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Introduction 
 
In the 19th century it was commonplace for Whisky Tokens to be produced and then taken 

to hostelries, pubs and saloons to be traded in exchange for a shot or a nip of whisky. We 

have taken that tradition and merged it with the current day principals of cryptocurrency to 

create the cryptocurrency, WTX Hub Token (WTXH), the cryptocurrency for the Alcoholic 

Beverage industry.  

 

We intend to use WTX Hub Token (WTXH) to facilitate the B2B and B2C Trading exchange of 

goods and services using the blockchain as the key element in this process.  

 

An important element is that cryptocurrencies and digital tokens are a vital innovation. 
Among many functionalities, they enable near-instantaneous value trading exchange 
globally and implementation of smart contracts: self-executing contractual states, which 
nobody controls and therefore everyone can trust. This is the blockchain mechanism that 
under pins our Trading Hub.  
 

  

Overview 
 
The annual global alcoholic beverage market is expected to reach in excess of US$1.5 trillion 
by 2022 with the worldwide annual whisky market alone reaching in excess of  US$7 billion 
by that date. As an industry the alcoholic beverage business has seen a substantial 
transformation over the past 10 yrs. with significant consolidation happening within the 
major manufacturers, but also with a substantial wave of new producers in the craft spirit 
and beer sectors, this innovation has happened on a worldwide basis bringing huge diversity 
and many thousands of new products to the marketplace.  
 

Yet despite these changes the cryptocurrency revolution has barely made any impression on 
the alcoholic beverage market and the structure of the B2B and B2C distribution systems 
and networks, in particular for the B2B market, have barely changed in the past 50 yrs. 
 

Hence we propose a purely peer to peer alcoholic beverage trading exchange that would 

allow an online trading exchange of goods and services from one party to another without 

having to go through a third party. Also we propose a cryptocurrency, WTX Hub Token 

(WTXH), which can facilitate these transactions, act as a quantifiable means of trading 

exchange and assist to accurately define the criterion of the required trading exchange of 

items. 
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The Current Alcoholic Beverage Market 
 
The structure of the alcoholic beverage market, ABM, is currently predominately governed 
by the geographic location of the parties involved with specific and often separate 
legislation governing producers, distributors, wholesalers and retailers. This also varies 
substantially between modest regulation in some countries to high levels of regulation such 
as in the UK up to full state ownership of large parts of the ABM, such as in Sweden. 
 
There is currently no worldwide online centre for the ABM, if ABM trade participants want 
to meet other ABM trade participants they have to contact them directly or hope to meet at 
a trade event or other venue. If customers want to talk, there are blogs and forums but all 
run by enthusiasts or drink retailers. WTX provides that universal online centre through our 
Social and Community functionality. 
 

Also WTX shall offer a high level of focus on the ABM, so B2B users know that their potential 
counter party on our Trading Hub is in the right sector of the ABM, producing or selling the 
correct kind of product and looking to do business with companies such as them.  
 

As an example a distributor in France who is seeking American Rum made with Cane Juice as 
opposed to Molasses, would at this time have to undertake internet searches then send 
contact emails then make phone calls just to ascertain if the correct product might be 
available, whereas our Trading Hub shall be able to facilitate this in minutes because of its 
focus on the ABM and informational accuracy.  
 

In addition currently B2B payment particularly for first time transactions is facilitated by 
Letters of Credit and then subsequent payments for further transactions are usually made 
by conventional bank transfer. The Letters of Credit are tedious and time-consuming, paper-
intensive, very expensive and they use the third party central credibility of a bank, which the 
bank charges for. We aim to offer a completely different solution as detailed below. 
 

Alcoholic Beverage Industry Regulation 

Our Hub shall account for the regulation of the ABM. Our Hub shall not buy or sell any 
alcoholic products, we shall provide the infrastructure to facilitate peer to peer interactions 
and transactions by others. As an example a phone network provider provides the 
infrastructure to connect two businesses or customers within the ABM to discuss matters 
relating to the ABM but in itself is not conducting an ABM transaction, in this similar way we 
shall provide our own Eco-System and infrastructure.  
 
For B2B transactions it is assumed that all participants shall have the appropriate regulatory 
approvals within their own markets and countries to be able to transact in the necessary 
way facilitated by the WTX Hub. For B2C transactions we again assume the same criteria for 
all transactions, most B2C transactions are likely to occur within the home markets of the 
business or customer involved.  
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The WTX Hub and Eco System 
 
Our WTX Hub and Eco System shall offer a detailed category and data matrix and to solve 

the fundamental B2B trust problem, in international trade in particular, the WTX Hub will 

use WTX Hub Token (WTXH) and blockchain technology including smart contracts and smart 

wallets thus we will assure that, after successful delivery of products or services, companies 

get paid. 

 

We shall also provide ABM B2B Marketing Cloud services that allow companies to store 
their marketing collateral (white papers, specifications, pictures, videos, etc.). We shall 
apply machine learning to large databases to match business partners and recommend 
products/services and companies. We shall use blockchain technology to solve trust 
problems in ABM B2B deal-making and payments.  
 

Our WTX Hub payment system shall be; 
 Fast and instantaneous  
 Have no paperwork 

 Very low cost 

 Use collective credibility of participating companies 

 

Our WTX Hub offering will provide capital for the WTX Hub to pursue marketing and user 
acquisition that will significantly reduce the time to achieve it. 
The WTX Hub’s offering, one of the first B2B-related coin offerings in the market, establishes 

corporate demand for blockchain tokens, to accelerate demand for WTX Hub Token (WTXH) 

and an increase in their value, we will take three tactical steps; 

 

 Empower Buyer & Seller Interactions. 

