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SHARE ESTATE is a new crypto-currency backed by real estate objects around the world located 
in the most developed and stable markets, what will allow our token to become a safe haven in 
the entire crypto-currency market.

SHARE ESTATE is the future of real estate investments. Using blockchain technology, we create 
a new way of investing in commercial real estate worldwide, which will allow us easily, safely and 
transparently to finance development projects and own them. This will help us to remove un-
necessary intermediaries from the chain, which will reduce the costs of implementing projects 
and increase their profitability.

SHARE ESTATE is a platform for investment in commercial real estate objects, built on the basis 
of the Ethereum platform operating on the principle of the closed-end fund. The funds will be 
attracted by conducting an initial coin offering (ICO), in cooperation with Ambisafe and will be 
invested into real estate objects of high quality.

SHARE ESTATE will develop its own shareestate.io platform, which will allow real-time monitor-
ing of construction progress (a web-camera will be installed on each object), familiarize with all 
financial and legal documents on the projects, monitor all financial transactions, make decisions 
on investments in commercial real estate objects and platform development strategies. 

The project implementation will be based on Ethereum smart contracts, making all processes 
related to the purchase of the objects and their construction absolutely transparent. All funds 
will be used exclusively for purchase and implementation of the projects and are governed by a 
smart contract, completely precluding misuse of the funds.

SUMMARY
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Introduction

Real estate is historically one of the most con-
servative and reliable sources to save and 
multiply capital. But since the entrance to this 
market is expensive, only institutional inves-
tors and major investment funds could do 
that. Successful implementation of the proj-
ects in this field requires a high level of com-
petence, experience, in-depth knowledge of 
law, finance and construction technologies, 
not to mention the substantial initial capital for 
arrangement of all processes and implemen-
tation of the transaction for purchase and sale 
of real estate.

On the other hand, with the growing popular-
ity of blockchain technology and increase in 
the crypto-currency market, the question aris-
es as to the protection of the existing crypto 
assets. The uncertainty and absence of a regu-
latory framework in many countries only esca-
lates this issue.

Combining the real sector of the economy 
and blockchain technology, the SHARE ES-
TATE technologizes the global market worth $ 
228 trillion, thus creating a “safe haven” for the 
entire crypto community.

To settle these issues, the SHARE ESTATE sets 
the following tasks:

1. To create a stable crypto currency backed 
up by real assets.

2. To create a platform that will allow to toke-
nize real estate objects.

3. To make trans-border transactions in this 
market simple, fast and reliable.

4. To make the market of commercial real 
estate completely transparent.

5. To implement a system for dividend distri-
bution through Etherium smart contracts.

 

This will allow absolutely everyone to become 
a participant in real estate projects worldwide 
and benefit from it.

SRE token will be backed up by a real asset the 
price of which will raise and which will 
generate cash flow from rental payments and 
sale of the leased real estate. This makes it an 
efficient tool for reducing the volatility of the 
entire crypto-currency market, equivalent to $ 
135 billion, which will provide additional de-
mand on stock exchanges.

Also, the fact that real estate objects, in which 
we invest, generate profit in fiat money, make 
our business model more stable. So, in the 
event that ETH falls in price by 50%, we will be 
able to purchase it exactly 2 times more in or-
der to pay dividends.

The funds raised from ICO will be used for the 
purchase of commercial real estate and im-
plementation of the development projects in 
such cities as New York, Chicago, Miami, Lon-
don, Barcelona, Berlin, Sydney, Tokyo, Mos-
cow, etc., which will allow to qualitatively di-
versify our portfolio and optimize risks.

Our investment strategy involves creation of 
a reserve fund consisting of 25% of net profit. 
Further reinvestment of these funds in the pur-
chase of new commercial real estate objects 
and implementation of development projects 
will ensure rise in the cost of the SRE token as 
the crypto fund develops and assets increase 
under its management control.
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Project concept and issues to be settled

Owners of the SRE tokens will receive:

 » A token backed up by a real asset and less 
susceptible to volatility

 » The share of the net profit of the project 
(from rental payments and from the subse-
quent sale of the object)

 » Possibility to use the objects of the Fund. 
For example, in case of hotel the owner of 
the SRE token will receive the right to have 
free accommodation, etc.

