)?
In the popular conception 

of fantasy sports, players 

draft a team and maintain 

it throughout an entire 

season, earning points when 

their players take effective 

action in real-world games. 

In daily fantasy sports, this 

whole season is reduced 

to one day. You’ll draft 

players in the morning and 

know your standing by the 

evening. Winners share the 

prize pool. Wikipedia article
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1.1. Disclaimer
THE CONTENTS OF THIS DOCUMENT HAVE NOT BEEN RE-

VIEWED OR APPROVED BY ANY REGULATORY AUTHORITY. YOU 
ARE ADVISED TO EXERCISE CAUTION IN RELATION TO THIS 
DOCUMENT. IF YOU ARE IN ANY DOUBT ABOUT ANY OF THE 
CONTENTS OF THIS DOCUMENT, YOU SHOULD OBTAIN INDEPEN-
DENT PROFESSIONAL ADVICE. MYDFS TOKENS DO NOT REPRE-
SENT ANY PURPOSE OTHER THAN A UNIT OF EXCHANGE WITH-
IN MYDFS SOFTWARE WHICH IS BASED ON THE BLOCKCHAIN 
TECHNOLOGY. MYDFS TOKEN IS OFFERED TO DAILY FANTASY 
SPORTS PLAYERS FOR USE ON MYDFS SOFTWARE AND PAR-
TICIPATION IN DAILY FANTASY SPORTS, NO OTHER PURPOSE IS 
IMPLIED OR INTENDED. MYDFS TOKENS HAVE NO GUARANTEED 
VALUE OR LEGAL STATUS AS A MEAN OF PAYMENT, IT WILL NOT 
BE ACCEPTED BY ANYONE WHO WILL NOT AGREE TO ACCEPT IT. 
AFTER THE END OF SALE OF MYDFS TOKEN ITS MARKET VALUE 
WILL CHANGE UNPREDICTABLY, NO ACQUISITION OF MYDFS TO-
KEN SHALL BE MADE AS AN INVESTMENT IN EXPECTATION OF 
FUTURE PROFITS OF ANY KIND. TOKEN ISSUER HAS NO OBLIGA-
TIONS OTHER THAN ENVISAGED IN TERMS AND CONDITIONS OF 
SALE ACCEPTED BUY TOKEN BUYER UPON AQUISION OF MYDFS 
TOKENS, ANY MYDFS TOKEN BUYER SHALL REVIEW TERMS AND 
CONDITIONS CAREFULLY.
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2.Introduction
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In the 1980s, the Rotisserie scoring system for fantasy 
baseball was introduced. Fantasy baseball team 
“owners” would pick a lineup of active MLB players and 
track their stats as the season played out, compiling 
a scoreboard based on their players’ real-world 
performances. 
In 1981, MLB fell on hard times and fantasy baseball 
became a big interest point for fans. So many fans 
started to play it against friends and others that USA 
Today started publishing fantasy scoreboards.

Today’s fantasy sports trace their roots to the late 1960s, 
when some sports reporters developed a rulebook and 

system for “fantasy” leagues. The first-ever fantasy league dealt 
with American football, and  was called the GOPPPL (Greater 
Oakland Professional Pigskin Prognosticators League). 
The participants were football journalists, members of the 
American Football League, and a few people who got some 
predefined number of tickets for the Raiders’ 1963 season. 
 
Each participant’s lineup had four halfbacks, four offensive 
ends, two quarterbacks, two goalkeepers, two fullbacks, two 
returners, two defensive backs, and two defensive linemen. 
The draft was calculated by hand, using the rulebook. To  
the creators’ surprise, interest grew quickly. When the Kings 
X Sports Bar in Oakland, California started hosting fantasy 
games, it rapidly became popular.

2.1. A short history of fantasy sports

In 2014, DraftKings and FanDuel received around 200M dollars from venture 
capitalists and investment funds, which helped them grow massively in a short 
period of time. Till  now, they raised more than $1 billion in funding — $416.2 million 
for FanDuel, and $715.1 million for DraftKings.
By 2015, many different fantasy sports offerings arrived for other kinds of sports, 
like StarsDraft.com from Amaya/PokerStars, Yahoo offering play for real money, 
and many others.

By 2006, over 12 million people were playing 
fantasy football. A big change in the industry arrived 
with legislation: the Unlawful Internet Gambling 
Enforcement Act (UIGEA), a bill that made online 
gambling and fantasy sports illegal in the US. The 
initial status of fantasy sports was uncertain because 
the industry was quite new, so it had to be reviewed 
by the relevant reulators. Shortly after that, the 
government made an exception for fantasy, finding 
it to be a game of skill, not a game of chance. This 
exception made online fantasy sports legal again.

By 2013, there were 21 million people playing fantasy 
sports, meaning the market nearly doubled in just 6 
years. 

In 1999, Yahoo set up a fantasy sports system that 
exists to present day. Unlike others, it was free to use, 
which attracted a lot of players.

1980s

1999

2014

2006
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As of June 2017, the fantasy sports industry’s market 
capitalization was more than $7 billion, with an average 
spending of $556 per player per year2. The market in the 
US is dominated by two main competitors, FanDuel and 
DraftKings, which share almost 90% of the entire market, 
followed by smaller players like Yahoo Fantasy.
The market is way less saturated for Europe and other 
parts of the world because FanDuel and DraftKings are just 
starting their expansion. There is no real front-runner among 
other companies like Oulala, or a number of fantasy sports 
platforms run by major newspapers and sport leagues 
(Premier League Fantasy, Daily Mail Online Fantasy Football, 
and so on).
Modern fantasy sports are dominated by daily fantasy — a 
game that sees users play a shortened, highly accelerated 
version of the game that might last from a day or two to one 
week. Since it doesn’t require much time to play, it brings 
more players in and they get their results almost instantly.
Another noticeable trend is that most players are starting 
to use mobile apps to play fantasy sports, not their desktop 
computers. Even if the market is quite competitive, the 
major offerings have old, complicated apps that aren’t easy 
to get acquainted with, and are hard for a new player to 
master.

2.2. Fantasy sports today

market cap 2017
$7.22B

User base growth, million users

201720162015201420112010

35.9

32.0

Fantasy sports is a very rapidly 
growing part of the electronic 
sports and entertainment market. 
It grew almost five times in one 
decade. Starting with 12.6 million 
players in 2005, it approached 60 
million in 2017, and that’s just in 
the US and Canada.

41.5
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35.9

32.0

FanDuel Fantasy sports in US and Canada: numbers at a glance3

$715.1M raised

$25M weekly prize payouts

4.2M weekly active players

Sports offered: NFL, MLB, NBA, NHL

38.6

34%

70%

66%

Football

66%

$556

51%

67%

Market cap growth, billion $

7.2

3.3

3.0

1.3

1.2

1.1

1.0

0.9 20
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20
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20
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20
16

20
17

59.3

57.4

56.8

41.5

$416.2M raised

$21M weekly prize payouts

3.4M weekly active players

 Sports offered: NFL, MLB, NBA, NHL, 
MMA, golf, soccer, NASCAR

Fantasy sports players that pay a league fee

Average age

Male

Female

College degree or higher

Have a household income above $75,000

Have full-time employment

Average annual 
spending per fantasy 
player (age 18+)

Favorite fantasy sport 

DraftKings
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3.Challenges 
in the 
fantasy 
sports 
industry

There are a number of challenges 
faced by existing fantasy sports 
platforms. Very high growth rates 
have made the industry immature, 
and outdated business practices are 
commonplace.
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The law moves quickly, and 
fantasy sports has been 
associated with legal issues 
from day one.

The legal status of fantasy sports 
throughout the US

3.1. The uncertain 
status of fantasy 
sports at large

Already legalized in 2017 or earlier

Introduced legislative effort failed in 2016 and/or 2017

Washington: Bill introduced to legalize paid-entry fantasy sports

Active legislation

Even after the US government made an exception to the 
UIGEA and classified fantasy sports as the game of skill, 
there were a lot of industry-related scandals plaguing the 
business. These included accusations of insider gaming 
at FanDuel and DraftKings, two giants of the space. Adding 
to the confusion, fantasy sports is made legal or illegal on 
per-state legality. For now, only one quarter of the states 
recognize fantasy as legal (and there is even some dispute 
in these states today). The end result is that a lot of players 
participate in fantasy without any money involved, or they 
switch to another game entirely.
Betting on sports is legal in almost every European country 
but it usually requires gaming businesses to get a hard-
to-get license. At the same time, it's hard for even major 
providers like FanDuel or DraftKings to enter a new market 
where sports betting is allowed. Their UIGEA exemption — 
which deems fantasy sports a game of skill — will be called 
into question, drawing unwanted attention from regulators 
and the government.

Most legal issues are caused by:
  the uncertain status of the industry at large
  a non-transparent gaming process
   industry scandals, such as accusations of insider 

gaming
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3.2. Problems 
with deposits 
and withdrawals
For major market players, 
withdrawals can take up 
to eight days for electronic 
payments to process 
(according to DraftKings) 
and up to a few weeks for 
check to appear in the mail. 
They also reserve the right to 
refuse withdrawals and close 
accounts at their discretion.
 
This mostly happens because there are a lot of 
intermediaries involved in the payments process. Most 
banks are overcautious when it comes to handling so-called 
“gambling-related payments.”
In 2016, a large US payment provider called Vantiv stopped 
payment processing for both DraftKings and FanDuel, citing 
“unfavorable opinions that have been issued by the state 
attorneys general.”
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3.4. Lack of 
pro player 
financing
A lot of pro players want to 
be able to use Token Holder 
capital to play and win at 
higher stakes. 
Until now, there were no possibilities for such players 
to transparently find Token Holders, and work with 
them. Token Holders also don’t have any tools to find 
such players and invest in them.

3.3. Lack of 
transparency 
in the gaming 
process and 
fair play
The most vital parts of 
gaming platforms are 
protected by their owners 
and can’t be thoroughly 
monitored by third parties. 
This generates a lot of questions from players and 
regulators alike when it comes to fairness of play, 
usage of player statistics, and the like. For example, 
a corrupt fantasy platform can add a virtual lineup in 
the middle of the game or otherwise manipulate game 
statistics, and no one would be able to identify the 
problem from the outside.
With over $1 billion at its disposal, only DraftKings 
offers the chance for its players to win money, so 
DraftKings members are interested in being able to 
better understand game mechanics, prize distribution, 
and how it all works.

13MyDFS 
Whitepaper



4.MyDFS: a 
revolution 
in fantasy

MyDFS is a team of 
industry professionals 
with vast expertise in the 
fields of fantasy sports 
and large-audience 
applications.
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uTrener, a fantasy sports platform  
(UTRENER.COM)
Launched in 2016, uTrener became one of the first platforms on the 
Russian market that offered a refined, user-friendly and seamless 
DFS gaming experience on iOS, Android, and the web. The platform 
was designed to be white-label from the beginning, so we’ve also 
launched a number of apps and integrations based on it. uTrener 
got its UK Gambling Commission license in 2017.

Before starting the work on MyDFS, 
we’ve successfully developed and 
launched a number of fantasy sport 
products, including:

White-label solution for KHL  
(FANTASY.KHL.RU)
Also launched in 2016, KHL Fantasy (later KHL Haier Fantasy) was 
an app for KHL, the top ice hockey league in Eastern Europe. Apple 
featured the app in the App Store, and it topped the charts in a num-
ber of countries, including Russia, Finland, Slovakia, Latvia. In 2017, 
it was recognized by the prestigious sports marketing jury MarSpo, 
and received first place in the “Best sports mobile app” category.