 Empower B2B Precision Advertising. 

 Use Blockchain to Facilitate International Trade. 
 
This shall drive up Corporate Demand and usage for WTX Hub Token (WTXH) in B2B Sales, 

Advertising and payment. 

 

Our ultimate vision is to build a global ABM B2B and B2C Trading Hub ecosystem connecting 
business people, products/services, consumers and companies and to make this ecosystem 
a go-to place for ABM B2B and B2C precision advertising similar to Google and Facebook 
consumer space advertising. 
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To further illustrate:  
 
Empower Buyer & Seller Interactions; 
 
Buyer & Seller Interaction A;  
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Sellers pay the WTX 
Hub in WTXH for 

prioritized and added 
value utilities

WTX Hub recommends 
sellers, their products 

and/or services to 
buyers based on buyer 
profiles and expressed 
interest derived from 

posted leads and 
searches.

Companies and 
corporate sales 

personnel buy WTXH



7 
 

 
Buyer & Seller Interaction B; 

 
 
 
 
 
 
 
 
 
 
 
 
 
 

WTX Hub seeds the initial market , 
sales personnel are given a WTXH 

allocation. Coins can also be 
purchased on the open market.

Seller pays potential 
customers WTXH in 

return for being able to 
pitch their products 

and/or services to them.

Buyer receives WTXH and 
redeposits them into their 

company account. WTX Hub 
receives a small facilitation fee.

Sales people from buyer 
companies use WTXH, 

earned or purchased to 
engage in conversations 

with potential customers.
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Empower B2B Precision Advertising; 
 
 

 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Any company can purchase 
WTXH on the open market for 

marketing purposes.

Companies create advertising 
and target specific users or 

searches.

Buyers interact with 
advertisements, receive WTX 

Hfor their interaction and 
deposit this in their WTX Hub 
account. WTX Hub retains a 

small facilitation fee.

Companies use WTXH 
purchased or earned, to 

execute additional targeted 
B2B advertising.
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Use Blockchain to Facilitate International Trade;  
 

 
 
 
 
 
 
 
 
 
 
 

Allow use of WTXH 
as an international 

trade payment 
method.

Eliminate local 
banking stress.

Provide a reliable 
and less expensive 
method of trading 

and payments 
when operating in 

less reliable 
markets.

Enjoy ease, speed, 
and low cost of 

payment to send 
money in and out of 

countries.
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Buying and Selling example: 

WTX Hub open distributed ledger with contributing companies, including buyer and seller, backed by 

collective company credibility;  

 

B2C uses the same business models for all of the above, with the customer being the buyer and also 

being incentivised by the seller using WTXH. 

 
 

 

 

 

 

 

 

 

 

 

Stage1

• Buyer enters into smart contract with Seller.

• Seller enters into smart contract with Buyer.

Stage2
• Buyer's smart wallet locks agreed amount in WTXH.

Stage 3
• Seller completes delivery and submits encrypted e-documents.

Stage 4
• Buyer decrypts and authenticates e-documents.

Stage 5
• Buyer’s smart wallet releases locked WTXH to Seller’s smart wallet.
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Social and Community Function 

A key element of our Eco-system shall be the Social element of our platform. This creates 

the interactions between members both B2C and B2B is to facilitate our Eco-system to 

promote and create a group that helps and advises ABM users and encourages those 

members to use our Eco-system and to trust our Eco-system.  

Facilitating and creating our Communities through our Social Functions and our outreach to 

our potential customers is an essential element of building our Hub as a Meeting Place and 

essential centre for the Alcoholic Beverages Market.   

We shall create our Social and Community Function by;  

A Defined Focus: Strong topics and themes that bring our Community together. A clear and 

defined focus of who the people are who have or would join our forums, and what their 

shared interests are, for example Cognac connoisseurs, fans of Premier Cru Wines, sellers 

and buyers of Cane Sugar Rum and many others. This commonality will be the core of our 

online forums. We shall emphasize it with the type of discussions our Hub starts, the 

questions raised and the visual material we upload. 

Creating multiple discussion Forums and threads; with different focal points without too 

many topics as this can be distracting and confusing. 

High level of presentation: While Forums and Community thrive on words that does not 

mean that looks are not important. Members shall feel more at home on our well designed 

forum. 

Keep Members Engaged: Keeping community members active and encouraging them to 

participate in the discussion on a regular basis. We shall send out email notifications for 

example that update all members on new posts, replies and likes.  

Excellent Admin: We shall participate actively and contribute our own content to the 

community’s discussions. We shall be pro-active, answer questions, start conversations and 

encourage our community members to share their thoughts. We shall engage with 

members, such as starting a poll or reviewing events that are relevant to our community. 

Promote our Forum Regularly: We shall promote our Forums and Community on outside 

platforms to attract new members. Use our personal or business social media channels to 

highlight specific threads, and get our most active members and moderators to do the 

same. Offer other forum and community admins an exchange of links (they promote ours, 

we promote theirs).  
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Stay Informed: We shall show our expertise and authority in the ABM field, this shall 

encourage trust and usage. We shall keep up to date on the latest news, cutting edge 

developments and even gossip will add high-quality content to our community and keep our 

members invested and interested in what is being said. We shall turn our forum into a 

reliable source of information and communication.   