 » As the project proceeds, the value of the 
Fund’s assets will grow, which will contrib-
ute to the growth of the price of the token 
and the amount of dividends

 » The right to vote for the projects planned 
for purchase.

For the successful implementation of the proj-
ect, we plan to conduct the ICO in two stages:

 » Pre-ICO (the preliminary stage) – October 
2017

 » ICO (the main stage) – December 2017.

After the end of the ICO, all unassigned tokens 
will be annulled.
No new tokens will be released. 

SHARE ESTATE is a platform for investment 
in commercial real estate objects all over the 
world. Token platforms will be provided with 
the real estate objects, and will grow with their 
value and will be rated at crypto exchanges.

The SRE tokens confirm membership on the 
SHARE ESTATE platform and allow voting for 
the projects posted on the platform and of-
fered for purchase.

A voting system through the Etherium smart 
contracts will be organized for the verified us-
ers, where 100% of tokens will be equivalent 
to 100% of the votes. The majority of the votes 
will be sufficient for the project approval and 
launching of the procedure for its tokenization 
and purchase.

After the purchase of the object, the profit will 
be distributed as follows:
100% of tokens are eligible for 70% of the net 
profit of the platform.

It will be possible to sell the tokens on the ex-
change at any moment, and all rights grant-
ed by the token will be transferred to the new 
owner to the full extent.

The main issues to be settled with the assis-
tance of that SHARE ESTATE:

1. With the growing popularity of blockchain 
technology and increase in the crypto-curren-
cy market, the question arises as to the pro-
tection of one`s own crypto assets.

To settle this issue, we create our own token, 
backed up by real assets. Implementation of 
the blockchain technology in the real sec-
tor of the economy will undoubtedly have a 
positive impact on the industry as a whole: it 
will open a commercial real estate market for 
saving and multiplication of the assets of the 
entire crypto community.

2. The real estate objects of high quality, be-
ing able to generate a stable and sufficiently 
high income, require significant investments 
that are not available to many people. 
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How it works

The SHARE ESTATE platform tokenizes the 
real estate objects, which will allow:
» To reduce barriers impeding entrance to 
the real estate market;
» To diversify risks for the investors;
» To increase the profitability of the projects 
by optimizing all processes;

» To make transactions faster, more reliable 
and cheaper;
» To remove all intermediaries from the chain;
» To distribute dividends among the owners 
of the SRE tokens;
» To sell the tokens at the exchange at any 
time, increasing market liquidity.
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1. To purchase the SRE tokens, you must send ETH  нto the address of the smart contract. After 
this transaction you will see our tokens in your wallet. You may find detailed instructions here.

 
2. All the required amount will be converted through exchanges into fiat funds and transferred 

to the accounts of our parent structure for the subsequent purchase of the real estate object. 
We will use multisignature wallets: the funds withdrawal will be possible only subject to pres-
ence of at least 3 signatures from 4 team members. Balances will be publicly available. We will 
also provide detailed reports on all transactions.

 
3. We will publish projects on the platform that have undergone comprehensive audit and risk 

analysis. The token owners will determine which of the submitted projects they want to see 
in our portfolio by means of voting to be held through the smart contracts. Projects having  
more than 51% of the votes shall be approved for purchase.

4. Once the investment projects are determined, we start the procedure for transaction struc-
turing and asset purchase. To withdraw the funds required for the purchase, we will send the 
request to the escrow agent  with the justification of the budgeted costs. 

 
5. After its confirmation, the required amount shall be transferred to the subsidiary structure, in 

which 100% is owned by the parent structure, which will directly own the facility.
 
6. It, in turn, directs these funds to the project company established in the country of project 

implementation, for the implementation of all operating activities for the purchase of the real 
estate objects and interaction with contractors.

7. The local SPV (project company) arranges all the processes associated with the purchase of 
the object, its operation and construction. It agrees all the necessary documents, permits.                                                                                               
SPV selects the necessary contractors:  construction, legal, consulting companies, etc.

8. After putting the object into operation, or transferring the property rights, in the event of the 
purchase of the existing rental business, the local SPV is engaged in the integrated manage-
ment of the real estate objects,  marketing, sale of the objects, and other operating activities 
targeted solely at increasing the income from the property.