Our experience allowed us to fully 
understand the fantasy sports industry’s 
existing hurdles, and then overcome them 
with modern technologies and business 
practices. 

We received first place in the “best 

sports mobile app” category at the 

2017 MarSpo Awards. KHL Haier app 

was featured by Apple in the App Store

4.1. MyDFS background
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4.2. Partner references
Here are a few words from the valued 
partners we’ve grown our business with:

Kontinental Hockey League (khl.ru) 
FULL REFERENCE

“We’ve chosen uTrener White-label to create our fantasy sports app in 2016, 
and now we can say for sure that we are fully satisfied with it. The app 
completely matches our identity and reflects our vision.
“It let us grow our user base and have more than 30% of our active fans 
playing KHL Fantasy in just a few months after the launch. We highly 
recommend uTrener as a fast, robust, fully hosted and managed solution 
for fantasy sports.”

Wallarm (wallarm.com) FULL REFERENCE
“Our company started a partnership with uTrener a year ago. uTrener has a 
decent, well-executed cloud infrastructure that powers their apps, and our 
app security solution allows them to easily mitigate attacks or other online 
threats in a fast, scalable manner.
“We can assure any of uTrener’s potential partners that their infrastructure is 
well-protected against any threats, whether internal or external.”

Abacus (abacus.com.cy) FULL REFERENCE
“We helped uTrener obtain a UK gambling license and currently manage their 
company in Cyprus. They provide all the information we need and all the 
documents we require with great responsibility and knowledge of the matter.
“All our interactions with uTrener have been quick and problem-free. We see 
uTrener as promising and financially stable company.”
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Every transaction on our platform is controlled 
using smart contracts that work on the 
blockchain.
It ensures that every game on the platform is held to the rules dictated by the smart contract. 

Every transaction can be monitored by anyone involved (or even interested). At the same 
time, players are protected by the decentralized nature of the blockchain. Even though other 
people can view their transactions, their identities remain anonymous. 

As we audit, improve, and change the smart contracts that power MyDFS, we will update the 
public of these changes.

4.3. Overcoming 
industry challenges
Our primary focus is to make MyDFS as transparent and 
worry-free fantasy sports platform as possible. It will tackle 
existing industry challenges and overcome them using modern 
technology and contemporary business approaches.
We’ve streamlined every underlying process to make our platform work quickly and transparently. Users can play their 
games and withdraw them quickly without facing insider gaming, bots, or other unfair practices that spoil the spirit of the 
game.

4.3.1. Transparent gaming 
and fair play
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4.3.2. A 
streamlined user 
experience
Instead of building on the 
existing approaches to 
the fantasy sports user 
experience, we worked with 
real sport fans of different 
ages and with different sports 
knowledge to carry out our 
own user tests.
This lets us understand the current bottlenecks and prob-
lems in the UI, and lets us find ways to address them with 
a simplified, to-the-point user interface that suits any kind 
of gamer.
For beginners, we offer gradual user onboarding that lets 
gamers master the game at their own pace. At the same 
time, hardcore gamers and fantasy sports pros would bene-
fit from a streamlined, uncluttered interface and functional 
filters. We’ve done everything to make the user experience 
as clean and straightforward as possible.
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4.3.3. Fast and worry-
free transactions
Due to the decentralized nature of the 
blockchain protocol, smart contracts, 
and the coins used instead of fiat 
money, people can buy or sell their 
tokens and receive their winnings 
almost instantly.

Smart contracts get rid of the middlemen in the process, making sure that 
every transaction on the platform is properly verified and executed quickly. 
The smart contracts we use throughout the system are publicly accessible 
and validated by the crypto community to ensure their integrity and safety.
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4.3.4. Token Holder-
friendly, profitable 
gaming
 
Instead of just playing on the platform, 
users can also use our brokerage technology, 
letting them invest in other fantasy players 
and share their winnings.

This process is also carried out using smart contracts, so Token Holders can be sure that 
players are not able to use their money for anything except playing the games they’ve 
agreed to participate in.
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4.4. Sports we offer
At launch, we will be offering soccer, ice 
hockey, basketball, and football. Our 
platform allows for easy integration with any 
sport, and we already have experience doing 
this with sports like cricket.

We work with world-renowned sports data providers that use a distributed network of 
data scouts and data collection centers. This lets us easily add new sports to the platform 
and use the freshest, highest-quality data available. Providers we work with include:

  FantasyData (fantasydata.com)
  SportsRadar (sportradar.com)
  Stats (stats.com)

Part of the money we collect from the Token Sale will be used to find and buy sport data 
feeds, ensuring that we cater to at least the top 10 most popular sports in the world.
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4.5. Existing competitors
Alongside proprietary daily fantasy sports platforms like 
DraftKings and FanDuel, there are other competitors that 
implement cryptocurrency and blockchain technology 
to some degree. As you can see from the table below, 
MyDFS stands out from the crowd.

Our blockchain-enabled competitors include:

No Limit Fantasy Sports (nolimitcoin.org)  
DraftDaily (draftdaily.com)  
Protoblock (protoblock.com)  
Digital Fantasy Sports (digitalfantasysports.com)

.

No Limit
Fantasy Sports

 DraftDaily Protoblock Digital Fantasy
Sports

MyDFS

Cryptocurrency 
used

Own
cryptocurrency

Own
cryptocurrency

Not announced
yet

Ethereum ERC-
20 based

Ethereum ERC-
20 based

Blockchain usage
& transparency

Game results
and player
statistics are
proprietary.
No smart
contracts used.

Game results
and player
statistics are
proprietary.
No smart
contracts used.

Unknown, no
whitepaper and
release dates.

Smart contracts
for some parts
of the system,
every wager
can be seen on
Etherscan

Smart contracts
for all player
data and game
results. All data
is transparent.

Player brokerage No No No No Yes

Mobile apps No No iOS, Android iOS iOS, Android

Game features Fully featured
DFS

Fully featured
DFS

Predictions only Fully featured
DFS

Fully featured
DFS
Predictions

 

Sports offered at
the start

Soccer, NFL,
Ice hockey

NBA, NHL NFL NFL, MLB, NBA,
PGA, Soccer

Soccer, Ice
hockey, NBA,
NFL, Cricket
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5.The platform 
in detail

5.
1.
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GAME 
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All processes are discussed 
in detail in chapter “the 
technology”. Here’s a short 
list of terms and processes 
we use:

MyDFS platform
The platform as a whole, including the mobile 
app, backend services, smart contracts, and 
so on.

Sign up/sign in 
procedure
Users sign up with their existing Ethereum wal-
lets, which we’ll link their game tokens to via QR-
code, or by entering the address of their wallet, 
and then going through the wallet authentication 
procedure. The sign-in process stores authenti-
cation data locally so users don’t have to repeat 
the procedure every time they open the app.

User wallet
This is a ERC-20-compatible Ethereum wal-
let that can hold user tokens and move them 
throughout the app. The tokens available to the 
user are stored in a smart contract.

Buy/sell tokens
Users can buy and sell their tokens using the 
app, which connects to Token Sale and Ex-
change smart contracts that store token data 
and transaction histories.

Token Sale contract
A smart contract that lets users buy tokens 
during the pre-sale and sale periods.

Exchange contract
A smart contract that connects users with ex-
changes and lets them exchange tokens for 
other cryptocurrencies, buy more tokens for 
other cryptocurrencies, and so on.

Stats contract
A smart contract that records user statistics. It 
can be used by every member of the blockchain 
to validate all transactions. It’s also used by other 
smart contracts, like a game contract, to get or 
store the data needed to calculate game results. 
Additionally, a brokerage contract can use the 
statistics to help brokers choose the right player 
to invest in, and monitor their performance.

Game contract
A smart contract that records game data, player 
lineups, all in-game actions, and calculates the 
results of the game.

Sports data
Outlined in chapter 4.3, third-party providers 
build data feeds that enable this platform to 
work. These feeds contain the real data from 
games held by major sport leagues, and we use 
it to calculate a virtual team’s in-game perfor-
mance.

MyDFS token
An Ethereum-based token we use for any value 
transactions on our system.
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5.2. Benefits of using 
the blockchain
There are multiple ways our solution 
benefits from using the blockchain:

5.2.2. Fast, 
streamlined 
financial 
transactions
Player transactions happen almost instantly, 
and they aren’t charged any additional fees 
for it because there are no middlemen in the 
process.
Transaction integrity is also guaranteed by using the block-
chain, as every player has access to a full, anonymized trans-
action history. In case of any problems, it’s easy to find the 
source and fix the problem.
It’s also convenient for Token Holders. They get to monitor 
performance of the players they’ve invested in in realtime, 
get their winnings, and so on.

5.2.1. 
Decentralized 
and transparent 
gaming process
We store statistics and important data 
about every game in the blockchain. It’s 
easy for all players involved to check not 
only the validity of a game and its results, 
but by checking the smart contract that 
calculates the game results, to also 
validate how every point was scored.
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5.2.4. Safe and fast
When fiat money is excluded from the process, it 
becomes safe and way easier to play fantasy sports. 
Tokens let people get value in and out of the system way faster, and with 
far fewer complications. Smart contract records all terms and conditions 
in explicit detail, therefore making all transaction history fully visible and 
accessible to all relevant parties.

5.2.3. Fantasy 
brokerage 
platform
Token Holders can easily monitor all the data 
on the players they want to invest in, and 
choose from the best performers.
With smart contracts, they can also be sure their money 
won’t be spent on anything except the game, and their 
share of the winnings will be distributed instantly.
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5.3. The economy

We’ll do multiple things to 
monetize the app and gain 
revenues.

5.3.1. Monetization model

Game entry fees
Our revenue comes primarily from game entry fees. Players pay an entry fee to 
participate in daily fantasy games. The total collected from the crowd is then 
distributed among the winners, and MyDFS takes a 10% rake. The more players 
playing games on the platform, the more we earn. Existing fantasy sports platforms 
generally take higher rake fees. DraftKings’ fees, for example, go as high as 15.9%. 
For games with higher stakes, we’ll charge rakes even below 10%.

Premium app features
There are some functions of the app, like smart lineup selection or viewing other 
players’ lineups during the game, that are sold as premium subscription features. 
As the platform is developing, we are going to add more functions that will give 
users access to extended information about players and teams, advanced features, 
etc. Some examples are:

 Advanced player and team data
 Access to leaderboards and special contests
 Access to private games
 P2P duels

In-game purchases
There will be additional content, like badges and private tournament entry tickets, 
that can be purchased with MyDFS tokens right inside the game.

Ads and sponsor integrations
We’ll charge for integrating rich advertising possibilities inside the app, like sponsored 
leaderboards, context-based ads, sponsored contests and contest series.
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5.3.2. Token circulation

The more players on the platform, the more demand 
for tokens will be.
MyDFS tokens will be listed on a number of the most popular 
exchanges, which should help new platform users buy tokens.

We’re going to do the best we can to attract more sport fans to 
grow the audience on the platform.
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We’ve performed an analysis to determine 
financial projections for the next five years to 
come. They’re linked to a number of key metrics, 
including user count and per-sport revenue.
We’ve used industry averages and our existing products’ past statistics as a base for calculations.

