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Background Information of Urbit Data’s Smart 
White Paper 
 
The purpose of this White Paper is to share the main points of the project in detail, 

so as to offer a thorough vision of it.  

 

Before taking the decision to be part of this project, we strongly recommend that 

you read the White Paper as well as the Technical White Paper and understand all 

the information included in both documents. 
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Abstract  
 

Worldwide real estate assets comprise nearly 60% of the value of all global assets, 

including equities, bonds and gold. The fact that the value of global real estate 

exceeds by almost one-third the total value of all globally traded equities and 

securitized debt instruments highlights the important role it plays in economies 

worldwide. 

 

At the same time, this market lacks both transparency and efficiency, especially 

compared to publicly traded equities and debt securities. Evaluation of a real 

estate asset requires in-depth market information which only market players have. 

This creates asymmetries in the market and leads to inefficiencies.  

 

Urbit Data’s mission is to create transparency and efficiency in the real estate 

market. As of today, Urbit Data has already a product which offers ad-hoc 

evaluation of any real estate object in the Spanish market. We developed a 

powerful data collection engine which gathers information from various publicly 

available data sources and combines them intelligently in order to be able to 

calculate the value of any real estate property in Spain.  

 

Using an open approach based on open source and blockchain technology, we want 

to create an ecosystem where comprehensive information on all real estate 

properties can be digitally stored, evaluated and transferred. The whole real 

estate market will greatly benefit from this due to the improvement in 

transparency and efficiency. 

 

Urbit Data is backed by a strong experienced team of experts in the real estate 

market and in blockchain technology. It is our vision and will to work towards a 

transparent and efficient real estate market, accessible by everyone, everywhere 

and at any time. 
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Disclaimer 
 

You are reading Urbit Data’s White Paper where the whole project is explained in 

functional terms. You will find additional info in the Technical White Paper, which 

explains the technology in detail. 

 

This document has been developed by the Urbit Data team and describes a 

decentralized technology used for the consultation, management and assessment 

of the real estate assets via intelligent contracts by means of the Blockchain 

Technology and the Real Estate Big Data.  

 

This document has solely informative purpose. Under no circumstances can it be 

interpreted as an offer related to sale of shares or securities. 

 

We provide the description of the technology according to our knowledge and 

development level. We hope you find it worthwhile. Nevertheless, there are 

certain compromises we cannot fulfill because of the technology we are applying. 

Neither Urbit Data nor Urbit Data’s distributors can offer guarantees regarding the 

Real Estate Big Data software, mostly because we are still on the initial phase of 

development. We are not responsible for the content of the Big Data software, its 

special functional abilities, its availability, or compliance with its respective 

requirements. 

 

The user that wants to take part in the process of the Urbit Data sale process 

understands, accepts and acknowledges that such tokens do not have any value, 

thus they do not have any governmental nor banking guarantee. 

 

Furthermore, due to any unforeseen event that may occur within the scope of 

cryptocurrency markets; regulatory, financial, commercial or legal action that may 

have a significant impact on tokens or cryptocurrency sales systems; or actions or 

unexpected events over which Urbit Data has no control (inter alia), the User 

acknowledges that Urbit Data shall not ensure any profit, return or increase in 

value of its tokens. 

 

Any type of investment implies that there might be capital risk, by either losing 

part of it or its entirety. At Urbit Data, we are constantly working towards offering 

the best services to the Users and we take no responsibility for inherent risks in 

investments of any kind. Kindly note that if you are interested in buying Urbit Data 

Tokens, do so to the point you can afford to lose and do not act on a sudden 

caprice. Do not jeopardize money you might need in the near future. 

 

Finally, this document, the technical white paper and the Urbit Data website 

information represents work in progress, and it’s expected that significant changes 

will be required to satisfy the future operational needs and market demands. 
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Objective & Vision 
 

At Urbit Data we believe Real Estate market needs more transparency and 

therefore we are working hard to build the biggest online service and real estate 

management platform in the world. Our core vision is to create an ecosystem which 

offers and manages all the information to which any person, company or institution 

needs to have access to (price valuations, interests in selling, buying or renting) 

and also to link all this information together in order to offer transparent, safe and 

high quality real estate services with no intermediaries. 

 

 

Market Analysis 
 

Market Size 

 

The real estate market dwarfs all other asset classes. Worldwide real estate 

assets comprise nearly 60% of the value of all global assets, including equities, 

bonds and gold. The fact that the value of global real estate exceeds by almost 

one-third the total value of all globally traded equities and securitized debt 

instruments highlights the important role it plays in economies worldwide: 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

In the “Real Estate Market Size” report, made by MSCI in June 2017, states that by 

the end of 2016, the value of the measured real estate portfolios around the 

world was USD $1.7 trillion, and the professionally managed global real estate 

market reached USD $7.4 trillion. 