9. After deducting all expenses and paying taxes, the net profit shall be transferred to the parent 
structure, which will acquire ETH and direct it to the address of the smart contract.

10. Up to 25% of the net profit will be directed to the reserve fund, to be used to purchase 
the real estate objects, the income of which will also be distributed among the owners of the 
SRE tokens.

11. A smart contract carries out payment of dividends for the owners of the SRE tokens.

https://medium.com/@sharestate
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Market analysis 
The value of all developed real estate in the 
world amounts to approximately  228 trillion 
US dollars. This covers retail property, offic-
es, industrial, hotels, residential, other com-
mercial uses, and agricultural land. The world 
owns real estate assets of nearly three times 
its annual income. Global property value 
in 2015 amounted to 2.7 times the 
world’s GDP and represents an 
important store of national, cor-
porate and individual wealth. 
It accounts for roughly 60% 
of all mainstream global 
assets, including equities, 
bonds and gold. 
 
The value of all gold ever 
mined (in the region of $6 
trillion) pales into insignifi-
cance next to the value of all 
developed real estate. 

The fact that the value of global real estate ex-
ceeds by almost one-third the total value of all 
globally traded equities and securitised debt 
instruments highlights the important role it 
plays in economies worldwide . Real estate is 
the pre-eminent asset class that will be most 

impacted by global monetary conditions 
and investment activity and which, in 

turn, has the power to most im-
pact national and international 

economies.

North America was the most 
preferred region for the de-
ployment of real estate cap-
ital in 2016 and the prefer-
ence has grown markedly 

in 2017, from 48% in 2016 to 
54% in 2017.

The real estate share ac-
counts for about 60% of all 
major world  assets, includ-
ing stocks, bonds and gold .
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Investment trends
Gateway global cities remain buys, despite 
very strong recent performance and plateau-
ing prices in some of them. Important global 
centres of business such as London and Dubai 
lead the pack, and reflect the trend for UHN-
WI and HNWI to invest in the cities in which 
they are active in business, visit often or, sim-
ply, know. The results of our survey also re-
veal a broadening of purchasing intentions to 
other centres. Madrid, Manchester, Barcelona 
and Chicago are all emerging as net buys. This 
reflects a global trend in a crowded investors’ 
market towards higher yielding secondary 
property, second-tier cities and alternative as-
sets. European cities exhibiting this trend in-
clude Amsterdam, Oslo, Brussels and Berlin. In 
Asia, Tokyo looks set to see more UHNWI and 
HNWI investment as market recovery gathers 
pace. Singapore is a buy, along with neigh-
bouring Johor Bahru, a nod toward the stra-
tegic benefits of the neighbouring Malaysian 
city. Cities in emerging economies also feature 
on shopping lists for the next five years. Manila 
is a pick in the Philippines, Vientiane as Laos’ 
economic centre, and Phnom Penh, Cambo-
dia’s fast-growing capital.

In the US, UHNWI and HNWI investors are 
set to concentrate in certain pockets: the Pa-
cific Northwest, California, Texas, parts of the 
southwest and north-east, along with Toronto 
in Canada. Cities in these regions are driven 
by the knowledge economy, fastgrowing local 
populations and, in many cases, a burgeoning 
tech industry. In the US, prospects for Los An-
geles, New York, Washington DC and Miami 
remain positive.

The amount of global investable real estate 
traded is at its highest level since 2008 . A to-
tal of $8.1 trillion of global investable real es-
tate has been traded since the beginning of 
2007 in the form of big ticket ($10 million-plus) 
deals. Of those deals, $2.2 trillion-worth were 
made up of Chinese development land deals. 

This represents 3.7% of all global real estate 
and 11.1% of all tradeable investment stock. 
Just under 1% (0.9%) of the world’s invest-
able real estate stock trades in big ticket deals 
each year. Average annual real estate trading 
volumes (excluding Chinese land) since 2007 
have been $683 billion, which is 39% lower 
than the global peak of $1.13 trillion in 2007. 
Volumes have increased steadily since 2012 
and, last year, they reached their highest lev-
el since the global financial crisis of 2007-08 
(GFC) began. 