5.3.3. Financial projections 
for next five years
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Scenario 1
2018 2019 2020 2021 2022

Users 753 044 $ 1 277 292 1 932 066 2 305 442 2 586 772

Revenue $ 103 506 185 $ 379 078 157 $ 678 238 123 $ 992 904 720 $ 1 284 995 456

Revenue / Employee (average) $ 1 916 781.2 $ 3 446 165 $ 4 319 988 $ 4 891 156.3 $ 5 376 550

ARPU / User $ 137.5 $ 296.8 $ 351 $ 430.7 $ 496.8

Customer LTV $ 1 143 $ 874 $ 838 $ 795 $ 787

Employees (average) 54 110 157 203 239

Scenario 2
2018 2019 2020 2021 2022

Users 888 307 1 491 911 2 249 401 2 680 549 3 005 063

Revenue $ 123 038 700 $ 448 415 326 $ 797 181 239 $ 1 161 865 010 $ 1 499 280 287

Revenue / Employee (average) $ 2 121 356.9 $ 3 675 535.5 $ 4 503 848,8 $ 5 095 899.1 $ 5 636 392

ARPU / User $ 138.5 $ 300.5 $ 354.4 $ 433,5 $ 498.9

Customer LTV $ 1 177 $ 889 $ 846 $ 800 $ 790

Employees (average) 58 122 177 228 266
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5.4. How we use blockchain

MyDFS blockchain structure 
consists of a number of layers.  
This chapter details how we use the blockchain, as it is the most important and differentiating part of MyDFS. We’ll 
also be posting additional information and technical documents on our site to clarify other parts of the technology that 
facilitate MyDFS.
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5.4.1.  
MyDFS blockchain structure

MyDFS is based on a number of smart 
contracts that define how the most critical 
processes are carried out, like game statistics 
storage and retrieval, player brokerage, token 
transactions, and so on. They include:

 Main dispatcher contract
 MyDFS token contract
 Token Sale contract
 Player statistics contract
 Game contract
 Brokerage contract

From the following diagram, you can get an 
idea of how the system operates:
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5.4.4. Player statistics 
contract
The player statistics contract keeps user 
statistics data, makes it available to 
other parts of the system.

The player statistics contract lets you:
 Approve and make changes to user statistics
 Change existing statistics
  Set and change the user brokerage fee (a fee 

taken by that user to play using a broker’s 
tokens)

  Get statistics about a user’s game count, win 
and loss percentage, tokens lost and won

We also accept currencies other than ETH, but in 
those cases, transactions are manually processed 
and still require the buyer to have an ETH wallet. 
When this happens, we first turn the amount we 
received as other cryptocurrency into ETH, and 
then deposit the requisite number of tokens into the 
buyer’s ETH wallet.

The player statistics contract keeps the 
following data:
Game addresses for all games played by the player, 
user statistics (total wins/losses, game count, etc).

5.4.2. Main dispatcher contract
The main dispatcher acts as an intermediary 
for a number of commonly used operations by 
accepting requests from other contracts and 
the system and dispatching them. 

The dispatcher contract lets you:
  Create games with set parameters using data from a 

sports data provider
  Start, finish and cancel games (when finished, game is 

processed and winners are calculated)
  Join games (adds a player’s lineup to a game and gets 

an entry fee, along with rake)
  Join games using a sponsored balance (gets an entry 

fee from the sponsor’s balance and adds a player’s 
lineup to a game)

 Deposit or withdraw tokens, and get a balance

Basically, the dispatcher contract routes commands to the 
system’s corresponding modules (or other smart contracts) 
and gets data back from them.

The dispatcher contract keeps the following 
data:
Service address, player balances, broker and stats contract 
addresses, and game token address.

5.4.3. Token contract

The token contract manages user balances 
and keeps a history of all token transactions.

The token contract lets you:
 Transfer tokens to/from any wallet on the system
 Get the balance of any wallet on the system
 Approve cross-balance transfers for brokerage

The token contract generates and receives events related to 
token transfers.

The token contract keeps the following data:
Token name and token supply data.

34 MyDFS 
Whitepaper



5.4.5. Token Sale contract

The Token Sale contract lets users buy tokens 
during any sale period: Pre Token Sale and 
Token Sale 

The Token Sale contract lets you:
  Get the balance of Ethereum deposited by any of the 

buyers
  Check if the soft cap and hard cap has been reached 

(and stop selling tokens after the hard cap)
 Issue bonuses dependent on purchase amount
  Withdraw Ethereum after the sale is over, if the soft or 

hard cap has been reached
 Transfer tokens to buyers, including bonus tokens

We also accept currencies other than ETH, but in those 
cases, transactions are manually processed and still require 
the buyer to have an ETH wallet. When this happens, we first 
turn the amount we received as other cryptocurrency into 
ETH, and then deposit the requisite number of tokens into 
the buyer’s ETH wallet.

The Token Sale contract keeps the following 
data:
The Token Sale beneficiary address, soft and hard cap goals, 
the amount of ETH already raised, the token price, and the 
total existing bonuses.

MYDFS TOKEN 
OWNER

TOKEN BUYER

TOKEN CREATION

TRANSACTIONS
TRANSACTIONS
TRANSACTIONS

TOKEN OWNER GETS ALL ETH

Yes
SOFT CAP REACHED?

Token Sale 
transfers 
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5.4.6. Game contract

The game contract stores and manages data of 
every game in the system, and determines the 
winners of the game.

The game contract lets you:
 Join a game with a lineup created by a player
  Join a game with a lineup created by a player and sponsored 

by a broker
 Start, finish, or cancel a game
 Return the state of an existing game
 Calculate player scores using game statistics and sports data
 Calculate prizes and their distribution

The player statistics contract keeps the following 
data:
Game scoring rules, service fee, current game state, amount of to-
kens in the game, scores for every athlete in the game, player list.
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5.4.7. Brokerage contract

The brokerage contract lets users “hire” other 
pro users to play for them. Using open player 
statistics, they can choose players and give 
them a credit to use to enter any game. The 
entry fee is only taken from the brokering 
player when the pro player chooses to enter a 
game. If he or she wins, the broker receives a 
full winning amount, minus fee that is set by 
the pro player.

The brokerage contract lets you:
 Hire a pro player with a fee fixed at the time of the hire
 Cancel the hire
 Set a maximum available budget to be used by the 

player to join games
 Transfer tokens from the broker’s balance to the game 

the player has chosen to enter

The brokerage contract keeps the following 
data:
List of player-to-player contracts (user and broker addresses, 
agreed-upon fees).
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The blockchain is only part of the technology we use to power 
MyDFS. We also use a number of server-side software and 
technologies, third-party data providers, non-blockchain data 
storage, and other systems that constitute the MyDFS ecosystem 
overall. You can see how it’s laid out in the diagram below.
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5.5.3. Game APIs
Game APIs are server-side apps that let mobile and web clients
perform different system-scale actions, request extra data, and
the like. Mobile and web clients mostly communicate with APIs,
and connect to the blockchain as they need in order to:

 Find games to play  
 Join a game, create a lineup  
 View other users’ profiles  
 Edit their profile data  
 Get data about in-game achievements, XP, and other metrics
 In-game chats

5.5.2. Back office apps
Back office apps are used to manage different aspects of the 
games and server environment, including:

 User management
 Content and resource management
 Server application monitoring
 Marketing and advertising management
 Game creation

Back office apps are accessible from the web only for users who have the 
appropriate access roles: Super Admins, Admins, Support Specialists, and 
Operators. Depending on a role, users can access different functionalities and 
manage different aspects of the system.

5.5.1. Web and 
mobile clients
Our mobile apps for iOS and Android, and  
the website mostly depend on visualizing data 
taken from the MyDFS system, whether it comes 
from the blockchain or from server-side apps.
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5.5.4. Console utils
Server-side console utils run in the background to 
automate repetitive tasks like:

 Automatic game creation from third-party sports data
 Live user data updates from the NodeJS server
 Game data collection

5.5.5. Marketing management
Our backend is integrated with a fully-featured CRM system  
that lets us do great stuff. It includes:

 A full marketing funnel that lets us target different users with a wide set
  of marketing triggers, whether in-app (it tracks usage time and usage patterns)
  or third-party ( it supports data from Facebook and Google Ads pixels). It can
  be used to notify users, roll out enhanced functionality to a limited set 
 of users, and send marketing messages. 

 An in-app advertisement management system that lets us add specific
 branding to select parts of the app’s interface and publish graphics
 inside the app.

5.5.6. System 
monitoring
We use in-house and off-site system monitoring to guarantee 
service uptime.
Our in-house monitoring runs  on Nagios, and is used to monitor key app met-
rics inside the administration system. 
Our off-site monitoring runs on a New Relic APM solution, enabling full-fledged 
monitoring of all aspects of how the app and server function under different 
loads.
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5.5.8. Data storage
All blockchain-based data is locally
cached on our servers for speedy access.
We also store the following game and
system data, but we use distributed
systems to do so:

 User profiles and user data
 Full game statistics  
 Full player statistics
 System logs  
 Sport clubs and league data
 Much more

5.5.10. Sports data providers
We use a number of leading sports data providers, including:

 FantasyData (fantasydata.com)
 SportsRadar (sportradar.com)
 Stats (stats.com)

Sports data is collected and aggregated from real-time or near real-time feeds, then it is analyzed and 
parsed with console utils just as quickly.

5.5.7. Data 
backups
We backup all system data 
locally and off-site on Amazon S3 
using Bacula. We also use third-
party system management from 
ITsumma, that also does off-site 
backups.

5.5.9. Web threats 
& DDoS protection
Our servers have multiple protection layers: We use 
CloudFlare to protect against DDoS and other network-based 
attacks. We use the Wallarm web firewall to protect against 
threats originating on the web.
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5.6. User acquisition

We want to grow the user 
base quickly by using 
multiple user acquisition 
channels and spending 
a meaningful part of our 
budget on marketing. 
We will use our existing experience with  
well-targeted, cost-effective marketing and 
opportunities like 2018's largest soccer event in 
Russia, that fit perfectly into our project timeline. 
In 2014, the same event reached 3.2 billion 
viewers, one billion watched final.
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5.6.1. Social 
marketing & 
advertising
A noticeable part of the project’s budget will be spent on highly tar-
geted, diverse advertisements on social networks like Facebook, Ins-
tagram, Twitter, Snapchat, and YouTube (we’ll also implement context 
advertising on Google and other networks). We already have vast ex-
perience with targeted advertising and working with marketing funnel 
technology for tracking different user behavior, and reacting accord-
ingly with suitable ads.

5.6.2. Retargeting 
on social networks 
and websites 
We've already developed a powerful retargeting technology that works 
together with our marketing funnel, so after the first ad, we can target 
different user cohorts with more specific ads.
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An important part of our 
overall marketing will be 
targeting the audience for 
the year's most important 
soccer event held in 
Russia, both online and 
offline. 

5.6.3. Large sporting 
events audience

We’ve tried to perfectly align our production schedule 
with the championship dates, and we will make some 
additional in-app customizations, branding, and func-
tionality available to generate maximum interest in 
fantasy football.
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5.6.5. Celebrity 
advisors
Every sport has its celebrity athletes. In addition to other marketing, 
we will use some stars and personalities from the  sport world to help 
us convey our message and build trust. These people will help us in-
form the public about the advantages of gaming on our platform, how 
the underlying blockchain technology works, investment possibilities 
with our brokerage functionality, and they’ll generally attract more 
fans and attention to the platform.

5.6.4. Offline 
advertisement
We will pay special attention to the wide array of possibilities in offline 
advertising, like financing small youth and corporate leagues and let-
ting them play privately on our platform, sports bar advertisements, 
support of club-based fan leagues, and so on.