This report indicates this market has consistent growth year over year. For 

example: 

 

 United States, market increased by USD $168 billion in comparison with 

2016. 

https://www.msci.com/www/research-paper/real-estate-market-size-2016/0183961169
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 South Africa, market increased an incredible 19%. 

 Japan and Hong Kong, market size increased by more than USD $25 billion. 

 Taiwan, increase of 16%. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

But, the figures are higher if we add other real estate assets as commercial 

properties, forestry and agricultural lands. According to the International real 

estate adviser, Savills: the total value of all developed real estate on the globe 

reached USD $217 trillion.  

 

 

 

 

 

 

 

 

 

 
These statistics gives an immediate perception of the immense potential and 
growth of this market. This is a truly massive industry. 
          
 
Market problems 

At the same time, this market lacks both transparency and efficiency, especially 

compared to publicly traded equities and debt securities. The reasons for the lack 

in transparency lie in: 

 

http://www.savills.co.uk/_news/article/72418/198559-0/1/2016/world-real-estate-accounts-for-60--of-all-mainstream-assets
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 No uniform regulatory requirements (compared to equities and bonds for 

example). 

 

 Very low trading frequency due to high transaction costs (10-20%) and to 

high prices. 

 

 Unstandardized assets (each object has different characteristics). 

 

 Excessive bureaucratic processes. 

 

Since market players need transparency, they are willing to pay high fees (10-20%) 

to real estate agents or intermediaries. 

 

Besides, there are a lot of unique problems in different areas of this market. For 

example, an excellent Deloitte report states that title defects are present in 

almost every transaction, fixing these costs nearly USD $1 billion a year. 

 

The same report indicates: “In response to greater demand for transparency, 

technology advancements and the disintermediation by startups are gradually 

making some of this [real estate] information public. As a result, property-related 

information is increasingly available in digital and paper form. However, a 

significant portion of the digitalized information is hosted on disparate systems, 

which results in a lack of transparency and efficiency, and a higher incidence of 

inaccuracies that creates a greater potential for fraud”. 

 

One of the biggest problems is the amount of real estate information, shown in 

many scattered online platforms.  This situation generates a lack of agility when 

inquiries need to offer a global vision, especially at the international level. For 

example, if you are living in San Diego (USA) and you are looking for a property in 

South Africa, the search process could be complex due to several factors: 

 
 Ignorance of how that market works 

 
 Difficulty in evaluating the quality of the information found 

 

 Uncertainty about the prices shown, currencies used 
 

 Rental, purchase or sale procedures may be different from the country of 
origin 

 
In the other hand, we can detect several problems related with a market that 
continues to be managed in an outdated manner, such as: 
 
 

 Separate listing services result in inefficient searches 
 

 Large volume of offline processes using a lot of paper  
 

 Complexity to deal with contracts, documentations and similar 

 

 

 

https://www2.deloitte.com/us/en/pages/financial-services/articles/blockchain-in-commercial-real-estate.html
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Market Solutions 

 

A public ledger (i.e. a blockchain) with real estate information would improve 

greatly transparency and efficiency. We envision these potential changes and 

benefits in the real estate market after introduction of a blockchain. As mentioned 

previously, some of these improvements would be: 

 

 Registration of real estate documentation in the blockchain. 

 

 Improving transparency, speed and security in transactions, making them 

cheaper and more efficient. 

 

 Reducing risk for investors and users.  

 

 Bringing together all real estate services on a platform that allows the 

verification of property data, improving the accuracy of the data, the 

reliability of transactions, and the transparency of the market. 

 

 Enabling electronic payments using cryptocurrency. 

 

 Creating a universal reference system to identify properties.  

 

All this can be achieved by using blockchain technology paired with financial 

incentives.  

 

Blockchain provides free, abundant, transparent and safe data. In addition, 

Blockchain technology will serve to offer a more transparent and traceable 

document registration processes. For example, many governments now have land 

records on paper documents, kept behind closed doors in systems closed to the 

public. This can generate situations of embezzlement and falsification, since there 

are no controls and there are no strict record keeping rules. 

 

In addition, for example the process of a large purchase may involve creating and 

printing the same documentation several times, generating a large number of 

documents. To this are added long periods of time that are lost in meetings with 

lawyers, notaries and brokers to review all that documentation. This slows down 

the whole process, generates bureaucratic jams, creates excess documentation 

and raises the costs of real estate processes. 

 

On the other hand, one of the great benefits of the real estate Blockchain is fraud 

avoidance, since the blockchain prevents anyone from going back in time and 

making records that do not exist. Once data is stored on the blockchain, there is 

no practical way to falsify, modify or delete it. 

 

Blockchain offers a universal open source protocol for the purchase of property, 

transfer, registration, custody that can reduce costs, eradicate fraud, accelerate 

transactions, internationalize all markets and make real estate a liquid asset. 