 
Targeted Advertising Data 

This is a form of advertising where online advertisers can use sophisticated methods to 

target the most receptive audiences with certain traits, based on the product or person the 

advertiser is promoting. These traits can either be demographic which are focused on race, 

economic status, sex, age, the level of education, income level and employment or they can 

be psychographic focused which are based on the consumer's values, personality, attitudes, 

opinions, lifestyles. They can also be behavioural variables, such as browser history, 

purchase history, and other recent activity. Targeted advertising is focused on certain traits 

and the consumers who are likely to have a strong preference will receive the message 

instead of those who have no interest and whose preferences do not match a product's 

attribute. This eliminates wastage.  

Also Dynamic Advertising product can be generated which enables advertisers to upload 

their entire product catalogue and target customers at specific levels. Custom ads targeting 

customers/businesses by country, business or consumer type, spending power, etc.  

Similarly Lead Ads offering help to advertisers in lead generation.  

Social Media Targeting 

Is a form of targeted advertising, that uses general targeting attributes such as geotargeting, 

behavioural targeting, socio-psychographic targeting, but gathers the information that 

consumer have provided on each social media platform.  

This is a key advertising focus for the WTX Hub application. 

The WTX Hub application shall use broad characteristics such as for people Gender, Age, 

Location and for businesses Location, Industry Sector and Business size. Furthermore, also 

more narrow targeting based on Demographics, Behaviour, and Interests. For example some 

of these categories shall be; 

Demographics; Education, Home, Life Events, Relationship, Work. 

Interests; Business and industry, Family and relationships, Food and drink, Hobbies and 

activities, Shopping and fashion, Technology. 

Behaviours; Consumer Classification, Digital activities, Mobile Device User, Multicultural 

Affinity, Travel.  
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The Blockchain Technology  

The blockchain system is only developing and it’s almost impossible to evaluate its diverse 
future. The competition level among the alcoholic beverage participants in the blockchain is 
low. In this situation, the competition is mostly in terms of the ideas quality, the most 
comfortable and simple services, as well as respectable and fair attitude towards customers. 
 

Our WTXH crypto currency shall be based on an ERC20 standard token using the Ethereum 
blockchain using Smart Contracts Technology.  
 

The WTX Hub’s operation core is based on the Ethereum platform, which is intended 
for creating decentralized online services. 
 

Implementation of smart contracts allows the system to eliminate many of the 
main disadvantages of the traditional ABM, thanks to the transparency and cryptographic 
reliability. 
 

The WTX Hub protocol solves the problem of trust between all the network’s participants. 
 
Smart contracts in The WTX Hub protocol eliminate these disadvantages. They act 
automatically according to the Code is a Law principle. In fact, they are an escrow element 
within the network. All information about the Trading Hubs on the WTX Hub network are 
kept on the blockchain, which means the payout system is 100% transparent — no hidden 
interests and temptations for various manipulations, based on the human factor and 
directed against the business involved. 
 

The WTX Hub platform aims to; 
 

 Speed up the payout process (payout speed is limited only by the speed 
of transaction processing within the Ethereum network, which is less than a minute); 

 Eliminate the fraud risk 

 Anonymize the participation — no third party is going to keep your data 

 Get rid of the hidden fees and manipulations of the ABM.  
 

Also it is worth mentioning that the WTX Hub is primarily a software product that will 
be continuously improved to attract new audiences.  
 

In this regard, the system will have an open fee, which will be used for developing and 
improving the protocol and adding new functionality.  
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Therefore some of the main advantages the technology of the WTX Hub brings are; 
 

 It is a completely hassle free, seamless system, with order, delivery and payment 
transfer all operating within the one internal eco system. 

 The ability to get an almost instant payout with no need for a billing system or 
payment card.  

 Full independence: The WTX Hub is fully independent from regulation, including the 
governmental one. 

 The WTX Hub is a wholly decentralized platform. 
 The smart contracts system automatically eliminates the fraud probability. 
 The ability to use as much in funds as possible when it comes to the WTX Hub 

decentralized system, there is no need to be limiting the payment amount for 
businesses, which can happen for centralized banking services. 

 Simple registration  
 

All this is possible due to the decentralized system of cryptocurrencies and the logic of smart 
contracts.  
 
The From Hops to Hand Technology  
 
In craft production and sales of beer and spirits and in production of premium Spirits, Wine 

and Champagne details of the provenance of products are already an important part of the 

process. In Luxury Whisky for example what Distillery and Region the whisky is from, what 

whisky cask, what type of cask the whisky has matured in, when the whisky was made, 

when it was bottled and many more details are already an integral part of the production 

and sales process.  

Our Hops to Hand technology shall bring this provenance process into the world of 

blockchain and is the next step in alcoholic beverage production, where the entire 

production and sales shall be tracked with blockchain technology. 

Each bottle produced  that has this technology integrated into the process shall have a 

printed QR code, which can be scanned with a mobile phone to pull up a full history of the 

supply chain behind each bottle, including the supply chain behind each bottle, what type of 

hops, barley, grape and other ingredients were used, what farms they came from, how they 

were grown i.e organically, where the alcohol was made and all the production, sales and 

provenance available at the tap and scan of a phone. We believe this shall be the industry 

standard across the Alcoholic Beverage Industry within the next 5-7 years as the Alcoholic 

Beverage Industry is almost uniquely placed for the adoption of this kind of technology as 

detailed provenance of production is already a key part of the interaction between 

producers, retailers and consumers.  
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Smart Contracts 

This technology shall be fully integrated into the WTX Hub Eco-system connecting with the 

WTXH cryptocurrency and the WTX Hub smart contracts. Our smart contract technology sits 

on top of the Hops to Hand tech and issues compensation when a process is completed. 