5.6.6. Growth 
tokens
A portion of the MyDFS tokens issued will be used as growth tokens to:

  Provide incentives for the users to participate in games, share the 
app with friends, stimulate “word-of-mouth” advertising, retain exist-
ing users, and attract new users

  Provide additional liquidity to the network as needed
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6.Token 
sale

6.1. Token sale summary

125,000,000
The total supply of 
MyDFS tokens will be 
125 mln.
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125,000,000

TOKEN TYPE: 

Utility token

THE SALE IS OVER WHEN EITHER THE HARD CAP IS REACHED OR THE SALE PERIOD ENDS. 
UNSOLD TOKENS WILL BE BURNED WHEN THE CROWDSALE ENDS.

MYDFS TOKEN BASIC PRICE: 

1 MyDFS token = $1
The price may be higher or lower depending on selling stage and amount purchased. Currencies accepted: ETH, BTC, Zcash, Ether Classic, 

Bitcoin Cash, Litecoin.

HARD CAP: 

$20,000,000

PRE-SALE: 

April 16, 2018 — 
May 6, 2018

TOKEN SALE:

August 15, 2018 —
September 15, 2018
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We’ll divide all available tokens into 5 
parts and sell them at different price 
based on the date and current cap of 
crowdsale.

This system includes economic motivation for buyers to invest as soon as possible 
and then start advertising the sale to other people to maximize their revenues. The 
rise in price for MyDFS tokens depends on two factors - certain dates and current 
crowdsale cap.

6.2. Sale phases and bonuses

Date Percentage Price

Pre Token Sale 

April 16, 2018 -30% $0.70

April 23, 2018 -25% $0.75

Token Sale

August 15, 2018 0% $1.00

August 22, 2018 +20% $1.20

August 29, 2018 +25% $1.25

September 05, 2018 +30% $1.30

Stage Cap Token prise

Cap 0 $3,000,000 $1.00

Cap 1 $5,000,000 $1.20

Cap 2 $10,000,000 $1.25

Cap 3 $15,000,000 $1.30

Hard Cap $20,000,000

The first factor is the date. During first days of Pre To-
ken Sale MyDFS token price will be reduced to $0.70. 
The price will rise on the following dates: 

The second factor is the crowdsale cap. For example, if 
the primary Pre Token Sale price is $0.70 and the cap of 
$3 mln is reached until May 1, 2018, the Token price rises 
to $1.00. The Pricing table is the following:
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TEAM TOKENS

20% of all tokens (25,000,000)
These will be allocated to the members of MyDFS core 
team.

ADVISORS AND EARLY CONTRIBUTORS TOKENS

20% of all tokens (25,000,000)
These will be allocated to the early contributors and adviso-
ry board.

BOUNTY TOKENS

3% of all tokens (3,750,000)
These will be allocated to the people supporting MyDFS and 
completing bounty tasks.

The total supply will be 25 million tokens available 
for purchase during the pre-sale and crowdsale, plus 
the allocated Growth Tokens, Bounty Tokens and 
Tokens for Team, Advisors and Early Contributors.

PURCHASED TOKENS

20% of all tokens (25,000,000)
The funds raised with Purchased Tokens will be used for business 
operations, product development, marketing and PR, and other 
roadmap milestones. Unsold tokens will be made
non-transferrable, and will be removed from the usable supply.

GROWTH TOKENS

37% of all tokens (46,250,000)
These will be allocated in a timely fashion to ensure proper incen-
tives for users and affiliates, and should help the project’s growth. 
Tokens issued for the growth pool will be used to incentivize a num-
ber of behaviours, including account verification, account deposits, 
completion of various in-game quests, sharing content on social 
networks, and so on.

6.3. Token allocation

20%

37% 
20% 
20% 

3% 
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6.4. Pre-sale

(converted at the ETH exchange rate).

MINIMUM PARTICIPATION AMOUNT: 

$ 100
TOKEN CONTRACT ADDRESS:

TBD
(the contract address will ONLY be published on 

https://mydfs.net)

MAXIMUM PRE-SALE:

100%
of the cap can be raised during the pre-sale.

TOKEN SALE SOFT CAP

$4,000,000
The soft cap is

for $ 50k+ 

DISCOUNTS OFFERED ARE:

15% 

25% 

10% 

for $ 100k+

for $ 500k+

The pre-sale will take place 
on April 16, 2018 and go until 
May 6, 2018.
To ensure that there are tokens available for your purchase, 
recommend indicating your interest by sending a quote re-
quest using the Token Holder app, or by sending an email 
request.
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6.5. Token Sale

MINIMUM PARTICIPATION AMOUNT: 

$ 100
TOKEN CONTRACT ADDRESS:

TBD
(the contract address will ONLY be published on 

https://mydfs.net)

MAXIMUM SALE:

100%
of the Cap can be raised during the sale.

The crowdsale, or Token sale, 
will start on August 15, 2018 
and go until September 15, 
2018.

is reached (converted at the ETH exchange rate).

TOKEN SALE LAUNCH COMPLETION 

$20,000,000
The Token Sale will end when the hard cap of  

for $ 50k+ 

DISCOUNTS OFFERED ARE:

15% 

25% 

10% 

for $ 100k+

for $ 500k+
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The lockup period ensures 
that tokenholders don’t sell 
tokens until 14 days after 
exchange listing. The tokens 
will be listed on a number 
of well-known, trustworthy 
exchanges.
For token buyers over 100k$ lockup period is 3 month. This 
allows those who missed the opportunity to buy tokens 
during the pre-sale and Token Sale to still get tokens for use 
on the platform.

Vesting applies to team 
tokens, ensuring that the 
team’s priorities properly align 
with the community’s. The 
team will successfully deliver 
the project as it’s stated in the 
project roadmap.
Founder and Core Team Tokens vest for one year from the 
date they are allocated. They are also unlocked by 1/12 each 
month.

6.6. Lockups and vesting
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The ETH raised will 
mostly be spent 
as shown in the 
diagram:

13% 

8% 

6% 

6.7. Budget allocation

55% 

18% 

Other costs
“Rainy day” fund to be used in case of 
unanticipated expenses

Marketing & PR
Digital marketing, social 
network promotion, offline 
marketing, and any other 
operations to acquire users 
and promote the platform

Development
Core development team salaries 
and other costs related to 
product development

Business Operations
Support and business services, 
infrastructure costs

Legal and licences
Compliance costs for some operations, 
licensing costs for the content, sports data
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DECEMBER 29, 2017 

MyDFS 
Token Holder 
functionality is 
ready
Token Holder app is up for 
security audit and alpha 
testing.

FEBRUARY 20, 2016 

Kontinental 
Hockey League 
app launched 
A white-label application 
for the #1 hockey league 
in Europe was launched 
and featured by Apple in 
AppStore.

JANUARY 16, 2016 

uTrener DFS 
launched in Russia 
We've launched the first 
russian daily fantasy for iOS, 
Android and web.

NOVEMBER 7, 2017 

uTrener app got 
a UK Gambling 
license
Now we've got a gambling 
license to start out business 
in UK.

NOVEMBER 20, 2017 

MyDFS 
development 
started
We've decided to start a 
Token Sale to sell DFS tokens 
that are used in Fantasy 
Sports.

7.Project roadmap

20172016

2018
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APRIL 17, 2018   

MyDFS Token 
Holder wallet is 
publicly accessible
People in whitelist and select 
Token Holders can start 
making orders and using the 
Token Holders app.

MARCH 12 2018 

New features are 
added to MyDFS 
app
New features are launched in 
beta-version.

JUNE 4, 2018  

MyDFS app is fully 
ready
App is fully playable and 
available in AppStore and 
Google Play.

APRIL 16, 2018   

Pre Token Sale 
starts
We’ll only sell tokens with 
good bonuses to a limited 
amount of Token Holders.

JUNE 10, 2018   

The app is fully 
ready for the 
biggest soccer 
championship
Sports data is fully 
integrated. The app provides 
live soccer scores and other 
related information.

MARCH 25, 2018  

MyDFS basic 
gaming 
functionality is 
ready
User app is ready for testing 
by members of the whitelist 
and Token Holders.

MAY 6, 2018  

Pre-sale finishes

Preparing for Token sale.

MAY 17, 2018  

Beta test

The app is available for 
people from white list.

to 2019

AUGUST 10, 2018

NFL is included to 
MyDFS 
Users will be able to pick 
a team of real American 
football players.
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DECEMBER 3, 2018

MyDFS app is 
launched on Apple 
TV
MyDFS TV app is available 
for download from the App 
Store on Apple TV.

DECEMBER 19, 2018

MyDFS card is 
issued
Users can use MyDFS card to 
cash out tokens.

SEPTEMBER 20, 2018

NBA is added to 
MyDFS
Users can create or join NBA 
league and manage own 
team.

JANUARY 21, 2019

eSports is added 
to MyDFS platform
Dota 2, StarCraft, Counter-
Strike professional teams are 
on MyDFS.

2019

AUGUST 13, 2018  

Intensive public 
marketing & PR 
campaign starts
We unroll a big marketing 
campaign to get as much 
users as possible onboard.

SEPTEMBER 15, 2018  

Token sale finishes

Token sale is fully finished, 
unsold tokens are burned.

AUGUST 15, 2018

Token sale starts

Token sale opens and tokens 
are available to buy for 
everyone.

56 MyDFS 
Whitepaper



APRIL 10, 2019

Formula 1 is added 
to the platform
MyDFS includes Formula 1 
teams.

NOVEMBER 8, 2019

World Fantasy 
Football 
Championship 
Weekend
MyDFS holds World Fantasy 
Football Championship.

MARCH 16, 2019

MyDFS Event in 
Las Vegas, USA
MyDFS holds fantasy sports 
event for industry’s leaders 
and major players.

AUGUST 17, 2019

MyDFS Fantasy 
Basketball 
Championship
MyDFS live championship 
will be held on August 17th, 
2019 in New York, USA.

JUNE 9, 2019

MyDFS supports 
MLB
Major League Baseball is 
added to MyDFS platform.

DECEMBER 16, 2019

MyDFS starts 
to prepare for 
Fantasy Olympic 
Games
List of participating nations 
are added to the platform.
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8.Team 8.1. Core team

Alex Kireev  
Lead Backend Developer
Alex is a lead backend developer with over 10 

years of experience with full-stack web app 

development and all facets of the software 

development life cycle. He earned his 

Bachelor’s Degree in computer engineering 

from VSTU. 

FACEBOOK | GITHUB

Viktor Mangazeev 
CEO
In 2016, Viktor founded a daily mobile 

fantasy sports platform called uTrener and 

a white-label app for KHL, Eastern Europe’s 

biggest hockey league. He also worked as CIO 

for a number of large companies, including 

IQoneholdings (boasting more than $400 

million in revenue), Desert, etc.

FACEBOOK | LINKEDIN

Anastasia Shvetsova 
Chief Communication Officer  
Anastasia is one of the most trusted 

communication professionals in the tech 

industry. She has worked with Facebook, 

PayPal, Houzz and others. Her PR agency leads 

the way for the best teams active in blockchain 

and cryptocurrency pursuits, including 

SingularityNET, Blackmoon Financial Group, 

and Jibrel Network.

FACEBOOK | LINKEDIN

Polina Polosukhina 
Head of Customer Relations
Despite her young age, Polina has strong 

community management and networking 

skills. Before joining MyDFS team, she served 

as a Project Manager at Huawei Moscow. 

She graduated from HSE, had an internship 

in Shanghai International Studies University. 

Polina fluently speaks English and Chinese.