Additionally, it reduces costs and time for all market participants because it 

eliminates the middleman in many situations and also reduces transaction fees. 
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International transactions are especially attractive in markets where international 

sales are common. Carrying out such transactions using cryptocurrencies means to 

save time and eliminate the need for currency exchange or transfers between 

foreign banks. The main improvements for the real estate market thanks to the 

introduction of Blockchain can be summarized to: 

 Increase in speed and reliability in the search mechanisms for real estate 
assets. 
 

 Ease of use for property sale and rentals throughout the whole process.  
 

 Much more efficient payment system. 

 

Urbit Data Solutions 

 

Urbit Data offers a complete ecosystem solution that includes all the parts that 
need to be improve and update in the real estate market. In the chart below, all 
the processes of Urbit Data solutions are shown, and it will be explained with more 
detail in the Urbit Data Ecosystem section. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Far beyond existing market solutions, Urbit Data can offer advantages that would 

help transform this industry. The main Urbit Data solutions can be summarized as 

follows:  

 

 Improve the access to international properties around the globe, all in the 

same platform. 

 

 Implementing the Urbit Data smart contract, all property purchases, rentals 

and sales will be easily managed in a more transparent and efficient way. 

 

 The existing Urbit Data price valuation tool offers a more real and equitable 

price through comparison of several real estate data sources. 

 

 Increase in speed, efficiency and reliability using the Urbit Data software, 

avoiding the unnecessary generation of documentation. 
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 Reduction of transaction time, making them cheaper and safer. 

 

 The Urbit Data users will be able to download the Big Data software of the 

company that feeds the Urbit Data database for the properties listed. As a 

reward, the users will receive Urbit Data Coins. 

 
One of the key points of the project is that the team behind Urbit Data has already 
developed an online platform which gathers publicly available real estate data 
from various real estate portals, public registries and other sources. By combining 
all this data, it is possible to get an estimation for similar objects in their vicinity 
and thus providing transparency in an opaque market. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
At that moment in time the user can query any property in Spain and get the 
following information: 
 

 Online property valuations. 
 Sale prices. 
 Rent prices. 
 Comparisons between properties of a selected geographical zone. 
 Price change history. 
 Points of interest close to a requested property.  
 Information on the methodology used. 

 
 
All requested information appears to the user in a matter of seconds and can then 
be downloaded as a PDF: 
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The price valuation tool will be made publicly available for testing shortly, when 
announced on Urbit Data media channels. This Beta version will be delivered to 
the public once the final tests are completed and its full functionality is 
completed. This tool is only the beginning. Starting from here, our vision is to 
create an open system where all kind of market participants can consult data as 
well as contribute data. In order to achieve this, we will first move the database 
to a public blockchain.  
 
A public, distributed ledger provides trust and universal access to anyone from 
anywhere. This ledger will provide the basis for all information related to real 
estate objects around the world. The kind of information stored in the public 
blockchain can be e.g.: 
 

 Property information (address, size, rooms, cadastral code, GPS location…) 
 Owner (address of the property owner). 
 Price evaluations of professional appraisers or banks. 
 Evaluations of tenants. 
 Transactions (short- or long-term rental, sale, usage as collateral…) 

 
 

For more detailed information about the Urbit Data technology and solutions, 

please review the Technical Paper. Due to the complexity of regulatory 

requirements in relation to the legally binding use of digital signatures in many 

countries (an area of law which is undergoing rapid change), the Urbit Data project 

will focus its main efforts in the technology development of price valuation, rent, 

sell and buy options, and take advantage of the move toward purely digital 

property transfers as that becomes legally enforceable in different jurisdictions.  
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Competitors Analysis 
 
Urbit Data bases its business on price estimation for real estate purchase, sale, 

leasing, vacation rental, and assessment. 

 

In recent years technology companies in the real estate quotation market has 

grown significantly. Sweden (since 2016) has seen registration of real estate 

transactions through Blockchain technology provided by Chromaway and with the 

collaboration of two Swedish Banks: SBAB and Landshypotek.  

 

Since October 2016, Indian government has been developing a land registry, 

supported by the blockchain and the Chromaway solution. This is necessary to 

combat corruption, as according to CNBC, in India more than USD $700 million in 

bribes are paid in the land registry process. 

 

On the other hand, 28% of the latest home buyers found their agents through a 

website or a real estate app, media or search engines, compared to 33% of 

references from past customers, according to a new Group Zillow poll (see below). 

The real estate platforms and apps are growing strongly. 

 

 

 
 
In general, most real estate startups can be understood in three different 

categories: 
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First, property management platforms that change the traditional online real 

estate agencies, that aim to completely eliminate the need for an intermediary – 

the tenants connection and directly the owner’s trust. 

 

Second, collaborative management platforms, hotel replacement services, 

vacation rentals or a short-term rentals (e.g. Airbnb). 

 

Last but not least, the growth of platforms since 2016 that are able to estimate 

real estate value (e.g. Zillow). 