Together they automate a lot of things that right now take up a great deal of time and 

energy in the Alcoholic Beverage industry. Smart contracts enable automated verified 

transaction of complex agreements. So, if a brewery sells to 150 wholesale accounts and 

half of them have custom contracts every year, it’s suddenly a much smaller headache to 

track all of that compliance information when you introduce blockchain-enabled smart 

contracts. By taking many of the human factors out of tracking the supply, production, and 

distribution chains, the WTX Hub eco-system can eliminate massive waste in all of those 

areas. 

Also any bad actors can be removed from the process because there is no room for creative 

accounting or fake data, everything is above board all the time. 

Our Game Changing Distribution and Retail Technology 

The WTX Hub project shall also provide technology and software to take payment in bars, 

restaurants, hotels and retailers, because of this Blockchain Technology the trade can see in 

real time when each of their products are bought around the world on an individual basis, a 

game changing step for the industry.  

The trade can use WTX Hub provenance blockchain software combined with targeted 

advertising data for social and community to advertise in real time to customers. We shall 

offer membership where the customer is getting individually tailored offers to them via 

mobile and tablet via a WTX Hub consumer focused application in their own language, 

tailored made to them as they drink, eat and or buy.  

Through smart contracts and the assistance of AI, each retailer or bar or club can have their 

individual set promotions in conjunction with the local  retailer/wholesaler/distributor and 

or producer of the sold beverage.  
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Project Timeline 

 
The WTX Hub project has 4 phases: the design phase, the ITS crowdfunding phase, the setup 
phase and the execution phase. 
 

The design phase will largely have been concluded with the release of this white paper and 
other documents, when published on the project’s website. There are certain project details 
left to be decided concerning legal structure and team size, which shall be partially 
dependent on the scale of crowdfunding support. 
 

The ITS crowdfunding phase  
 
We intend to hold an ITS, Initial Token Sale, for the WTX Hub. 
 

To answer some commonly asked questions with regards to the ITS; 
 
What is an Initial Token Sale? 
 

An Initial Token Sale (ITS) is an event in which a new cryptocurrency project sells part of 
its cryptocurrency tokens to early adopters and enthusiasts in exchange for funding. For the 
party offering the tokens for sale, this has become a well-documented and well-respected 
way to raise funds to create a product or service.  
 
 Why an Initial Token Sale? 
 

The leap forward with building the WTX Hub network is anticipated to be more than just a 
straight-line progression. Bringing developers, marketing personnel, a legal team, designers 
and many other talented people on board will require additional funds. Offering an Initial 
Token Sale enables the community to participate in the WTX Hub’s success story. An Initial 
Token Sale is fast, transparent and efficient for exactly this purpose.  
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General Token Sale Overview 
 
On 12th November 2018 (as from the date of our Pre-Initial Token Sale), we will offer 50% of 
all WTXH Tokens to be created for purchase by the public in the WTX Hub Initial Token Sale 
under the ticker symbol WTXH. A further 30% of all WTXH tokens to be created will be 
retained by The WTX Hub and/or the Distributor for distribution for community initiatives, 
business development, research, education and market expansion, to name just a few. The 
remaining 20% of WTXH tokens to be created will be distributed to the WTX Hub’s founders, 
employees and early investors as an incentive to ensure long term alignment of interests 
and commitment to the tokens and their future value. Further details of the distribution of 
tokens are set out below.  
 

Each WTXH token will be sold for US$0.20. There is a minimum purchase amount of 20 
WTXH tokens per purchase.  
 
It is important for our WTXH Tokens to be fixed to a stable international currency as our 
application is aimed at the Alcoholic Beverage industry, and a significant part of its 
functionality is aimed at working with Alcoholic Beverage products, which are a real world 
product where the principle pricing currency is the US$, this is why we have matched our 
Token to this currency.   
 
We will accept a maximum (fixed limit) of US$40,000,000, for purchase of WTXH tokens in 
the WTX Hub Initial Token Sale. The WTXH tokens issued and released for such maximum 
amount contributed will in turn represent 50% of all WTXH tokens.  
 

In the case of an amount of contribution falling below such maximum amount, the 
percentage of 50% of all tokens will be adjusted accordingly, with the difference between 
such lower amount and the maximum amount being reserved for future token sales.  
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The WTX Hub Initial Token Sale Summary 
 

Project Description: The WTX Hub aims to be a worldwide trade to trade and trade to 
customer product exchange focused on the goods and services of the Alcoholic Beverage 
Industry.  It also aims to provide the leading cryptocurrency for the Alcoholic Beverage 
Industry to be used on a worldwide basis. 
 

The WTX Hub will create an ERC20 standard token (“WTXH”) on the Ethereum platform and 
will issue such tokens to Ethereum wallets. 
 

Ticker Symbol WTXH 

Token Background 

 

WTXH is built as an ERC20 token on 

the Ethereum blockchain 

 WTXH Token Price 

  

1 WTXH token equals US$0.20 

 

Total Percentage of all WTXH tokens 

for public, comprising (a) and (b) below;  

80% 

Initial Token Sale  

(a) Percentage of all WTXH tokens for the 

WTX Hub 

50% 

(b) Percentage of all WTXH tokens for 
community initiatives etc. 
 