LINKEDIN

Denis Polyakov 
Android Developer
Denis is an Android developer with more than 

five years of experience. He has a strong 

knowledge of Android UI design principles 

and best practices. He’s developed multiple 

Android apps for fantasy sports, banking, food 

delivery, and more.

FACEBOOK | GITHUB

Vlad Zotov 
Android Developer
Has 4+ years experience working on mobile 

apps for startups and established companies. 

Experienced in complex UI applications. Has 

strong knowledge of Google guidelines and 

Material Design. 

FACEBOOK | LINKEDIN
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8.1. Core team

Kirill Pyulzyu 
iOS Developer  
Has 6+ years experience of making apps for 

iOS, including real-time data synchronization, 

complex UI, RESTful API integration, Social 

integration (Facebook, Twitter, etc.), CoreData 

DB management, GPS location processing and 

many more. 

FACEBOOK | LINKEDIN

Anastasia Golikova 
Project Manager
Anastasia has strong technical background 

and knows how to lead app development 

process. She is experienced in team 

management, agile, understands infrastructure 

components and has a unique mix of technical 

know-how and communication skills. This 

makes her great project manager to lead 

MyDFS development. 

FACEBOOK | LINKEDIN

Slava Tsurka 
Backend Developer
Slava has competence in developing high 

loaded distributed applications. He has great 

relationship manager and management skills 

besides his programming experience. Slava 

organized several developer conferences and 

managed teams. He is mainly focused on 

designing integration and implementing API 

available for our internal services.

FACEBOOK | LINKEDIN

Alexei Rudakov 
iOS Developer
Alex develops iOS applications for the last 7 

years. He was the early adopter of Swift language 

in some of our projects which were migrated 

from Objective-C. Alex has rich experience in 

developing apps for iPhone, iWatch. He wrote 

several extensions form iMessage also. Alex 

has a deep knowledge of CoreData, Realm, 

CoreGraphics, UIKit frameworks.

FACEBOOK | LINKEDIN

Dmitriy Korol 
Frontend Developer
Dmitriy is a Frontend and Backend developer 

with over 5 years of experience web app 

development built using Yii framework. He 

earned his Engineer’s Degree in faculty of 

engineering mechanics from Gubkin Russian 

State University of Oil and Gas.

FACEBOOK | LINKEDIN

Artem Mekhmedov 
Backend Developer
Artem has 14 years experience in developing 

applications. One of his key achievements 

is taking lead role in developing IDE plugin 

downloaded by ~100.000 other developers. 

Artem knows how to develier high quality 

products appreciated by developers. Artem is 

mostly focused in innovations for our software. 

FACEBOOK | LINKEDIN
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8.2. Advisors

Eduard Gurinovich 
Founder of CarPrice

Eduard raised $80 million from key industry 

investors to build CarPrice, an online auction 

house for used cars. He then courted more 

than $10 million for his followup venture, 

CarMoney. He’s an IT startup investor in the 

fields of artificial intelligence and robotics.

LINKEDIN

Simone Giacomelli 
Head of Business Development 
at SingularityNET
Simone is one of the most respected tech 

specialists in ICO world. He is a Blockchain 

Lead and Head of Business Development at 

SingularityNET, the company created the first 

humanlike robot Sophia.

LINKEDIN

Akin Babayigit 
Head of Business Operations, 
King Digital Entertainment
Akin served as the Head of Business 
Operations at King and as the Head of 
Facebook Audience Network in EMEA, where 
he led the global publisher partnerships team 
and helped grow Audience Network revenues 
to $1 BN + revenue run-rate in 18 months.
LINKEDIN

Bennett Carroll 
Director, Brand Performance 
at Vungle
Bennett is a Director at leading in-app mobile 
network, Vungle. He has driven new vertical 
and new market expansion, helping diverse 
range of app developers acquire high value 
users around the world. He has a Masters 
Degree in International Business from 
Maastricht University in Holland. 
LINKEDIN

Frank Kan Fu 
Managing Director, Meitu

Frank Kan Fu serves as Managing Director at 

Meitu. He was responsible for all international 

hype over Meitu app in June 2016. Before 

joining Meitu Inc. he served as Executive Vice 

President of Global at Kingsoft Corporation.

LINKEDIN

Yobie Benjamin 
CTO, DragonCoin

Yobie is the CTO at DragonCoin, and served 

as the CTO of Citigroup Global Transaction 

Services/Institutional Clients Group, was 

Partner/CTO of the Ernst and Young LLP and a 

number of other world-renowned companies.

LINKEDIN
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9.Frequently 
asked questions

WHAT IS A TOKEN SALE?
A Token Sale is a process in which 
a new cryptocurrency project sells 
part of its cryptocurrency tokens to 
early adopters and enthusiasts in 
exchange for money. That may be 
fiat money (real centralized currency, 
like $ or €) or other cryptocurrencies. 
The Token Sales provide a way for 
cryptocurrency project creators to 
raise money for their operations. 
Most Token Sales raise money in 
Bitcoin or other cryptocurrencies.

WHAT IS DFS TOKEN?
DFS (Digital Fantasy Sports) is a 
token used in fantasy sports games. 
It helps provide a simple secure 
interface between the players and the 
league action that they love. 

WHAT IS DAILY FANTASY 
SPORTS?
In daily fantasy sports (DFS), players 
create virtual lineups from real 
players. Then, they play real games 
of popular sport leagues and earn 
points for every effective action their 
lineup members score throughout the 

game. Winners share the prize pool. 

WHAT EXACTLY CAN I USE DFS 
TOKEN FOR?
MyDFS tokens is an additional way for 
us and users to grow the value of what 
they own and win, and stay engaged 
and interested. They can be used to: 
• Participate in games (pay entry 

fees, receive winnings) 
• Buy in-game content and 

subscriptions 
• P2P transfers inside the platform 
• Invest in other players on the 

platform 
• Withdrawals to crypto exchanges 

to get other cryptocurrencies or 
fiat money 

WHY CHOOSE MYDFS?
MyDFS is a blockchain-based daily 
fantasy sports solution that connects 
sport fans all over the world on a 
transparent, easy to use, Token 
Holder-wise platform. 
MyDFS is a team of industry 
professionals that already have vast 
expertise in the field of cyber gaming, 
fantasy sports and large-audience 

applications. Before starting our 
work on MyDFS, we’ve successfully 
developed and launched a number of 
fantasy sport products. Our extensive 
experience allowed us to fully 
understand the existing hurdles of 
fantasy sports industry and overcome 
them by using modern practices and 
technologies. 
Due to the nature of decentralized 
blockchain protocol, smart contracts, 
and the coins used instead of fiat 
money, people can exchange their 
tokens, buy and sell them, and receive 
their winnings almost instantly. 
We’ve created an app, that will make 
the overall process of DFS token 
trading easy and transparent. 

ARE THERE ANY COUNTRIES THAT 
CAN’T PARTICIPATE IN YOUR 
TOKEN SALE?
Yes, there are some restrictions 
we must adhere to. Currently, the 
citizens of China, Singapore, UK and 
the USA cannot participate in the 
Token Sale.

61MyDFS 
Whitepaper



WHAT IS THE TOKEN PRICE?
MyDFS token basic price is $1. 
The price may be higher or lower 
depending on selling stage and 
amount purchased. Currencies 
accepted: Ethereum, Bitcoin, Zcash, 
Ether Classic, Bitcoin Cash and 
Litecoin. 

IS THERE A MINIMUM 
PARTICIPATION AMOUNT? 
IS THERE A MAXIMUM 
PARTICIPATION AMOUNT?
The minimum participation amount 
is $100. The maximum amount is 
limited to the current number of sold 
tokens and hard cap. 

WHAT IS THE TOTAL SUPPLY OF 
MYDFS TOKENS?
The total supply will be 125 million 
tokens. There will be 25 million tokens 
available for purchase during the pre-
sale and crowdsale. 

WILL THERE BE ANY DISCOUNTS 
DURING PRE-SALE AND 
CROWDSALE?
Discounts offered during the 
crowdsale: 10% for >= $50,000, 
15% for >= $100,000 and 25% for >= 
$500,000.

WHAT IS SOFT CAP/HARD CAP?
The soft cap during the crowdsale 
is $4,000,000 and the hard cap is 
$20,000,000. 

HOW DO I BUY ETHEREUM?
In order to purchase Ethereum, we’d 
recommend using one of the major 
exchangers that sell Ethereum 
for fiat or other cryptocurrencies. 
For example, Coinbase, Bitfinex, 

EtherDelta, Binance, etc. 

HOW DO I BUY MYDFS TOKENS?
In order to buy DFS tokens, you should 
install our application. After the easy 
process of registration, you can start 
buying tokens. It’s a simple process:
1. Specify the amount of tokens you 
want to buy.
2. Get the bonuses, if applicable.
3. Specify your ERC20 compatible 
wallet number.
4. Transfer your Ethereum tokens (or 
Bitcoin) to our address.
5. Your tokens appear in your wallet.
You can also use the form on our 
site, if you don’t want to install the 
application. 

WHERE AND WHEN WILL I 
RECEIVE MY DFS TOKENS?
DFS tokens appear in your ERC20 
compatible wallet as soon as 
you complete the purchase in the 
application or as soon as you filled the 
form on our site, and your Ethereum 
(or Bitcoin) tokens have entered our 
account. If you pay with Bitcoins, the 
process will take a bit longer, because 
we will have to make the transaction 
manually. 

CAN I CONTRIBUTE WITH FIAT 
CURRENCY?
No. You can only buy Ethereum, 
Bitcoin, Zcash, Ether Classic, Bitcoin 
Cash and Litecoin in exchange to 
fiat money, and then contribute with 
them. 

CAN I PARTICIPATE IN TOKEN 
SALE WITHOUT INSTALLING YOUR 
APP?
Yes. There will be soon an opportunity 

to buy DFS by filling the form on our 
site. 

WHAT IF I DON’T HAVE ETH OR 
OTHER CRYPTOCURRENCIES?
In order to participate in MyDFS Token 
Sale, you should purchase Ethereum, 
Bitcoin, Zcash, Ether Classic, Bitcoin 
Cash or Litecoin first. In order to 
do this, you should have ERC20 
compatible wallet.

CAN I JOIN THE TOKEN SALE 
WITHOUT AN ETHEREUM ADDRESS?
No. In order to participate in Token 
Sale, you should have an ERC20 
compatible wallet. 

DO YOU HAVE A 24/7 SUPPORT?
Yes, we do have a 24/7 support. It 
is available at Telegram channel: 
https://t.me/mydfs 

The most up-to-date FAQ can be 
found on our site: www.mydfs.net
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1) FSTA Industry Demographics
 https://fsta.org/research/industry-demographics/
2)  FSTA / Ipsos Marketing Press Release: Fantasy sports is a $7.22 billion 

industry
 https://fsta.org/press-release-fantasy-sports-now-a-7-billion-industry/
3)  Legal Sport Report: There’s a perfect storm brewing for European Fantasy 

Sports
  https://www.legalsportsreport.com/1966/european-daily-fanta-

sy-sports-growth/
4)  Legal Sports Report: Daily Fantasy Sports Bill Tracker
 https://www.legalsportsreport.com/dfs-bill-tracker/
5)  Quartz: How the $7 billion US fantasy football industry makes its money in 

2017
  https://qz.com/1068534/how-the-7-billion-us-fantasy-football-industry-

makes-its-money-in-2017/
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11.Legal 
disclaimer and 
Risk Statement

Please read carefully the following notice, which is incorporated into this 
White Paper document (the “White Papper”) issued by BIG BUSINESS 
LP, a company registered and existing under the laws of the Republic of 
Ireland (hereinafter – “We”, “MyDFS”). 