 

Main competitors 

1.- Real estate companies like Engel & Volkers, a high standing real estate with 

huge international presence. In the international markets, the company 

experienced its biggest growth in North America, increasing its growth by more 

than 57%. In Italy, it was a 47% growth, same as in Austria, Switzerland and 

Germany. In Spain alone this agency had more than 2,190 purchase/sale 

operations, and managed 2,673 rental contracts.   

 

2.- Vacation rental enterprises like Airbnb. This company is represented in over 

34,000 cities and 190 countries, has hosted more than 60,000,000 guests, currently 

markets 4,000,000 living places in 191 countries, which means that its offer 

overcomes the top 4 Hotel chains in the world combined, becoming the leading 

company in the sector. It is estimated that in the year 2020 it is going to reach an 

annual billing of USD $10 billion (9,102.8 million Euro). Airbnb’s astronomic 

growth, from USD $0 to $31 billion only benefits a few: the founders and the 

venture capitalists. 

 

3.- Companies with assessment prices like Zillow: Zillow Group market value 

exceeded the threshold of USD $10 billion for the first time in the middle of strong 

profits. The firm based in Seattle, is in charge of managing several real estate lists, 

including StreetEasy, earned USD $1 billion last year. 

Since March 1st, their shares increased by 10%. “They are demonstrating that the 

business model can be profitable”, said by the real estate tech consulter Mike 

delPrete. 

 

Recent news speaks about quoted Zillow’s actions at USD $57 each, a combined 

total of USD $10.5 billion. 

 

Zillow Group, operator of quote portals: Zillow, Trulia, StreetEasy and 

RealEstate.com, based in Seattle, registered a USD $282,3 million record income 

in the 4th 2017 trimester and increased its annual income by 27%, with a USD 

$1.077 billion record in 2017. Zillow Group income exceeded its own forecasts. 

 

4.– Real Estate Companies using Blockchain Technology: Propy, Atlant and Rexmls.  
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There are 3 projects similar to Urbit Data, but with some obvious differences that 

can been detected analyzing these projects. 

 

Propy is focused in decentralized title registry. As we can read in the Propy’s 

whitepaper, the company “aim is to solve the problems facing international real 

estate transactions by creating a unified property store and asset transfer platform 

for the global real estate industry”.  

While initially its registry mirrors official land registry records, it’s now working 

with governments in order to help them adopt the Propy registry as their official 

record such that the transfer of a property on the Propy registry constitutes legal 

transfer of the property. 

Propy Registry constitutes the legal transfer of the property and the legal 

registration of that transfer. By leveraging Propy Registry and Propy’s smart 

contracts platform, unnecessary delays and impediments inherent to legacy 
property rights registrations systems could be eliminated.  

The Propy platform seeks to enhance the security of transactions while reducing 
inefficiencies through its innovative use of mobile, cloud and blockchain 
technologies linking buyers, sellers, investors and registries around the world. " 

Our analysis about Propy: they have a very good project, and they are very 
ambitious when they say “Propy’s vision is that jurisdictions will adopt the Propy 
Registry as their official ledger of record”.  
 
From our point of view and experience, the enormous legal challenges and the 
normative changes that should be made in many countries, make the project 
extremely complex to materialize it. We know it perfectly, because this is one the 
points that we analyze as market-option in the Urbit Data project. 
 

In the other hand, Atlant’s whitepaper says: “ATLANT platform seeks to help 

subdivide individual parcels of real estate into tokens, and subsequently PTO 

(Property Token Offering) and list them on exchanges, starting with the 

decentralized ADEX exchange based on Ethereum smart contracts. Such endeavor 

would ease transfer of ownership, simplify fractional holding without minimal 

constraints, alleviate tax inefficiencies, make cross-border transactions simple, 

and eliminate substantial overhead faced in certain jurisdictions due to 

unnecessary middlemen.  

 

Tokenizing property will allow real estate assets to be uniquely identified via a 

digital record that contains information regarding occupancy, physical 

characteristics, legal status, historical performance, and financial position. 

 

Further, ATLANT addresses both the short- and long-term real estate rental 
markets by lowering fees, using decentralized conflict resolution and making this 
market truly P2P, eliminating various middlemen, and also ensuring that reviews 

and listings are honest, as they are stored on an immutable blockchain.” 

 
Atlant is focused in properties tokenization and peer-to-peer solutions, excluding 
or discarding other real estate services with high demand. They want to reach the 
5% of global real estate transactions. We miss more detailed information about 
their technical milestones in the road map in order to know exactly the timing 
scheduled to achieve this goal. 



Urbit Data White paper, version 0.4.3, February 2018 

  

 

16 

Last, we can read in the Rexmls whitepaper “Rex believes the real estate industry 

is ready to move beyond traditional closed storage systems, where its value is 
limited to the interest of the entity controlling it. Rex envisions a world of shared 
information, where individuals can monetize and realize the true value of their 
data, and it isn’t limited by central barriers. 