30% 

Percentage of all WTXH tokens for long-

term alignment of interests 

20% 

Target Amount Sold (Fixed limit)  200,000,000 WTXH Tokens 
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Pre ITS  Bonus Schedule 

First 14 days 

 

30% of initial token purchase amount 

 

Day 15 to 28 

 

27.5% of initial token purchase amount 

 

Day 29 to 42 

 

25% of initial token purchase amount 

 

Day 43 to 56 

 

20% of initial token purchase amount 

 

ITS Launches  

Early bird ITS bonus  20% of informal initial token purchase 

amount 

Accepted payment for the ITS  Ethereum (ETH), Bitcoin (BTC), Fiat 
Currency.   
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Overview of the Token Structure 
 

The Distributor will offer 50% of all WTXH tokens to be created for purchase by the public in 
the WTX Hub Initial Token Sale while a further 30% of the WTXH tokens to be created will be 
retained by the WTX Hub and/or the Distributor to be distributed for purposes including 
community initiatives, business development, research, education and market expansion. 
The Distributor considers this is testament to the fact that the WTX Hub wants to be open 
and inclusive of the community at large, which the WTX Hub perceives as the WTX Hub’s 
most valuable asset. The Distributor considers it is a strong signal of trust in the WTX Hub if 
the community owns half of the WTXH tokens from the very beginning. 
 

At the same time, the WTX Hub feels that it is essential that the interests of the WTX Hub be 
aligned with those of the ecosystem in the long-term. In order to be able to support long 
term growth in a sustainable way, founders, early backers and the development team of the 
WTX Hub will be rewarded with the remaining 20% of tokens in the WTX Hub for their 
efforts and resources contributed to the development of the WTX Hub. 
 

 

I) Percentage of tokens (The WTX Hub 
Initial Token Sale and purposes including 
community initiatives, business 
development, academic research, 
education and market expansion)  

80% 

I.I) Percentage of tokens for the WTX Hub 
Initial Token Sale 

50% 

I.II) Percentage of tokens for purposes 
including community initiatives, business 
development, research, education and 
market expansion 
 

30% 

 II) Percentage of tokens for founders, early 
backers and the development team for a 
long term alignment of interests 

 

20% 
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Detailed Breakdown Token Structure 
 

I) 80% of all tokens will be distributed to the public in the long run (for the WTX Hub Initial 
Token Sale, community initiatives, etc.) 
 

This will ensure long term growth of the WTX Hub and the WTXH tokens, and will support 
development of the ecosystem as a whole. The team at The WTX Hub believes in inclusivity 
and that the whole is greater than the sum of its parts. 
 

I.I) 50% of all tokens will be distributed during the WTX Hub Initial Token Sale. The funds 
raised will be used to finance the operations of the WTX Hub for the next 4 years. This 
includes funding development, administration, marketing, financial and legal costs. 
 

I.II) 30% of all tokens will be distributed for community initiatives etc. During the next 4 
years, 30% of all tokens will be distributed for community initiatives, business development, 
research, education and market expansion. 
 

This shall be apportioned in the following way;  
 
20%: Business development; 
 
In order to incentivize the adoption of WTXH tokens and the WTX Hub technology as well as 
to promote the development of decentralized applications which are in the infancy stage, 
20% of the total WTXH tokens will be dedicated to selected industries and projects. This 
includes funding of strategic planning, project support and coin swap initiatives as detailed 
below. 
 

 10% will be used to facilitate the adoption of the WTXH tokens and the WTX Hub 
network in selected industry sectors such as wine, beer and spirits. 

 

 10% will be used for coin swaps of WTXH tokens with cryptocurrencies of other 
blockchain open-source ecosystems. The cryptocurrencies acquired this way will be 
distributed among WTXH token holders and stakeholders. 

 
10% research, education, and market expansion; 
 
This part of the token supply will be used to sponsor research, educational materials for 
developers, as well as promotion of the WTX Hub network and the sharing of technologies 
and contributions with open-source communities. Some of the planned activities include: 
 

 Creating tutorials and educational materials for the WTX Hub network developers 
using different blockchains.  

 Organising events and conferences to raise the awareness of the WTX Hub network 
technology and facilitate market adoption. 
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II) 20% of all tokens will be distributed amongst founders, early backers and development 
Team. 
 
Founders, early backers and development team will be rewarded with tokens for their 
efforts and resources contributed to the development of WTXH tokens and the WTX Hub. 
 

 10% will be reserved as an asset in the company to bring value to early investors in 
the WTX Hub. 

 

 10% will be used by the WTX Hub to incentivise founders, employees and the 
development team. Each of the WTX Hub founders and employees will receive part 
of their compensation package in WTXH tokens, which will vest over 4 years. 

 
 
 
The WTX Hub Initial Token Sale Bonus Schedule 
 
One (1) WTXH token is priced at US$0.20. There will be extra tokens offered as a bonus for 
users who commit earlier (early-bird bonus). See the time table below for the exact bonus 
schedule. 
 