FOR THE PAST three years there has been a 
period of steady growth in global real estate 
trade volumes, particularly in North Ameri-
ca and EMEA, which have grown by 62% and 
65% respectively. Annual North American vol-
umes have been $322 billion, compared to 
their 2007 peak of $418 billion. Annual EMEA 
volumes have averaged $246 billion, com-
pared with $355 billion in 2007. Asia Pacific 
(APAC) has seen much more subdued rates of 
growth in average annual trading volumes – at 
18% over the same period – partly as a result 
of slower economic growth in China.

Having said this, APAC volumes are the closest 
of any world region to their $160 billion 2007 
peak, having averaged $155 billion during the 
stability phase. Hotels and apartments have 
continued to grow as sectors during this pe-
riod but development sites have shown weak 
growth (even without counting the sharp de-
mise in Chinese land deals).

The volume of capital that flowed into global 
real estate in 2016 was $895 bln, down by 9% 

A total of $8.1 trillion of global 
investable real estate has been 
traded since the beginning of 

2007 in the form of big ticket 
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from 2015. Despite the decline, $895 bln is the 
second highest annual volume since 2007 and 
it indicates that investors were highly active in 
2016. And we expect growth in 2017. 
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Our investment strategy and key markets
According to the Schroders Global Cities Index, cities in North America and Europe hold the ma-
jor positions in the TOP. They continue to attract investors with high levels of transparency, market 
stability, technology development and a good quality of life. Los Angeles bypassed the British 
capital and became the most attractive city for investments in the real estate. The authors of the 
index, with the assistance of the fund managers specializing in investing in commercial property, 
try to identify the world cities with the best prospects in this market. 

One of the key advantages of Los Angeles econ-
omy is that it is well diversified in many indus-
tries including financial services, media, trade 
and technology. Californian metropolis has 
become the most promising place for the real 
estate investments, also owing to the growth of 
the technological sector, which has increased 
the demand not only for office space, but also 
for residential real estate, mainly because of the 
influx of millenials. New York has a reputation for 
being a safe haven, especially for foreign inves-
tors, for three reasons: high liquidity, affordabili-
ty, stable prices.
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London was named the best city in Europe for 
the real estate investments. London won in this 
rating owning to the project of construction of a 
new subway line Crossrail for the total amount 
of $ 22 billion. This will be the largest traffic flow 
chart in Europe. In addition, the construction of 
a campus for Imperial College London in White 
City for the amount of $ 1.5 billion played a sig-
nificant role, since it will be the first major re-
search unit in London and will allow establishing 
a close link between business and education.

Australia’s largest cities continue to register 
healthy investor interest, with Sydney and 
Melbourne both among the Top 30. High lev-
els of transparency and sustainability are com-
bining with buoyant economies to support 
investor interest and strong value growth in 
Australian cities, with Sydney and Melbourne 
expected to experience among the world’s 
highest office rental and capital value growth 
in 2017.

TOP-30 directions of the real estate investments 
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The sector analysis also identifies several cities 
where investment activity is heavily tilted to-
wards a single property sector:

 » Offices : Cities which have high Office 
Investment Intensity are concentrated in 
high-order business centres (such as Lon-
don, Paris, Frankfurt, New York and Tokyo), 
niche financial centres (like Geneva and 
Edinburgh), tech hubs (including Boston, 
Silicon Valley, San Francisco, Seattle, Munich 
and Stockholm) and seats of government 
(e.g. Washington DC and Berlin). 

 » Retail:  Investment Intensity in the retail 
sector is skewed by a few large shopping 
mall transactions. For example, Las Vegas 
leads the current Retail Investment Intensity 
rankings as a consequence of three major 
mall transactions each exceeding $1 billion 
during 2016. While many ‘Emerging World 
Cities’ have among the world’s greatest 
concentrations of international retailers (as 
scored by JLL’s Destination Retail 2016), the 
Retail Investment Intensity Top 20 ranking is 
heavily dominated by cities with high levels 
of per capita disposable income. Despite 
the region accounting for only 16% of glob-
al retail investment, a number of Asia Pacific 
cities feature in the Top 20 including Hong 

Kong as well as the Australasian markets of 
Auckland, Brisbane, Adelaide and Sydney.