Rex will begin by building a global real estate data exchange, an information layer 
that is accessible to everyone. The database will minimize listing fees and 
maximize listing exposure. It will eliminate spam through community 
participation. It will provide incentive-based curation registries that will open up 
new data channels. In later phases, Rex will introduce programmable data escrow 
contracts, a way to efficiently manage transaction documentation, communication 

and execution.” 

  
 The Urbit Data project is different than the others for several reasons: 

 Urbit Data brings a mix solutions for all the keypoints mentioned above. 

 Urbit Data implements a Global Big Data software (user can download for 

free). 

 Users receive rewards using this software that feeds the Urbit Data big data. 

 Urbit Data don’t dismiss any service that provides a full real estate solution 

for the clients. 
 

 Urbit Data implements the Price Valuation Service (for free), none of the 
above have it. A similar platform was bought by BBVA Bank for $10 Million. 
 

 Urbit Data has started his launch having a Beta version in Live, in operation 
for the Spanish real estate market. 
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Urbit Data Ecosystem 
 
As mentioned previously, Urbit Data is already in operation with a Beta version for 
the Spanish real estate market, and the results are extremely positive. 
 
In a second step, tools will be developed, so each market participant will be able 
to provide valuable information to the Urbit Data database. In parallel, a 
warehouse database will be put into production to offer storage of large data files 
(like images, videos…). This database will be connected to the blockchain but will 
not be part of the main blockchain due to the large amount of data.  
 
As incentives, a digital currency called Urbit Data coin - or URB coin – will be 
created, freely interchangeable among all participants. Market participants will 
either receive rewards in form of coins, if they contribute to the Blockchain with 
data or services. Or they have to pay fees in form of coins when they take 
advantage from the ecosystem but don’t contribute. This ensures that all 
participants have an incentive to use the ecosystem. The following diagram 
illustrates major market participants with the payment they receive or contribute.

 
Main market participants 
 
Participants are the backbone of the blockchain. The blockchain is a distributed 
database, which runs on many servers across the world. Anyone across the world 
is invited to offer server capacity to run the blockchain. These servers provide the 
service of data storage and also other services (like verification of transactions, 
and others) for the ecosystem. Individuals or organizations providing server space 
and CPU to run the blockchain will be rewarded with Urbit Data coins. 
 
Owners provide information about their ownership by uploading documents from 
the registry or other (especially digital) ways to testify their ownership. 
Furthermore, they can provide valuable information about their real estate object. 
As reward they receive Urbit Data coins based on the amount and on the quality 
of the data they contribute. 
 
Tenants use the ecosystem mainly to find objects for rent. They can do these 
requests for free, i.e. no coins needed. After their stay in an object, they can 
provide their evaluation of the object to the ecosystem. If they do so, they will be 
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rewarded with Urbit Data coins depending on the amount and quality of the data 
they provide. 
 
The Cadaster is a public and open database. Disseminating its information on the 
blockchain has various benefits: since the blockchain contains also other kind of 
information about real estate objects, it will be possible to cross-reference that 
data with other data sources, therefore adding value to it. Furthermore, the 
blockchain maintains – by design – all changes and keeps all past data. So, it 
automatically provides a history of an object, in fact, of all real estate objects. 
And finally, since the blockchain is distributed among many servers, it’s much more 
fail-safe than one unique server. 
 
These benefits will – in the long run – convince many Cadasters to disseminate their 
public data frequently on the blockchain. Alternatively, private organizations can 
also provide this task since they will have an incentive for it because they would 
be rewarded with coins. 
 
Data analysis providers analyze the data in the blockchain and create valuable 
reports for the market (especially for banks and real estate agents). Or they 
develop software which can be used to analyze the blockchain data. With their 
software it will be possible to do all kinds of data mining and business intelligence 
analysis. As compensation they charge a small usage fee in Urbit Data coins. 
Initially, Urbit Data will be one of these companies offering various tools. One of 
these tools is an already existing price valuation service (see previous paragraph). 
Thanks to the sheer amount of data available in the Urbit Data blockchain, it is 
anticipated that many more companies will offer services or software tools. The 
blockchain will have a directory service where these companies can list themselves 
and where all market participants can search for these providers and also rate 
them. 
 
Real estate agents contribute information about real estate objects for sale or for 
rent. Since real estate agents know their objects very well and at the same time 
are market experts, they are able to describe each object in much detail. And the 
information they provide about real estate objects is highly accurate and of high 
value. They receive coins as rewards based on the amount and on the quality of 
data they contribute. 
 
Real estate agents are, however, not only contributors of data but also very 
interested in the data inside the Urbit Data blockchain. They can make requests 
to the blockchain database using software tools. If these requests are simple and 
small, they are free of charge. Larger, or more complex requests require a 
proprietary application and a small fee which is to be paid using coins. In that 
case, the real estate agent has to send coins to the ecosystem and usually also 
coins to the external provider of the data analysis application. 
 