Time Available Token Bonus 

First 14 days +20% 
 

Day 15 to day 42 +15% 
 

Day 43 to day 70 +10% 
 

 
 
The bonus tokens will be allocated on top of the regular tokens that you are purchasing. For 
example, if you are planning to buy tokens for 100,000 WTXH Token within the first 14 days 
of the Pre-ITS, you will receive 100,000 tokens plus another 30,000 tokens as a bonus (which 
represents 30% of your 100,000 token purchase), so 130,000 tokens as a total. 
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Additionally, we offer two extra “goodies”: 
 
If you buy 200,000 WTXH tokens, you shall receive a bottle of Kingdoms of Scotland Limited 
Edition Single Malt Scotch whisky range in a presentation case.  
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If you want to be part of the super exclusive WTX Hub token sale founders’ team circle 
and you buy 2,500,000 WTXH Token, you will receive a bottle of the Limited and Special 
Release range of Isabella's Islay, the most expensive alcoholic beverage in the world. 
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Amount of WTXH tokens purchased Exclusive Bonus 

200,000 WTXH tokens or more Highly exclusive bottle of Kingdoms of Scotland 
Limited Edition Single Malt Scotch whisky range in a 

presentation case. 
 
 

 

2,500,000 WTXH tokens or more A bottle of the Limited and Special Release range of 
Isabella's Islay, the most expensive alcoholic 

beverage in the world. 
May include other extra surprise goodies. 
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Budget Distribution 
 

The WTX Hub Initial Token Sale Timeline:  
 

Commencement of the WTX Hub  Pre- 
Initial Token Sale 
 

12th November 2018 
 

First 14 days of Pre-ITS 

 
Bonus 30%  
 

Next 14 days of Pre-ITS 

 
Bonus 27.5% 
 

Next 14 days of Pre-ITS 

 
Bonus 25% 
 

Next 14 days of Pre-ITS 

 
Bonus 20% 
 

End of the WTX Hub Pre -Initial Token Sale 

 
8 weeks after the Pre Initial token sale 
commencement 

 

Commencement of the WTX Hub Initial 
Token Sale  

7th January 2019 

First 14 days of ITS 

 
Bonus 20% 

 

Next 28 days of ITS 

 
Bonus 15% 

 

Next 28 days of ITS 

 
Bonus 10% 
 

End of the WTX Hub Initial Token Sale  10 weeks after the initial token sale 
commencement   

Distribution of WTXH tokens Planned distribution starts 10-14 days 
after the end of the WTX Hub Initial 
Token Sale 
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Funding Breakdown 
 

As mentioned above, a certain part of the WTXH tokens will be retained by the WTX Hub 
and/or the Distributor after the WTX Hub Initial Token Sale to ensure the long-term 
alignment of interests. It is important for the WTX Hub that the community understands 
how these funds will be spent. The pie-chart below illustrates how such WTXH tokens that 
are retained by the WTX Hub and/or the Distributor after the conclusion of the WTX Hub 
Initial Token Sale will be allocated. 
 
 

 
 
 
Build and Integration of the WTX Hub network: The WTX Hub network will be the backbone 
to operate the WTX cryptocurrency in a decentralised, instant and reliable manner. The 
largest portion of our funds will go towards building and integrating our WTX Hub Platform 
and App and the WTX Hub network. 
 

 Marketing and sales: The WTX Hub team shall be driven by some of the best 
marketing experts in the Alcoholic Beverage industry. The WTX Hub shall operate its 
marketing efforts on a very lean, cost-efficient basis. 

 Multi-platform support: The WTX Hub will continuously support and introduce new 
features, user interfaces and language support for the WTX Hub Platform, and 
WebApp: A small portion of the funds will be dedicated for strategic partnerships to 
enhance the revenue stream for our WTXH token holders. This could be, for 
example, in the form of co-branding and co-marketing initiatives with other 
companies. 

 
 
 
 
 

Funding Breakdown

Building & Integration (24%)

Marketing & Sales (46%)

Multi-platform Support (17%)

Administration and Operations
(9%)

Legal (4%)
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 Administration and operations: The WTX Hub shall operate a very lean, cost-
effective start-up and will continue to do so in the future. Being in the blockchain 
ecosystem and adhering to the highest standards, there are some operational costs 
associated with accounting and administrative overheads to take care of the 
business processes needed for a growing international business. 

 Legal: We intend to be fully compliant with all legal requirements for 
cryptocurrencies and the relevant elements of Alcoholic Beverage legislation. 

   
 

The WTX Hub Initial Token Sale Procedure 
 

To participate in the WTXH token sale, we accept the following currencies: 
 Ethereum (ETH) 

 Bitcoin (BTC) 

 Fiat Currencies 
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The Setup Phase 
 

Immediately following the crowdfunding phase, the above platform construction and plan 
program shall begin also cryptocurrency trading exchanges will be approached to list the 
WTXH token in order to allow token trading to begin and provide a reliable day-to-day 
market price. An accounting company that has sufficient experience with digital token 
accounting will be chosen and employed. Finally, an auditing company will be hired in order 
to ensure reliability of project’s financial reports. 
 
Roadmap 
 

We shall develop the B2B platform first once this reaches critical mass we shall then develop 
the B2C platform as phase 2 of the project. The conceptual development of the WTX Hub is 
complete. At the moment, we have a clear vision of the development and promotion of the 
product. 
 
What happens next timeline; 
 

Date Milestone 
 

Q3, 2018 
 

Market Testing & Concept Proof 

12th November 2018 
 

Launch of WTXH pre-sale 

7th January 2019 
 

Launch of WTXH sale 

 18th March 2019 
 

Close of WTXH sale 

Q2, 2019 
 

First Clients onboard 

Q3>, 2019 
 

Expansion in US, Europe and Asia. 

 

The realization of all major B2B functions should be completed by Q3, 2019.  