 » Hotels:  The Hotels Investment Intensity Top 
20 highlights the attraction of the world’s 
most connected gateway cities such as 
London, Miami, Hong Kong, New York and 
Dubai. The Top 20 also embraces a number 
of the world’s most important international 
conference cities like Amsterdam, Berlin 
and Vienna. UK regional cities are repre-
sented by Edinburgh and Manchester

Summarizing the above, our strategy is target-
ed at investing in the developed and stable 
markets of the US, Europe and Asia. The loca-
tion plays a decisive role in the process of se-
lection of the investment object. We are target-
ed both at historically formed business, tourist 
and residential quarters, and at locations that 
have explosive potential for growth, creating 
new points of attraction. This approach will al-
low us to maintain and increase the fund’s re-
sources, which in its turn will help to achieve 
the main goal: to make a truly stable and reli-
able crypto currency. 
To analyze and select the first projects, we will 
focus on the cities like New York, Miami, Los 
Angeles, Sydney, Chicago, Berlin and Barcelo-
na.

1. New World Cities’ Reshaping the Global Investment Landscape Investment Intensity Index, 
JLL Research, March 2017

2. CBRE Global investor Intensions Survey, 2017
3. Around the world in dollars and cents, Savills World Research, 2016
4. Schroders Global Cities Index (source: www.schroders.com)
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Project selection and due diligence
All projects that will be presented to the platform participants will undergo a comprehensive and 
integrated audit, including legal, financial and technical analysis. This is necessary to form a fair 
view of the investment object.

Due diligence includes an assessment of investment risks, an independent evaluation of the in-
vestment object, a study of the technical condition of the property, a comprehensive study of the 
seller, a comprehensive review of the financial condition and market situation.

The final decision on the publication of projects on the platform shall be carried out by an invest-
ment committee consisting of the members of our team and involved experts.
We will cooperate with the best international companies in this field:

JLL (Jones Lang LaSalle) is a leader in the 
market of professional services in real estate 
and investment management. Throughout 
the world, the JLL experts help the real estate 
owners, tenants and investors to achieve busi-
ness goals. JLL is one of the world’s largest For-
tune 500 companies; the company’s turnover 
in 2016 amounted to $ 6.8 billion, excluding 
direct costs for the amount of $ 5.8 billion. In 
2016, the JLL specialists closed the purchase 
and sale transactions and fund raising transac-
tions with overall volume of $ 145 billion. The 
portfolio of the JLL in real estate management 
made up 4.4 billion square feet, or 409 million 
square meters. The JLL has about 300 corpo-
rate offices in more than 80 countries around 
the world and unites about 80 thousand em-
ployees (as at the end of the second quarter 
of 2017). As of June 30, 2017, LaSale Invest-
ment Management, investments management 
division, managed assets worth $ 57.6 billion. 
The JLL is a brand and registered trademark of 
Jones Lang LaSalle Incorporated. 

Cushman & Wakefield is the leader of the 
global commercial real estate market. The 
company helps its clients to settle strategic is-
sues that are designed to change the way of 

life and work. With turnover 

exceeding $ 6 billion, and a team of 45,000 
skilled professionals in over 70 countries, 
Cushman & Wakefield is one of the largest 
companies in the global commercial real es-
tate market. The company provides a full range 
of services, including rental of premises, assets 
management, investment consulting, real es-
tate services, services for corporate custom-
ers, project management, strategic consulting, 
representation of the interests of tenants, as-
sessment and consulting services, hotel busi-
ness and tourism. In 2017 Cushman & Wake-
field will celebrate the 100th anniversary of the 
brand.

Savills is more than 700 offices and 30 000 
employees worldwide. The fields of the com-
pany cover all key segments of the real estate 
market: residential, office, industrial, commer-
cial, hotel ones, agricultural facilities, as well as 
property of a social and mixed nature. Special-
ists of Savills help to buy, rent, sell or lease real 
estate of any type. The company renders ser-
vices in development of the concept of the real 
estate management, conducts marketing and 
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financial analysis for investors, assists in issuing 
permits and increases the profitability of proj-
ects. The company`s clients include Goldman 
Sachs, General Electric, JP Morgan, Kaufman 
Organization, LaSalle Investment Manage-
ment and others.

Search and implementation of the projects will 
be carried out in 3 directions:

1. Purchase of the existing rental business  We 
will consider purchasing an operating busi-
ness that generates cash flows: shopping 
centers, hotels, street retail facilities. 