Banks are very interested in getting information about the market in general but 
also about specific real estate properties because they need to value them. Market 
information is crucial for this. The blockchain will contain valuable information, 
and various data analysis providers will provide services or tools to do all kind of 
analysis on that data. Banks will have to pay a fee to the software provider (or the 
service provider) and to the ecosystem in order to get that intelligence. 
 
Potential buyers – similar to potential tenants – can search the blockchain 
database for free. However, real estate agents which want to extract data from 
the blockchain database in bulk need to provide coins for this service.  
 
All participants have an intrinsic interest in participating in the ecosystem. This 
will ensure there is a continuous usage of the blockchain. In general terms, 
participants who provide data or services to the ecosystem are rewarded with coins 
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and those who receive data and/or services of the ecosystem have to provide 
coins. 
 
Moreover, most requests in the Urbit Data ecosystem, namely searching for 
properties to buy or rent, or asking the system for a price valuation are free. 
Anyone can execute them without the need to pay with Urbit Data coins: 

In the following, we want to explain two cases of typical transactions in the real 
estate sector: 
 
Purchase/Sale of a property 
 
When the user is interested in a property, he opens a negotiation channel with the 
person who made the publication. Said channel will transparently offer the Urbit 
Data Value analysis tools so that both parties can reach a price agreement. 
 
Using the Urbit Data Owner platform, users can verify the identity of those involved 
in the transaction, as well as the ownership of the property and its purchase/sale 
history. 
 
The platform can offer advice of business users who can support each of the parties 
in the decision process and in the legal process of the purchase according to the 
legislation that applies to the property: this advice will be paid in URB coins. 
 
Once the price has been agreed, a double verification process is executed to 
complete the purchase process by both parties. This process takes place with or 
without the assistance of the advisor. The Urbit Data tools will have documentation 
of the legal processes of the countries in which it is implemented. 
The verification process is executed as follows: 
 

1. By accepting the offer, the buyer must send the amount in URB coins to an 
Urbit Data escrow service that is in charge of maintaining the funds while 
the legal operation is being executed. This transaction is written into the 
blockchain as an operation in process. 
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2. Once the amount is verified by the escrow service, the seller of the property 
is notified that the payment is in the platform and the vendor verifies the 
payment and initiates the legal process. 

 
3. Once the legal process is completed, the seller and buyer confirm the 

transaction and the funds are transferred from the escrow service to the 
seller. 

 
4. If the seller or the buyer fail to confirm the operation, a dispute phase 

begins for the property. This dispute is resolved by users of the Urbit Data 
Finder network who are in the locality of origin of the dispute and rewarded 
in URB coins for participating. The dispute system will use a Proof of Stake 
mechanism where the "Judges" will "pay" URB coins to resolve a dispute, if 
the dispute is successfully resolved they will receive their coins plus a 
reward.  

 
 

 
  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
All transactions, including all disputes, are stored in the blockchain and may be 
viewed in future consultations of the property. Purchase and sale transactions 
generate commissions for the use of the escrow and the transaction in URB coins. 
  
Real Estate Rental 
 
When the user selects a property that interests him, he can open a negotiation 
channel with the person who made the publication and such channel will 
transparently offer the Urbit Data Value analysis tools so that both parties can 
reach an agreement related to the lease price and the conditions of it. 
 
The platform can offer advice to business users in the decision and legal process 
of the lease according to the legislation that applies to the property. This advice 
will be paid in URB coins. 
 
Using the Urbit Data Owner platform, users can verify the identity of those involved 
in the transaction, as well as the ownership of the property and their rental 
history. 
 
Once the price and rental conditions have been agreed upon, a double verification 
process is carried out that ends in the generation of an intelligent contract that is 
responsible for collecting a deposit and requesting the monthly payment in URB 
coins. 
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1. When accepting the offer, the tenant must send the equivalent amount of 

URB coins to the deposit through an Urbit Data escrow service that is in 
charge of maintaining the funds while the legal operation is being executed. 
This transaction is written in the blockchain as an operation in process. 

 
2. Once the amount is verified by the escrow, the landlord of the property is 

notified that the payment is in the platform, then the landlord verifies the 
payment and initiates the legal process. 

 
3. Once the legal process is completed, the landlord and tenant confirm the 

operation and the funds are transferred from the escrow service to the 
landlord and the intelligent lease contract is executed. This contract is 
responsible for periodically collecting the rent from an address previously 
authorized by the tenant. 

 
4. If the tenant or the landlord fails to confirm the operation, a dispute phase 

over the lease begins for the property. This dispute is resolved by users of 
the Urbit Data Finder network at the locality of origin of the dispute and is 
rewarded in URB coins for participating. The dispute system will use a Proof 
of Stake mechanism where the "Judges" will "pay" URB coins to resolve a 
dispute. If the dispute is successfully resolved, they will receive their coins 
plus a reward. 