All information contained in this White Paper is intended to be indicative 
only, and is not a statement of intentions of MyDFS. Any such informa-
tion may be varied by MyDFS at any time at its sole discretion. If so, any 
new documentation will supersede this White Paper and will be available 
at www.mydfs.net or at any of its subdomains (the “Website”). While 
MyDFS makes every reasonable effort to ensure that all information in 
this White Paper and information available on the Website is accurate 
and up to date, such material in no way constitutes professional advice. 
Prospective participants in the Token Sale (the “purchasers”, the “partici-
pants”) should carefully consider and evaluate all risks and uncertainties 
associated with the cryptocurrencies and their respective businesses 
and operations, the Tokens and the Token Sale described herein. Individ-
uals intending to participate in the Token Sale should seek independent 
professional financial and legal advice prior to acting on any of the 
information set herein. The purchaser should be aware that he or she will 
be required to bear the financial risk of any purchase of the Tokens for 
an indefinite period of time.

MyDFS may choose to make the White Paper in a number of different 
languages. In the event of any conflict between the English version of 
the White Paper and any foreign language version, the English language 
version should be considered as prevailing.

The terms and conditions of MyDFS Token Sale (the “Terms”) will also 
be set out in a legally binding agreement by the time of the Token Sale to 
ensure the highest levels of transparency, disclosure and compliance are 
maintained. This White Paper, however, does not imply any elements of 
a contractual relationship between MyDFS and the Token Sale partici-
pants, does not constitute an emission prospectus under any jurisdiction 
and is in no way a legally binding document.

No person is entitled to rely on the contents of this White Paper or any 
inferences drawn from it, including in relation to any interactions with 
MyDFS, the Token Sale, or the technologies mentioned herein. MyDFS 
disclaims all liability for any loss or damage of whatsoever kind (whether 
foreseeable or otherwise) which may arise from any person acting on 

any information and opinions relating to MyDFS and its Platform, or the 
Token Sale contained in this White Paper or any information which is 
made available in connection with any further enquiries, notwithstanding 
any negligence, default or lack of care.

MyDFS has used reasonable endeavours to approach the Token Sale in a 
responsible and sensible manner. Given the legal uncertainty of distrib-
uted ledger technologies, businesses and activities as well as cryptocur-
rencies and cryptocurrency-related businesses and activities in a number 
of jurisdictions, MyDFS has spent time and resources to consider its 
business approach and where it proposes to operate now and in the 
future. As such, it is possible that MyDFS tokens described in this White 
Paper and which are the subject of the Token Sale (the “Tokens”) may 
comprise a security in the Token purchaser’s jurisdiction or the offer for 
sale by MyDFS of the Tokens in the Token purchaser’s jurisdiction may 
be a regulated or prohibited activity and in either of these cases MyDFS 
may be liable for the same. MyDFS accepts no responsibility or liability in 
these or any other circumstances. 

This paper is not directed to, or intended for distribution to or use by, any 
person or entity who is a citizen or resident of, or located in, any state, 
country, territory or other jurisdiction where such distribution, publica-
tion, availability or use would be contrary to law, jurisprudence or regu-
lation. Moreover, under no circumstances citizens, nationals, residents 
(tax or otherwise) and/or green card holders of each of the United Stated 
of America, the People’s Republic of China; the United Kingdom; South 
Korea; Vietnam; the Republic of Singapore and any other jurisdiction 
which prohibits participation in the Token Sale or the purchase of Tokens 
or the offer for sale of the Tokens or any similar activity or product (col-
lectively the “Restricted Jurisdictions”) or any other Restricted Persons 
are not permitted to participate in the Token Sale. The term “Restricted 
Persons” refers to any firm, company, partnership, trust, corporation, en-
tity, government, state or agency of a state or any other incorporated or 
unincorporated body or association, association or partnership (whether 
or not having separate legal personality) that is established and/or 
lawfully existing under the laws of a Restricted Jurisdiction. Participation 
in the Token Sale for Hong Kong citizens or residents will be restricted to 
professional investors only.

The Tokens are functional utility tokens designed for use only on MyDFS 
daily fantasy sports platform that is already deployed and developed. 
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The Tokens are not intended to constitute, and shall not constitute, secu-
rities in any jurisdiction. This White Paper does not constitute a prospec-
tus or offer document of any sort and the White Paper and/or the Terms 
are not intended to constitute an offer of securities or a solicitation for 
investment in securities in any jurisdiction. MyDFS does not provide any 
opinion or any advice to purchase, sell, or otherwise transact with Tokens 
and the presentation, publication or communication of all or any part of 
the White Paper and the Terms shall not form the basis of, or be relied 
upon in connection with, any contract or investment decision.

The Tokens purchase cannot be refunded or exchanged. MyDFS explic-
itly does not recommend purchasing Tokens for speculative investment 
purposes. Tokens do not entitle their purchasers to any equity, gover-
nance, voting or similar right or entitlement in MyDFS or in any of its 
affiliated companies. MyDFS does not recommend to purchase Tokens, 
unless the purchaser has prior experience with cryptographic tokens, 
blockchain-based software and distributed ledger technology and unless 
the purchaser has taken independent professional advice.

By howsoever accessing and/or using the Website and/or accessing, 
downloading, communicating the White Paper, the prospect Token pur-
chaser represents and warrants (and shall be deemed to represent and 
warrant) to MyDFS on the date of such access, use or communication 
that in no event shall MyDFS or any of its current or former employees, 
officers, directors, partners, trustees, representative, agents, advisors, 
contractors, or volunteers (hereinafter the “MyDFS Representatives”) be 
responsible or accountable or liable in any way whatsoever to any pur-
chaser of the Tokens for any loss of profits or otherwise or for any lost 
savings or for any incidental, direct or indirect, special or consequential 
damages in each case arising out of or from or in connection with:

• any failure by MyDFS or any of its affiliated companies to deliver all or 
any part of the project or the platform or the Token features, or any of the 
promises described in or envisaged by the White Paper;

• the Tokens purchaser’s use or inability to use at any time the services 
or the products or the platform or the Tokens offered by MyDFS;

• any security risk or security breach or security threat or security attack 
or any theft or loss of data including, but not limited to, hacker attacks, 
losses of password, losses of private keys, or anything similar;

• mistakes or errors in code, text, or images involved in the Token Sale or 
in the White Paper;

• any expectation, promise, representation or warranty arising (or pur-
portedly arising) from the White Paper;

• the volatility in pricing of Tokens in any countries and/or on any 
exchange or market (regulated, unregulated, primary, secondary or 
otherwise);

• the purchase, use, sale, resale, redemption or otherwise of the Tokens;

• the purchaser’s failure to properly secure any private key to a wallet 
containing Tokens (collectively, the “Excluded Liability Matters”).

The information contained on the Website and the White Paper, and 
the Tokens are provided on an “as is” basis and without any represen-
tations or warranties of any kind, either express or implied. The Tokens 
purchaser to the maximum extent permitted by applicable law assumes 
all responsibility and risk with respect to his or her use of the provided 
information and purchasing of any amount of Tokens and their use.

By howsoever accessing and/or using the Website and/or accessing, 
downloading, communicating the White Paper, the prospect Token pur-
chaser represents and warrants (and shall be deemed to represent and 
warrant) to MyDFS on the date of such access, use or communication 
as follows:

• the purchaser is of a sufficient age to legally access the Website and 
the White Paper, and legally participate in daily fantasy sports contests; 

• the purchaser agrees and acknowledges that the Tokens do not 
constitute shares or equities or securities or financial instruments or 
investments in any form in the purchaser’s jurisdiction;

• the purchaser agrees and acknowledges that the White Paper and the 
Website do not constitute a prospectus or offer document of any sort 

and is not intended to constitute an offer of securities in the purchaser’s 
jurisdiction or a solicitation for investment in securities and the purchas-
er is not bound to enter into any contract or binding legal commitment;

• the purchaser agrees and acknowledges that no regulatory authority 
has examined or approved of the White Paper, no action has been or will 
be taken under the laws, regulatory requirements or rules of the purchas-
er’s jurisdiction and the publication, distribution or dissemination of all or 
any part of the White Paper to the purchaser does not imply that the ap-
plicable laws, regulatory requirements or rules have been complied with;

• the distribution or dissemination of the White Paper, any part thereof 
or any copy thereof, or acceptance of the same by the purchaser, is 
not prohibited or restricted by the applicable laws, regulations or rules 
in the purchaser’s jurisdiction, and where any restrictions in relation to 
possession are applicable, the purchaser has observed and complied 
with all such restrictions at his or her own expense and without liability 
to MyDFS;

• the purchaser agrees and acknowledges that in the case where he or 
she wishes to purchase any Tokens, the Tokens are not to be construed, 
interpreted, classified or treated as:

any kind of currency or commodity;

debentures, stocks or shares issued by any person or entity (whether 
MyDFS or otherwise);

rights, options or derivatives in respect of such debentures, stocks or 
shares;

rights under a contract for differences or under any other contract, the 
purpose or pretended purpose of which is to secure a profit or avoid a 
loss;

units in a collective investment scheme;

units in a business trust;

derivatives of units in a business trust;

any other security or class of securities; or

the purchaser is fully aware of and understands that he or she is not el-
igible to purchase any Tokens or access the Website or the White Paper 
if he or she is a citizen, national, resident (tax or otherwise) and/or green 
card holder of a Restricted Jurisdiction or if he or she is a Restricted 
Person;

the purchaser has a basic degree of understanding of the operation, 
functionality, usage, storage, transmission mechanisms and other 
material characteristics of cryptocurrencies, blockchain-based software 
systems, cryptocurrency wallets or other related token storage mecha-
nisms, blockchain technology and smart contract technology;

the purchaser is fully aware and understands that in the case where he 
or she wishes to purchase any Tokens, there are risks associated with: 
(A) MyDFS and its business and operations; (B) the Tokens; (C) the Token 
Sale; and (D) relying or acting on all or any part of the White Paper;

• all of the above representations and warranties are true, complete, 
accurate and not misleading from the time of the purchaser’s last access 
to and/or possession of (as the case may be) the Website and/or the 
White Paper.

Risk Statement. 

The purchaser should carefully consider and evaluate each of the follow-
ing risk factors and all other information contained in this White Paper 
and the Terms before deciding to participate in the Token Sale. To the 
best of our knowledge and belief, all risk factors which are material to 
the purchaser in making an informed judgment to participate in the To-
ken Sale have been set out below. If any of the following considerations, 
uncertainties or material risks develops into actual events, the business, 
financial position and/or results of operations of MyDFS and the mainte-
nance and level of usage of the Tokens could be materially and adversely 
affected. In such cases, the trading price of Tokens (in the case where 
they are listed on an exchange or market (regulated, unregulated, prima-
ry, secondary or otherwise)) could decline due to any of these consider-
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ations, uncertainties or material risks, and the purchaser may lose all or 
part of his or her Tokens or the economic value thereof.

Risks related to MyDFS business and industry.

If we fail to retain existing users or add new users, or if our users 
decrease their level of engagement with MyDFS Platform, our revenue, 
financial results, and business may be significantly harmed.