After this, the team will begin developing and expanding the functionality, which will allow 
the WTX Hub to attract more businesses. 
 

Feedback plays an important role in the development of the WTX Hub. We will create a 
forum for businesses and investors where they can share their ideas and recommendations 
for improving the system. We will be in touch with everyone individually, as well as listen to 
the common opinion. In case many business participants express a single opinion on the 
change or addition of a particular function, we will certainly implement it, if this is 
technically possible. 
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The Execution Phase 
 

Once the Trading Hub and Social and Community structures are built the WTX Hub project 
infrastructure will be prepared to be deployed immediately and our marketing and user 
acquisition programs shall begin straight away thus activating our Go-to-Market strategy.   
 

Go-To-Market Strategy  

Our go-to-market strategy comprises;  

 Strategic marketing plan including compelling partnerships and alignments 

 Segmentation and communication strategy  

 Synchronised executive and company branding  

 Consistent messaging, captivating content, targeted coverage  
 

Compelling Partnerships and Alignments  

We shall achieve compelling partnerships by aligning with organisations who offer services 

we don’t or whose interests align with ours. We shall achieve this by seeding the process 

with our cryptocurrency and offering partnerships with traditional retailers, tradition trade 

organisations and other traditional ABM groups. Companies or Organisations that currently 

do not have an exposure or involvement with the blockchain, but have a large traditional 

following, in this way we shall complement each other in the ABM to the benefit of both 

parties.   

Our goals shall include; 

 Finding the best-fit strategic partners. 
 Establish clear objectives. Making sure all parties are on the same page and this shall 

act as a benchmark for measuring a project's success.  
 Find partners who are experts in a particular field that is outwith our will core 

competencies. This shall give us the ability to be able to focus on the critical activities 
that keep our business functioning. 

 Having a clear grasp of our own intellectual property and the value we bring to a 
partnership will help us negotiate the terms of any agreement.  

 Research. Asking our network for recommendations and we shall look for businesses 
with an established track record.  

 Keep communicating. Maintain contact with frequent check-ins to talk through any 
problems. This will keep confidence levels high on both sides. 
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Segmentation and Communication Strategy 

Different audiences have different communication needs. And different segments of 

audiences have different communication needs.  

Audience segmentation is the process of dividing an audience into smaller groups, with 

similar characteristics, wants and needs that are selected according to our communication 

objectives. Audience segmentation is based on the assumption that different groups of 

audience have different characteristics that influence the extent to which they pay attention 

to, understand and act on different messages. 

We shall use the STP (Segmentation, Targeting and Positioning) model when creating our 

marketing communications plan since it helps to prioritise propositions and then develop 

and deliver personalised and relevant messages to engage with different audiences. 

Our audiences shall have different interests,  our customer audience shall have  interests in 

types of Beer, Wine & Spirits, our business audience shall be segmented also by both region, 

country and business type, both of the above shall be differentiate by demographics, 

psychographics and several other factors.   

Synchronised Executive and Company Branding       

Our Customers may perceive our brand differently than internal stakeholders. We must 

base our decisions on a brand image that is consistent with our customers' actual wants and 

needs.  

Synchronization shall help us create an effective marketing strategy and brand image that is 

tuned into the marketplace. The main qualities of this are; 

 Internal perceptions; Orienting our internal perceptions to line up with our 

company's core competencies and mission.  

 Offline branding; Coherency demands the complete integration of our company's 

internal reality with every aspect of the brand. Our offline branding objectives shall 

address things like logos, taglines, literature and other branded communication 

vehicles. 

 Online presence; It's more important than ever to synchronize our brand's internal 

reality with its presence online. Websites, blogs and other Internet-based assets 

must be completely aligned with offline content using a combination of professional 

insights and technological solutions. 

 Messaging & content; Messaging and content are central to our brand 

synchronization. We shall create fresh content in order to completely align our 

messaging with your core competencies. 
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Consistent Messaging, Captivating Content, Targeted Coverage 

Consistent Messaging 

We shall implement an effective multichannel marketing strategy, as we shall ensure via our 

Strategic Marketing Plan that there are no inconsistencies across the channels. 

Providing different messages across channels could leave our audience feeling confused 

about what exactly we are trying to achieve.   

Consistency across channels is crucial, from the first touch point the consumer has with our 

brand, and it’s becoming increasingly crucial due to changes in the way the consumer shops 

online. Thanks to online review websites, social media, blogs, and so on, the journey from 

initial search to a conversion is becoming less direct. Consumers are much more likely to 

hop around multiple platforms before making a decision, which is why maintaining a 

consistent message across all communications channels is vital. 

We shall reinforce our message to ensure that’s the message that our consumers hear, no 

matter where they are.  

Consistency is the key to WTX Hub getting our message across, via multiple channels, 

importantly research shows that consistent brands are approximately 20 per cent more 

successful in their marketing campaigns.  

Captivating Content  

We shall achieve captivating content by pursing a comprehensive Content strategy. This 

shall include;  

 Content marketing strategy; This shall define why we are creating content, who our 

content helps, and how we shall help them in a way no one else can. We shall use 

content marketing to build an audience and to achieve at least one of these 

profitable results: increased revenue, lower costs, or better customers. 

 Content strategy; Our Content strategy shall cover the creation, publication, and 

governance of useful, usable content.  

 Content plan; It shall document the specifics of how we execute our strategy, and 

the handling of each task. It shall include details such as the key topic areas we shall 

cover, what content we shall create and when and how we shall share our content.   