 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Economic logic 
 
Urbit Data has three long-term goals. The first goal is to create transparency and 
efficiency in a very opaque, inefficient market. The second is to offer an open API, 
so innovative organizations can offer services around the information available in 
the Urbit Data blockchain. And the third, and more long-term goal, is to offer an 
alternative way to do transactions in the real estate market. Urbit Data’s economic 
logic is designed to achieve these goals.  
 
To create transparency, adding valuable information to the ecosystem is awarded 
economically with Urbit Data coins. These coins can then either be exchanged for 
fiat currencies, other cryptocurrencies, or used in the same ecosystem.  
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In order to create an open API, Urbit Data will develop various applications and 
services on the blockchain which will make it easy for software developers to 
provide services based on that API. Moreover, the Urbit Data ecosystem will offer 
a directory of organizations that provide services or tools. Other participants who 
use these services will have the possibility to provide their feedback (evaluations). 
All evaluations are openly available and therefore help to find valuable services. 
 
In the long run, we believe that the Urbit Data ecosystem will not only improve 
efficiency and transparency in developed markets but also offer an alternative way 
to do transactions in developing markets, especially in countries where cadasters 
are not available or ar not reliable. 
 
Economic roles 
 
In the Urbit Data ecosystem there are two economic roles: 
 

 Providers of information and services. 
 

 Consumers of information and services. 
 
In general, providers receive economic compensation (coins) for their services 
whereas consumers have to pay coins for these services. Some services are free 
like searching for real estate offers and valuating the price of an object. All market 
participants have an economic interest in participating in the ecosystem. The 
higher the value provided by the services and the information is, the more are 
consumers willing to pay for these services. And the more they pay, the more 
providers will be offering services thus enriching the offerings. 
 
Coins are a perfect medium because they are frictionless (almost no commission), 
they offer worldwide immediate value transfer and they even enable value transfer 
between machine-agents. We envision software tools in the Urbit Data ecosystem 
which offer services to other software tools without human interaction (e.g. 
periodic market reports which rely on information from various software agents). 
 
In order to build up the ecosystem with servers around the world (participants) 
where the blockchain is stored and the services are executed we will offer coins 
as compensations. Therefore, 150 million coins are held in a reserve pool from 
which they will be distributed among participants proportionally to their 
contribution to the ecosystem. When the 150M runs out, will be replenished 
through revenue.  
 
Furthermore, 120 million coins are reserved to provide liquidity to the market. 
Urbit Data will work as a market maker to always offer bid and ask prices for Urbit 
Data coins. This will offer liquidity and also reduce volatility and thus create trust.  
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Business Model  
 
Urbit Data uses a very easy and powerful business model to ensure income, as we 
mentioned before in the Economic Logic: 

 
Real estate agents are, however, not only contributors of data but also very 
interested in the data inside the Urbit Data blockchain. They can make requests 
to the blockchain database using software tools. If these requests are simple and 
small, they are free of charge. Larger, or more complex requests require a 
proprietary application and a small fee which is to be paid using coins. In that 
case, the real estate agent has to send coins to the ecosystem and usually also 
coins to the external provider of the data analysis application. 
 
Banks are very interested in getting information about the market in general but 
also about specific real estate properties because they need to value them. Market 
information is crucial for this. The Urbit Data blockchain will contain valuable 
information, and various data analysis providers will provide services or tools to 
do all kind of analysis on that data. Banks will have to pay a fee to the software 
provider (or the service provider) and to the ecosystem in order to get that 
intelligence. 
 
Last, one of the most profitable methods to increase revenue will be advertising 
inside the platform. We will sell spaces for third parties and they will be able to 
put ads. 

 
 
 
Token Sale Information  
 

To enable the development of the project, there will be an inside token sale among 

Urbit Data’s community members. Initially, Urbit Data will offer tokens on the 

Ethereum Blockchain. These are ERC20 tokens. Once the infrastructure and the 

tools are built, different – native – URB coins will be generated and existing 

Ethereum tokens will be exchanged 1:1 for Urbit Data coins. The number of Urbit 

Data coins minted then will be the same as the number of existing Ethereum 

tokens. 

 

URBIT DATA TOKEN SALE 
 

Token symbol URB 

Token type ERC20 ETH 

Token class Utility 

Total token volume 600 million fixed cap 

 

All participants would buy tokens following the instructions that are stated on the 

next section. On completion of such sale, the leftover tokens will be eliminated 

(burnt) in order to prevent their price devaluation. No more tokens will be created. 
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Once the token sale process is over, such tokens will emerge as Urbit Data coins 

(Urbit Data’s cryptocurrency).  

It will occur when procedures to list the Urbit Data coin in various Exchanges have 

been completed. 

 

Token Sale Stages 

 

 Stage 1, Pre-sale:   

Token sale Price, 0.10$/unity with a 30% bonus. 

Scheduled date, June 2018.  

 

 Stage 2, Public sale:  

Token sale Price, 0.10$/unity with up to 25% bonus. All bonus levels will be 

announced on the Urbit Data website. 

Scheduled date, TBD. 