The size of our user base and our users’ level of engagement are critical 
to our success. Our financial performance has been and will continue 
to be significantly determined by our success in adding, retaining, and 
engaging active users. We anticipate that our active user growth rate will 
decline over time as the size of our active user base increases, and as 
we achieve higher market penetration rates. To the extent our active user 
growth rate slows, our business performance will become increasingly 
dependent on our ability to increase levels of user engagement in current 
and new markets. If people do not perceive our products to be useful, 
reliable, and trustworthy, we may not be able to attract or retain users 
or otherwise maintain or increase the frequency and duration of their 
engagement. Any number of factors could potentially negatively affect 
user retention, growth, and engagement, including if:

• users increasingly engage with competing products;

• we fail to introduce new and improved products or if we introduce 
new products or services that are not favorably received;

• we are unable to continue to develop products for mobile devices 
that users find engaging, that work with a variety of mobile operat-
ing systems and networks, and that achieve a high level of market 
acceptance;

• there are changes in user sentiment about the quality or usefulness 
of our products or concerns related to privacy and sharing, safety, 
security, or other factors;

• we are unable to ensure users are presented with content that is 
interesting, engaging, and relevant to the current sports events;

• there are adverse changes in our products that are mandated by 
legislation, regulatory authorities, or litigation, including settle-
ments or consent decrees;

• technical or other problems prevent us from delivering our products 
in a rapid and reliable manner or otherwise affect the user experi-
ence;

• we adopt policies or procedures related to areas such as sharing or 
user data that are perceived negatively by our users or the general 
public;

• we fail to provide adequate customer service to users;

• we, or other companies in our industry are the subject of adverse 
media reports or other negative publicity; or

• our current or future products reduce user activity on MyDFS Plat-
form by making it easier for our users to interact and participate in 
third-party websites’ contests.

If we are unable to maintain and increase our user base and user 
engagement, our revenue, financial results, and future growth potential 
may be adversely affected.

Our new products and changes to existing products could fail to attract 
or retain users or generate revenue.

Our ability to retain, increase, and engage our user base and to increase 
our revenue will depend heavily on our ability to create successful new 
products, both independently and in conjunction with other third parties. 
We may introduce significant changes to our existing products or 
develop and introduce new and unproven products, including using tech-
nologies with which we have little or no prior development or operating 
experience. If new or enhanced products fail to engage users, we may 
fail to attract or retain users or to generate sufficient revenue, operating 
margin, or other value to justify our investments, and our business may 
be adversely affected. In the future, we may invest in new products and 
initiatives to generate revenue, but there is no guarantee these approach-

es will be successful. If we are not successful with new approaches to 
monetization, we may not be able to maintain or grow our revenue as an-
ticipated or recover any associated development costs, and our financial 
results could be adversely affected.

Maintaining the trusted status of our ecosystem is critical to our 
success, and any failure to do so could severely damage our reputation 
and brand, which would have a material adverse effect on our business, 
financial condition and results of operations.

Any loss of trust in our platform could harm the value of our brand and 
result in users reducing the level of their activity in our ecosystem, which 
could materially reduce our revenue and profitability. Our ability to main-
tain our position as a trusted platform for online daily fantasy sports is 
based in large part upon:

• the reliability and security of our platform;

• the functionality of products and the wide range of services and 
functionality we make available to participants on our platform;

• the rules governing our contests;

• the strength of our users protection measures.

We may not be able to maintain and improve the network effects of our 
ecosystem, which could negatively affect our business and prospects.

Our ability to maintain a healthy and vibrant ecosystem that creates 
strong network effects among our users is critical to our success. The 
extent to which we are able to maintain and strengthen these network 
effects depends on our ability to:

• offer a secure and open platform for all participants;

• provide tools and services that meet the evolving needs of users;

• provide high-quality interface and content to users; 

• enhance the attractiveness of our mobile platform;

• arrange secure and trusted payment settlement of the prize pool; 

• maintain the quality of our customer service; and

• continue adapting to the changing demands of the market.

Our operating philosophy and interest in maintaining the health of our 
ecosystem may negatively influence our short-term financial perfor-
mance.

Consistent with our operating philosophy and focus on the long-term 
interests of our ecosystem participants, we may take actions that fail 
to generate short-term financial results and we cannot assure you that 
these actions will produce long-term benefits. We also make invest-
ments in new products and services that may not provide economic 
benefits to us in the short-term or at all.

User behavior on mobile devices is rapidly evolving, and if we fail to 
successfully adapt to these changes, our competitiveness and market 
position may suffer.

Users are increasingly using mobile devices for a wide range of purpos-
es, including for daily fantasy sports participation. While a significant 
and growing portion of participants access daily fantasy sports plat-
forms through mobile devices, this area is relatively new and developing 
rapidly and we may not be able to continue to increase the level of mo-
bile access to and engagement on our platform. The variety of technical 
and other configurations across different mobile devices and platforms 
increases the challenges associated with this environment. Our ability to 
successfully expand the use of mobile devices to access our platform is 
affected by the following factors:

• our ability to continue to provide compelling applications in a 
multi-device environment;

• our ability to successfully deploy apps on popular mobile operating 
systems that we do not control, such as iOS and Android;

• our ability to adapt to the device standards used by third-party 
manufacturers and distributors;
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• the attractiveness of alternative platforms.

If we are unable to attract significant numbers of new mobile users and 
increase levels of mobile engagement, our ability to maintain or grow our 
business would be materially and adversely affected.

If we are unable to compete effectively, our business, financial 
condition and results of operations would be materially and adversely 
affected.

We face intense competition from other daily fantasy sports compa-
nies, such as DraftKings and FanDuel. We compete to attract, engage 
and retain users based on overall user experience and convenience 
and availability of prize pool payment settlement. We also compete for 
motivated and effective talent and personnel, including engineers and 
product developers that serve critical functions in the development of 
our products and our ecosystem.

Our ability to compete depends on a number of other factors as well, 
some of which may be out of our control, including:

• the timely introduction and market acceptance of the services we 
offer, compared to those of our competitors;

• our ability to innovate and develop new technologies; 

• our ability to benefit from new business initiatives; and

• alliances, acquisitions or consolidations within the Internet industry 
that may result in stronger competitors.

If we are not able to compete effectively, the user activity level on our 
platform may decrease significantly, which could materially and adverse-
ly affect our business, financial condition and results of operations as 
well as our brand.

If we are not able to continue to innovate or if we fail to adapt to 
changes in our industry, our business, financial condition and results of 
operations would be materially and adversely affected.

The Internet industry is characterized by rapidly changing technology, 
evolving industry standards, new service and product introductions 
and changing customer demands. Furthermore, our competitors are 
constantly developing innovations in Internet search, online marketing, 
communications, social networking and other services to enhance users’ 
online experience. We continue to invest significant resources in our 
infrastructure, research and development and other areas in order to 
enhance our platform technology and our existing products and services 
as well as to introduce new high quality products and services that will 
attract more participants. The changes and developments taking place 
in our industry may also require us to re-evaluate our business model 
and adopt significant changes to our long-term strategies and business 
plan. Our failure to innovate and adapt to these changes would have a 
material adverse effect on our business, financial condition and results 
of operations.

Our business generates and processes a large amount of data, and the 
improper use or disclosure of such data could harm our reputation as 
well as have a material adverse effect on our business and prospects.

Our platform generates and processes a large quantity of transaction, 
demographic and behavioral data. We face risks inherent in handling 
large volumes of data and in protecting the security of such data. In par-
ticular, we face a number of challenges relating to data from activities on 
our platform, including:

• protecting the data in and hosted on our system, including against 
attacks on our system by outside parties or fraudulent behavior by 
our employees;

• addressing concerns related to privacy and sharing, safety, security 
and other factors; and

• complying with applicable laws, rules and regulations relating to 
the collection, use, disclosure or security of personal information, 
including any requests from regulatory and government authorities 
relating to such data.

Any systems failure or security breach or lapse that results in the release 

of user data could harm our reputation and brand and, consequently, our 
business, in addition to exposing us to potential legal liability.

As we expand our operations, we may be subject to these laws in other 
jurisdictions. The laws, rules and regulations of other jurisdictions may 
impose more stringent or conflicting requirements and penalties than 
those in the Republic of Ireland, compliance with which could require 
significant resources and costs. Our privacy policies and practices 
concerning the collection, use and disclosure of user data are posted on 
our Website. Any failure, or perceived failure, by us to comply with our 
posted privacy policies or with any regulatory requirements or privacy 
protection-related laws, rules and regulations could result in proceedings 
or actions against us by governmental entities or others. These pro-
ceedings or actions may subject us to significant penalties and negative 
publicity, require us to change our business practices, increase our costs 
and severely disrupt our business.

Failure to maintain or improve our technology infrastructure could harm 
our business and prospects.

We are constantly upgrading our platform to provide increased scale, 
improved performance for both online and mobile use of our platform. 
To adapt to new products and upgrade our ecosystem infrastructure 
requires significant investment of time and resources, including adding 
new hardware, updating software and recruiting and training new engi-
neering personnel. Maintaining and improving our technology infrastruc-
ture requires significant levels of investment. Adverse consequences 
could include unanticipated system disruptions, slower response times, 
impaired quality of users’ experiences and delays in reporting accurate 
operating and financial information. In addition, much of the software 
and interfaces we use are internally developed and proprietary technol-
ogy. If we experience problems with the functionality and effectiveness 
of our software or platforms, or are unable to maintain and constantly 
improve our technology infrastructure to handle our business needs, our 
business, financial condition, results of operation and prospects, as well 
as our reputation, could be materially and adversely affected.

Our ecosystem could be disrupted by network interruptions.

Our ecosystem depends on the efficient and uninterrupted operation of 
our computer and communications systems. Although we have prepared 
for contingencies through redundancy measures and disaster recovery 
plans, such preparation may not be sufficient and we do not carry busi-
ness interruption insurance. Despite any precautions we may take, the 
occurrence of a natural disaster, such as an earthquake, flood or fire, or 
other unanticipated problems at our facilities, including power outages, 
telecommunications delays or failures, break-ins to our systems or 
computer viruses, could result in delays or interruptions to our platforms, 
loss of our and user’ data and business interruption for us and our users. 
Any of these events could damage our reputation, significantly disrupt 
our operations and subject us to liability, which could materially and ad-
versely affect our business, financial condition and results of operations.

Security breaches and attacks against our systems and network, and 
any potentially resulting breach or failure to otherwise protect confi-
dential and proprietary information, could damage our reputation and 
negatively impact our business, as well as materially and adversely 
affect our financial condition and results of operations.

Although we have employed significant resources to develop our secu-
rity measures against breaches, our cybersecurity measures may not 
detect or prevent all attempts to compromise our systems, including dis-
tributed denial-of-service attacks, viruses, malicious software, break-ins, 
phishing attacks, social engineering, security breaches or other attacks 
and similar disruptions that may jeopardize the security of information 
stored in and transmitted by our systems or that we otherwise maintain. 
Breaches of our cybersecurity measures could result in unauthorized ac-
cess to our systems, misappropriation of information or data, deletion or 
modification of client information, or a denial-of-service or other interrup-
tion to our business operations. As techniques used to obtain unautho-
rized access to or sabotage systems change frequently and may not be 
known until launched against us or our third-party service providers, we 
may be unable to anticipate, or implement adequate measures to protect 
against, these attacks.

In the future we may be subject to these types of attacks, although to 
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date no such attack has resulted in any material damages or remedia-
tion costs. If we are unable to avert these attacks and security breaches, 
we could be subject to significant legal and financial liability, our repu-
tation would be harmed and we could sustain substantial revenue loss 
from lost sales and user dissatisfaction. We may not have the resources 
or technical sophistication to anticipate or prevent rapidly evolving types 
of cyber-attacks. Actual or anticipated attacks and risks may cause us 
to incur significantly higher costs, including costs to deploy additional 
personnel and network protection technologies, train employees, and en-
gage third-party experts and consultants. Cybersecurity breaches would 
not only harm our reputation and business, but also could materially 
decrease our revenue and net income.