2. Development. We are engaged in the 
search and coordination of new sites for 
development, we control drafting of the re-
quired documentation for the construction 
of residential complexes, office buildings, 
hotels, shopping centers.

3. Redevelopment. We acquire existing inef-
ficiently used facilities for reconstruction, 
considering their potential focus.

An option with the minimum required amount 
of fees, taking into account bank financing, will 
be calculated for each project to be placed on 
the platform.

Objects considered for purchase
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SPV2
(Local-In the country

where the object is located)

SPV4
(Local-In the country

where the object is located)

SPV3
(Local-In the country

where the object is located)

SPV#
(Local-In the country

where the object is located)

Parental structure (BVI)

SPV1
Cyprus

A legal structure will be developed within the 
project framework which will ensure:

 » Safety and lawfulness of the ownership over 
the real estate objects in most countries of 
the world.

 » Storage of data on the shareholders in a 
smart contract based on the Etherium plat-
form.

 » Reducing the total tax burden.

The legal structure is:

1. A maternal offshore company (British Virgin 
Islands).

2. A holding company (Cyprus) that will be the 
owner of the projects in other countries. An 
offshore company will own it.

3. Local companies in those countries where 
the real estate objects will be constructed.

Legal structure
While we consider the ambiguous position of the regulatory authorities of different countries 
and the raw legal framework, we must ensure existence of our project within the legal frame-
work to fully protect the token holders. For this purpose, the following legal structure has been 
approved: 

1. A parent company (British Virgin Islands) will be established, which will be the final beneficia-
ry.

2. The owner of all purchased objects will be a Cyprus company operating through subsidiaries 
in the countries of the project implementation.

* The final structure will be approved after the pre-ICO.
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Parent structure

We consider the company’s registration in the 
BVI (British Virgin Islands).

Project company (SPV)

A special purpose company (SPV) for imple-
menting projects and managing local SPVs will 
be established in the Republic of Cyprus. Cy-
prus companies may have accounts in banks 
of other countries, and Cyprus membership in 
the EU allows you to obtain a tax residence of 
the European Union. 

An important feature is the fact that a compa-

ny registered in Cyprus is exempt from income 
tax if the company’s director is a non-resident 
of Cyprus and the company does not operate 
in Cyprus.

The following are not subject to taxation:

 » Income received from the sale of shares, 
bonds, options, shares of business;

 » Income received by implementing a long-
term investments;

 » Dividends distributed between non-res-
ident shareholders, license holders and 
creditors, irrespective of their residency.

The choice of these jurisdictions is preliminary.

The project concept development March 2017 – April 2017

The legal structure development April 2017 – June 2017

Preparing for pre-ICO

 »  White paper preparation,
 »  Preparation of terms of use, terms of token sale, priva-
cy policy

 »  Smart contract programming
 »  Preliminary search for and analysis of the real estate 
objects 

 »  Preparation of advertising materials, presentations
 »  Formation of the project team and advisers

June 2017 – August 2017

Project Publication

 »  Website launching
 »  White paper publication 
 »  launching of advertising campaign
 »  Placement of the project on ICO-trackers
 »  Publications on thematic forums and in groups
 »  Publications in Bitcointalk, reddit, Telegram, Face-
book, Twitter, Medium

September 2017

Roadmap
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 »  Users Informational support
 »  launching of a bounty campaign 
 »  Participation in thematic conferences 
 »  Release of tokens

Holding of pre-ICO October 02, 2017 – November 04, 
2017

Preparing for the main ICO

 »  Increasing marketing budget and extension of cover-
age area 

 »  More active involvement in the Asian market
 »  Use of contextual advertising
 »  Publication of promo-videos
 »  Publications in thematic media
 »  Preparation of tokens for listing on stock exchanges
 »  formation of the necessary corporate structures, regis-
tration of the company 

 »  Due diligence of potential projects and their statement
 »  Testing of the SHARE ESTATE platform

November 2017 - December 2017

Holding of ICO December 01 – 29, 2017

SHARE ESTATE platform launching March, 2018

Real estate objects purchase

 »  Transaction structuring 
 »  Signing of sale and purchase agreement 
 »  Registration of the property rights
 »  involvement of the management company
 »  Selection of the general contractor
 »  Integrated management of the object, increase in the 
flow from rental payments.