 

These dates could be modified by operational needs. In this case, new dates will 

be announced on the Urbit Data website and social media channels.  

 
Token Purchasing Process 

In order to buy tokens, the User would have to sign up on the Urbitdata.io platform, 

subscribe to the White List and fill out the KYC and other similar forms that are 

necessary in order to meet legal obligations. 

 

Each registered member would have access to a virtual office (backend) on the 

website specifically designed for token purchase process.  

 

All purchased tokens will be available on the virtual office and will remain held up 

until the purchasing and public token sale process has finished.  

 

Users can buy tokens in 2 different ways, using either Bitcoin or Ethereum.  

 

Other payment methods may be used according with the options in the Urbit Data 

token sale platform Dashboard. 

 

Minimum amount to be purchased in order to participate in the token sale: USD 

$100. For more information on token sale and token sale requirements, it is highly 

recommended to review the Urbit Data Technical Whitepaper. 
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Token Distribution 

The 600 million tokens will be distributed in the following way: 

 

 

 

 

 

 

 

 

 

 
 
 
After-sale Allocation of Resources 

 

 
 
 
 
 
 
 
 
 
 
 
 

 
Commitment in Token Possession 

Every Urbit Data member has a varying token allowance, depending on their 

functions, responsibilities and workload. 

 

Such members will have their tokens blocked for a minimum period of 1 year. This 

amount of tokens will be gradually vested over a 12-month period. 

 

Information for the Token Sale participants 

Initially (during the public sale token sale phase), investors will receive Ethereum 

(ERC20) tokens. Once the infrastructure and the tools are built, different – native 

– tokens will be generated and existing Ethereum tokens will be exchanged 1:1 for 

Urbit Data coins. The number of Urbit Data coins minted will be the same as the 

number of Ethereum tokens. 

 

Caps 

Hard cap, 19 millions USD and Soft cap, 3.5 millions USD. 
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Roadmap 
 

The Urbit project was born in March of 2017 as an idea to improve the real estate 

sector thanks to the Blockchain and Big Data technology. 

 

From this moment on, we came up with an initial roadmap (predicting the next 

one year and a half) where we defined our main goals, as you can see in the next 

graph: 
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All the efforts and funds are put together in order to achieve a specific goal: attain 

a stable and advanced Blockchain and Big Data model that should offer specific 

results in 2018. 

Having achieved that, 2019 will be the year of the project’s internationalization, 

taking it far beyond Spain’s borders. 2019 is planned to be the year that, with hard 

work, commercial planning and governmental agreements, Urbit Data is positioned 

as the platform of reference for the real estate world. Additionally, in the 

Technical Paper you will find Urbit Data’s technological roadmap for the years 

2018, 2019, and 2020. 
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Urbit Data core: foundation, team and 
leadership 
 

Urbit Data is born out of the real estate sector’s need to offer the Users the 

opportunity to make correct decisions when selling, buying, renting (either for a 

short or a long period of time) and evaluating a property.  

 

Urbit Data’s idea is as broad as globalizing and decentralizing transactions through 

intelligent P2P contracts (peer to peer), as well as obtaining real data and real-

time valuations from any part of the world. 

 

To carry out this ambitious project, we assembled a professional team of experts, 

from latest technology programmers, marketing, communication, expansion, real 

estate, tourism, finance, crypto markets and business world specialists. Together 

we are taking advantage of our experience in other companies to make this project 

a reality.  

 

Hereafter, we present you some of the people constituting the Urbit Data team: 
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Urbit Data Community: the authentic heart of 
the project 

 
The most important goal for us at Urbit Data is to be able to embody the idea that 

generated this project and to provide it to the community that has believed in it. 

 

In this way, Urbit Data allocates all the effort, attention, energy, integrity and 

transparency in maintaining its community constantly informed on the project’s 

process. 

 

For this, we would like to provide you with our official communication channels. 

 

Anyone who wishes to participate in Urbit Data’s Tokens sale can get all the 

information on our website: https://urbitdata.io/ 

 

Also, you can contact all Urbit Data’s group members and keep up with the 

project’s process on our social media: 

 

 Facebook:  https://facebook.com/urbitdata 

 Instagram:  https://www.instagram.com/urbitdata 

 Twitter:  https://twitter.com/urbitdata 

 Reddit:  https://www.reddit.com/r/UrbitData/ 

 Medium:  https://medium.com/@urbitdata 

 Linkedin:  https://www.linkedin.com/company/urbitdata 

 Telegram:  https://t.me/urbit 

 Blog:   https://urbitdata.io/blog/ 

 

All kinds of comments, questions and suggestions are very welcome! 

 

 

 

 

 

https://facebook.com/urbitdata
https://www.instagram.com/urbitdata
https://twitter.com/urbitdata
https://www.reddit.com/r/UrbitData/
https://medium.com/@urbitdata
https://www.linkedin.com/company/urbitdata
https://t.me/urbit
https://urbitdata.io/blog/