We may increasingly become a target for public scrutiny, including 
complaints to regulatory agencies, negative media coverage, including 
social media and malicious reports, all of which could severely damage 
our reputation and materially and adversely affect our business and 
prospects.

Daily fantasy sports have always been under a special scrutiny of 
regulatory bodies and mass media due to its different status as a 
gambling activity in different jurisdictions, which creates the possibility 
of heightened attention from the public, the media and our participants. 
In addition, changes in our services or policies could result in objections 
by members of the public, the media, including social media, partici-
pants in our ecosystem or others. From time to time, these objections or 
allegations, regardless of their veracity, may result in public protests or 
negative publicity, which could result in government inquiry or harm our 
reputation. Corporate transactions we or related parties undertake may 
also subject us to increased media exposure and public scrutiny. There 
is no assurance that we would not become a target for public scrutiny 
in the future or such scrutiny and public exposure would not severely 
damage our reputation as well as our business and prospects.

In addition, our directors and management might be subject to scrutiny 
by the media and the public regarding their activities at and outside 
MyDFS, which may result in unverified, inaccurate or misleading infor-
mation about them being reported by the press. Negative publicity about 
our founders, directors or management, even if untrue or inaccurate, may 
harm our reputation.

We may be accused of infringing intellectual property rights of third 
parties and content restrictions of relevant laws.

Third parties may claim that the technology used in the operation of 
our platforms or our service offerings infringes upon their intellectual 
property rights. Although we have not in the past faced material litigation 
involving direct claims of infringement by us, the possibility of intel-
lectual property claims against us increases as we continue to grow, 
particularly internationally. Such claims, whether or not having merit, 
may result in our expenditure of significant financial and management 
resources, injunctions against us or payment of damages. We may need 
to obtain licenses from third parties who allege that we have infringed 
their rights, but such licenses may not be available on terms acceptable 
to us or at all. These risks have been amplified by the increase in third 
parties whose sole or primary business is to assert such claims.

The outcome of any claims, investigations and proceedings is inherently 
uncertain, and in any event defending against these claims could be both 
costly and time-consuming, and could significantly divert the efforts 
and resources of our management and other personnel. An adverse de-
termination in any such litigation or proceedings could cause us to pay 
damages, as well as legal and other costs, limit our ability to conduct 
business or require us to change the manner in which we operate.

Our brand name and our business may be harmed by aggressive mar-
keting and communications strategies of our competitors.

Due to intense competition in our industry, we may be the target of 
incomplete, inaccurate and false statements about our company and our 
services that could damage our and our management’s reputation and 
our brand and materially deter users from using our platform.

We may not be able to protect our intellectual property rights.

We rely or may rely on a combination of trademark, fair trade practice, 
patent, copyright and trade secret protection laws in the Isle of Man and 

other jurisdictions, as well as confidentiality procedures and contractual 
provisions, to protect our intellectual property rights. We also enter into 
confidentiality agreements with our employees and any third parties 
who may access our proprietary information, and we rigorously control 
access to our proprietary technology and information.

Confidentiality agreements may be breached by counterparties, and 
there may not be adequate remedies available to us for any such breach. 
Accordingly, we may not be able to effectively protect our intellectual 
property rights or to enforce our contractual rights. In addition, policing 
any unauthorized use of our intellectual property is difficult, time-con-
suming and costly and the steps we have taken may be inadequate to 
prevent the misappropriation of our intellectual property. In the event 
that we resort to litigation to enforce our intellectual property rights, 
such litigation could result in substantial costs and a diversion of our 
managerial and financial resources. We can provide no assurance that 
we will prevail in such litigation. In addition, our trade secrets may be 
leaked or otherwise become available to, or be independently discovered 
by, our competitors. Any failure in protecting or enforcing our intellectual 
property rights could have a material adverse effect on our business, 
financial condition and results of operations.

We may be subject to material litigation.

We may become involved in litigation relating principally to third-party 
intellectual property infringement claims, contract disputes, employment 
related cases and other matters in the ordinary course of our business. 
As our ecosystem expands, we may face an increasing number of such 
claims, including those involving higher amounts of damages.

The outcome of any claims, investigations and proceedings is inherently 
uncertain, and in any event defending against these claims could be both 
costly and time-consuming, and could significantly divert the efforts 
and resources of our management and other personnel. An adverse 
determination in any such litigation or proceedings could cause us to 
pay damages as well as legal and other costs, limit our ability to conduct 
business or require us to change the manner in which we operate.

We may need additional capital but may not be able to obtain it on 
favorable terms or at all.

We may require additional cash resources due to future growth and 
development of our business, including any investments or acquisitions 
we may decide to pursue. If our cash resources are insufficient to satisfy 
our cash requirements, we may seek to issue additional equity or debt 
securities or obtain new or expanded credit facilities, or issue new 
amounts of tokens. There can be no assurance that financing will be 
available in a timely manner or in amounts or on terms acceptable to us, 
or at all. Any failure to raise needed funds on terms favorable to us, or at 
all, could severely restrict our liquidity as well as have a material adverse 
effect on our business, financial condition and results of operations.

An occurrence of a natural disaster, widespread health epidemic or 
other outbreaks could have a material adverse effect on our business, 
financial condition and results of operations.

Our business could be materially and adversely affected by natural di-
sasters, such as snowstorms, earthquakes, fires or floods, the outbreak 
of a widespread health epidemic, such as swine flu, avian influenza, 
severe acute respiratory syndrome, or SARS, or other events, such as 
wars, acts of terrorism, environmental accidents, power shortage or 
communication interruptions. The occurrence of such a disaster or a 
prolonged outbreak of an epidemic illness or other adverse public health 
developments in the world could materially disrupt our business and 
operations. Such events could also significantly impact our industry and 
cause a temporary closure of the facilities we use for our operations, 
which would severely disrupt our operations and have a material adverse 
effect on our business, financial condition and results of operations. Our 
operations could be disrupted if any of our employees or employees of 
our business partners were suspected of having highly contagious dis-
ease, since this could require us or our business partners to quarantine 
some or all of such employees or disinfect the facilities used for our 
operations. In addition, our revenue and profitability could be materially 
reduced to the extent that a natural disaster, health epidemic or other 
outbreak harms the global economy in general. Our operations could 
also be severely disrupted if our participants were affected by such 
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natural disasters, health epidemics or other outbreaks.

Risks related to this Token Sale.

We have broad discretion in the use of the net proceeds from the Token 
Sale and may not use them effectively.

Our management will have broad discretion in the application of the net 
proceeds that we receive from this Token Sale, including applications for 
working capital, possible acquisitions and other general corporate pur-
poses, and we may spend or invest these proceeds in a way with which 
the Token purchasers disagree. The failure by our management to apply 
these funds effectively could harm our business and financial condition. 
We may also invest the net proceeds from this Token Sale in a manner 
that does not produce income or that will result in loss.

There is no assurance of any success of the Token Sale or the platform 
as envisaged by the White Paper.

There is no assurance that the Token Sale will be successful or that 
MyDFS platform will gain or continue to gain traction. While MyDFS 
has made every effort to provide a realistic estimate, there is also no 
assurance that the funds raised in the Token Sale will be sufficient for 
the growth of the platform. For the foregoing or any other reason, launch 
of the anticipated Token functionality may not be completed and there is 
no assurance that it will be launched at all. As such, distributed Tokens 
may hold little or no worth or value and this would impact any use of the 
Tokens.

The funds raised in the Token Sale are exposed to risks of theft.

We will make every effort to ensure that the funds received from the 
Token Sale will be securely held in an escrow wallet, which is a multi-sig-
nature address with access thereto by private keys held by reputable 
and trusted parties. Further, we may make every effort to ensure that the 
funds received by us from the Token Sale will be securely held through 
the implementation of security measures. Notwithstanding such security 
measures, there is no assurance that there will be no theft of the crypto-
currencies as a result of hacks, sophisticated cyber-attacks, distributed 
denials of service or errors, vulnerabilities or defects on the Token Sale 
website, in the smart contract(s) on which the escrow wallet and the 
Token Sale relies, on the Ethereum blockchain or any other blockchain, or 
otherwise. Such events may include, for example, flaws in programming 
or source code leading to exploitation or abuse thereof. In such event, 
even if the Token Sale is completed, we may not be able to receive the 
cryptocurrencies raised and we may not be able to use such funds for 
the development of the platform. In such case, the operation of our plat-
form might be temporarily or permanently curtailed. As such, distributed 
Tokens may hold little worth or value.

MyDFS or the Tokens may be affected by newly implemented regula-
tions.

Distributed ledger technologies, businesses and activities as well as 
cryptocurrencies and cryptocurrency-related businesses and activities 
are generally unregulated worldwide, but numerous regulatory author-
ities across jurisdictions have been outspoken about considering the 
implementation of regulatory regimes which govern distributed ledger 
technologies, businesses and activities as well as cryptocurrencies and 
cryptocurrency-related businesses and activities. Our company or the 
Tokens may be affected by newly implemented regulations relating to 
distributed ledger technologies, businesses and activities as well as 
cryptocurrencies and cryptocurrency-related businesses and activities, 
including having to take measures to comply with such regulations, or 
having to deal with queries, notices, requests or enforcement actions by 
regulatory authorities, which may come at a substantial cost and may 
also require substantial modifications to the platform and/or the antici-
pated Token functionality. This may impact the appeal or practicality or 
functionality of the platform and/or the anticipated Token functionality 
for users and result in decreased usage of and demand for our platform 
and the Tokens. Further, should the costs (financial or otherwise) of 
complying with such newly implemented regulations exceed a certain 
threshold, maintaining the platform, developing, structuring, licensing 
and/or launching the Token functionality may no longer be commercial-
ly viable, and we may opt to discontinue the platform that is yet to be 
developed and/or the anticipated Token functionality, and/or the Tokens. 

Further, it is difficult to predict how or whether governments or regula-
tory authorities may implement any changes to laws and regulations 
affecting distributed ledger technology and its applications, including the 
platform and/or the anticipated Token functionality, and/or the Tokens.

We may also have to cease operations in a jurisdiction that makes it 
illegal to operate in such jurisdiction, or make it commercially unviable or 
undesirable to obtain the necessary regulatory approval(s) to operate in 
such jurisdiction. In scenarios such as the foregoing, the utility, liquidity, 
and/or trading price of Tokens will be adversely affected and/or Tokens 
may cease to be traded.

Risk of Security Weaknesses in the Ethereum Platform Core Infrastruc-
ture Software.

MyDFS token is the ERC20 standard Ethereum token. The Ethereum 
Platform rests on open-source software, and there is a risk that the Ethe-
reum team, or other third parties not directly affiliated with the Ethereum 
Switzerland GmbH, may introduce weaknesses or bugs into the core 
infrastructural elements of the Ethereum Platform causing the system 
underperform or affect MyDFS Tokens in the way that will cause losing 
all information regarding MyDFS Tokens purchasers or inability to freely 
dispose them.

There may be unanticipated risks arising from the Tokens.

Cryptographic tokens such as the Tokens are a relatively new and 
dynamic technology. In addition to the risks included in the above 
discussion of risk factors, there are other risks associated with the 
purchase, holding, and use of the Tokens, including those that we cannot 
anticipate. Such risks may further appear as unanticipated variations or 
combinations of the risks discussed above.
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