April, 2018

Testing a smart contract for dividend payment April, 2018
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Concept
development

April, 2017

ICO
December, 2017

Stock exchange
listing

January, 2018

Legal structure
development

June, 2017

Investment objects
publication

November, 2017

Platform
launch

February, 2018

Preparation
for Pre-ICO

August, 2017

Corporate structure
arrangement

November, 2017

Real estate
object purchase

April, 2018

Project publication/
marketing

September, 2017

PRE-ICO
October, 2017

Smart contract
testing for dividend

payments
April, 2018

Next real estate object
purchase financed

from the Fund
October, 2019

ICO Details
Token symbol SRE (SHARE ESTATE)

Number of tokens 100 000 000

ICO period Pre-ICO: 02.10.2017-04.11.2017
ICO: 01.12.2017-29.12.2017

Token price US $1 for 1 SRE token 

Token essence SRE tokens confirm the membership in the SHARE ES-
TATE, and allow you to receive a net profit share of the 
project (lease payments and subsequent sale of the 
object).
100% of the SRE tokens distributed during the ICO grant 
access to 70% of net profit.

Manageability Tokens that have not been distributed during the ICO 
will be annulled by a smart contract. The release of addi-
tional tokens is excluded.

Access to the tokens All sold tokens are directed to the wallets of their owners 
immediately after purchase of the token.
Access to the SRE tokens is carried out through the Ethe-
reum wallet (Mist or MyEtherWallet).
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Preliminary ICO (Pre-ICO) will take place from October 02, 2017 to November 04, 2017.

Soft cap – $200 000
Hard cap - $ 1 000 000
In case of a failure to reach the soft cap, all funds will be returned to the investors

The major ICO will take place from December 01 to 29, 2017.

Soft cap – $7 500 000
Hard cap - $ 75 800 000

Our goal is to sell 76 million of the SRE tokens for $ 1 per unit. The bonuses for early partici-
pants are provided. The maximum bonuses will be available at the Pre-ICO (Preliminary ICO) 
stage. A bonus scale will be applied during both crowdsales.

Any user may join the project before the end of the ICO. Upon completion of the ICO, all unallo-
cated tokens will be annulled by a smart contract.

So as to focus on achieving the best results, we reserve 20% of tokens for the team. In addition, 
some part of the tokens (4%) will be used as rewards within the bounty campaign.

We intend to observe the openness and transparency of the funds distribution procedure. All 
transactions will be displayed in a smart contract. The tokens will be traded on crypto-currency 
exchanges in 1 month after the end of the ICO.

Pre-ICO Bonuses 
(02.10.17 - 04.11.17)
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ICO Bonuses
(01.12.17 - 29.12.17)
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During the major ICO, the funds will be directed to multisignature wallets (Multisig wallets), the 
funds withdrawal from which requires at least three signatures out of four. Two members of the 
Team and two escrows will have the signatory right.

The funds of the investment fund (90% of the raised funds) may be spent only for the implementa-
tion of the projects related to the real estate, and escrows’ signatures will be required for carrying 
out transactions. Team tokens shall not be subject to sale for at least 1 year after the end of the 
ICO. Basically, we intend to sell tokens no earlier than 3 years.

Keeping, protection and use of the ICO funds

The token will be released in cooperation with Ambisafe using the Etoken2 smart contract, writ-
ten in Solidity language.

Main features: 

 »  Multi-layer transaction routing (like IBAN, but ICAP)
 »  2FA via Ethereum contract
 »  Account recovery service for lost keys
 »  Automatic Ethereum network fee refunds
 »  Integrated exchange with Ether currency
 »  Ability to set transaction fees
 »  Compliance with ERC20 standard

Token Features
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Our Team

Nikita Grigorev
CEO and Founder 

Nikita Grigorev has successful hands-on experience in the 
field of direct investments in the real estate market.

The total amount of transactions in which he participated 
made up 200 thousand square meters with a total amount of 
$ 150 million.

He is sure that merger of a blockchain and commercial real 
estate sector will have a tremendous impact on the industry 
as a whole and will make it more attractive for investments.

He graduated from Moscow State University of Construction 
in 2 specialties:
 

 »  Economics and management of construction business
 »  Estimation of real estate and business

He has more than 15 years of experience in M&A and direct 
investment.

He has successful hands-on experience in managerial posi-
tions in the largest Russian investment groups. He created 
an investment division of the BIN Group. 

He carried out transactions for acquisition of Inteko, 
Atakaytsement, Intercontinental Hotel, National Hotel and 
others.

He was a member of the Board of Directors in such compa-
nies as Inteko, CJSC; PIK Group of Companies, OJSC; Baltic 
Leasing Company.

Ilya Stepanishev
CIO &  Co-founder
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Vladimir has 10 years of experience in the banking field. He has 
expertise in the structuring of financial transactions related to the 
property acquisition within various national jurisdictions and use 
of escrow tools. 

Currently, he holds the position of the Director in the Transac-
tional Business Department in the largest bank of the Russian 
Federation (TOP 2).

He obtained two higher educations: in Bauman Moscow State 
Technical University with the specialty in “Computer Science and 
Management Systems” and in the Russian Presidential Academy 
of National Economy and Public Administration with the special-
ty “Finance and Banking”.

Vladimir Kirilenko
COO & Co-founder

Kirill Belous has more than 15 years of professional experience 
in the field of internal control, audit, compliance and expertise 
in combating fraud. 

In this role, he pays special attention to finding solutions and 
increasing capabilities for enhancing confidence of the inves-
tors in making the right decisions, based on quality and mutu-
al understanding.

During his career, he held managerial positions in such com-
panies as PwC, Bacardi, Computer share, Philip Morris, VEB.

Kirill provided consultations for internal and foreign clients in 
the field of commercial and private real estate, banking, indus-
trial production, FMCG, telecommunications and media.

Kirill is certified in the field of CISA and corruption prevention 
and is a member of the Association of Certified Anti-fraud Ex-
perts (ACFE).

Kirill Belous 
Internal control director & Co-founder
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Aleksey is a financier, specializing in portfolio investments. He has 
hands-on experience in investment funds and banks.

At the moment he is the head of the trading desk in a large bank, 
where he manages a securities portfolio for the amount of more 
than $ 500 million.

He has international certificates: CFA (Chartered Financial Analyst), 
FRM (Financial Risk Manager).

Aleksey Tverdokhleb
CFO

Elena Noskova has been working successfully in the field of market-
ing and PR for 10 years. She is an organizer of more than 50 success-
fully implemented projects.

Currently she is a private business development consultant and Man-
aging Partner in a marketing company.

Within the framework of the project Elena is responsible for working 
with the media and informational support of the project.

Elena Noskova
Communication, PR

Aleksandr Yakubov is the CEO and founder of HOLO GROUP, one of 
the world leaders in solutions development in the field of augment-
ed and mixed reality.

Aleksandr has achieved significant results in his last project in less 
than a year and a half by developing several products for mixed re-
ality in the field of construction and education, which is now used by 
many companies worldwide. Solutions of the Holo group in the field 
of construction are used by many developers, which makes it possi-
ble to improve the design and construction control processes

The Holo Group attracted $ 400 000 in the first round of investments from the Russian Internet 
Initiatives Development Foundation (IIF) http://www.iidf.ru/ Aleksandr has  extensive entrepre-
neurial experience in various fields for more than 10 years, as well as experience in developing 
and bringing to the market of large IT projects in the field of analytics, big-date and artificial in-
telligence.

Aleksandr Yakubov
CTO
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The members of our team have been operating on the market of real estate and financial ser-
vices since 2002.
Our team has vast experience and successful tracking of the implemented projects. Our team 
participated in the projects with the total area of about 600,000 m3. 
The total amount of transactions exceeds $2.5 billion

A highly qualified specialist in her field. She has many years of expe-
rience in the companies of various sectors of economy.

Her competence includes arrangement and conducting of due dili-
gence in the process of the assets acquisition, including commercial 
real estate objects, land plots, companies of banking and insurance 
business.

Structuring of cross-border transactions for acquisition of assets, 
including companies, for establishing the holding structures within 
various jurisdictions.

Yuliya Yermolaeva
Chief of legal department
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