For example we shall create unique in-house produced video content that covers all of the 

sectors within the ABM and goes from ‘How to..’ videos to explanatory videos of areas of 

the ABM.  
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Targeted Coverage  

Our target market is the group of people who are most likely to buy what our business sells. 

Therefore it is essential our target marketing is to a high standard.  

We shall directly identify our target customers by using the following methods;  

 Understand the customer ‘problem’ that we solve; The lack of a worldwide meeting 
place and focus point ,in particular for trade, for the ABM, the difficulty of trading 
overseas, the difficulties of targeting marketing to business and consumers 
particularly. The substantial cost saving for our customers in using our services as 
opposed to traditional methods of outreach.  

 Paint a picture of our target customer; We shall group our customers by location - 
for example, high-net-worth individuals tend to live in certain postcodes. Group 
them by market sector - are they producers, retailers, importers or consumers, and 
so on. We shall define them in as many relevant ways as possible. 

 Which specific customers will benefit from our offer? We shall demonstrate that 
the cost of not sorting out the ‘problems’ is greater than the cost of dealing with 
them and illustrate that our case is compelling. We shall take into account aspects 
like upheaval when implementing our solution, as well as a bottom line cost. This 
shall enhance the value of our offering.  

 Niche markets; We live in a niche world. In our case for example this can be looking 
to buy Rum from a small Caribbean island, or selling a Rare Limited Release Single 
Malt Scotch Whisky to overseas markets.   We shall segment our market, who we 
want to work with, the geographical locations of our customers and also around 
tight market sectors such as Premier Cru Wines, or a locally made Brazilian spirit.  

 What company expertise do we offer? We offer great expertise in the ABM but 
crucially we are at the forefront of this markets development using blockchain 
technology and smart contracts. This shall be a key focus for us.  

 Who are our competitors? At the moment we have not real competition in the 
blockchain universe for the ABM who are pursing the same type of structure as we 
are, however this shall change with the increasing use of the blockchain and smart 
contracts in business in general, therefore it is essential that we keep our leading 
edge in this sector. Therefore, our targeted coverage must take this into account.  
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How the customer shall locate our Hub 

With our targeted and strategic marketing and multi-channel marketing efforts we shall use 

many methods to achieve customer connection and outreach these shall include; Social 

Media, Industry specific  Marketing, PR , Alcoholic beverage Industry trade shows, Direct 

Sales calls and e-mail correspondence with potential business customers, Networking at 

trade events, roadshows, webinars and conferences.   

Our Marketing channels specifically where the customer shall find us shall include social 

media sites, alcoholic beverage websites, ABM offline magazines, PR to more general 

publications, mail shot both email and hard mail.  

A highly targeted and focused campaign shall be essential and also that campaign must be 

prolonged and sustainable.  

Strategy for Adoption and User Acquisition 

User Acquisition  

This key element of a successful business shall be achieved by WTX Hub using a seed 

campaign of WTXH Tokens to potential users, as a free promotional campaign, for example 

sign up to our Hub and Meeting place and receive 250 WTXH free for joining.  

Adoption 

As an example as part of the user acquisition program, we shall also offer discounts for first 

use of particular services, for example try this service and your first use is discounted by 

25%, we shall use voucher codes for this, but also quizzes, such as answer this multiple 

choice question about ABM and get a discount and other innovative methods to encourage 

user adoption.  
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Founders & Team  

The WTX Hub has been developed in Scotland and the rest of the United Kingdom. 

Collectively the Team behind the WTX Hub project has over twenty years of experience in 

the drinks industry, with expertise in the spirits, beer and wine & champagne Sectors.  

The Team have traded, produced, retailed, wholesaled, imported, exported and provided 

advice and services to the alcoholic beverage Industry and therefore has a detailed 

knowledge backed grasp on how exactly the industry and it's many sectors work. 

This inspired the creation of the WTX Hub as nothing existed in the ABM like this Hub and 

WTX Hub is using the power of the blockchain, smart contracts and the cryptocurrency 

industry to achieve this goal. 

 
 
 

 
Conclusion 
 
We at the WTX Hub believe that blockchain technologies and cryptocurrency payments are 
the way of payments in the future. 
 

In order to make such payments possible for all businesses and consumers in the ABM with 
maximum convenience, we aim to connect the blockchains in the background and offer the 
user an easy-to-use interface.   
 

With the WTX Hub Initial Token Sale to be conducted by the Distributor, a wide range of 
individuals will have the opportunity to participate in our long-term growth and success 
story to fundamentally change the world of the Alcoholic Beverage Market, in social and 
Community interfaces, payments, transactions and advertising. 
 

Be part of our success story and join the WTX Hub Initial Token Sale. We are excited to be 
welcoming you on-board our journey into the future. 
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Appendix  
 

Project Benefit and Risk 
 
Benefits 
 
Benefits to the ABM community 
 

The primary benefit to the current and future users of WTXH and the WTX Hub will be more 
efficient and cheaper access to customers, suppliers and markets.  
 

Benefits to the holders of the WTXH token 
 

One of the primary goals of the WTX Hub project is the creation of a digital token, which is 
expected to be much more than the WTX Hub in value and similar to other popular tokens. 
If the goal is achieved by the project team, holders of the WTXH token will enjoy all the 
benefits of digital tokens such as speed of transacting, global transferability and 
anonymity, indeed the value of the WTXH token could rise over time, thus benefiting 
holders of the token.  

 
Risks 
 

The risks to the project can be subdivided into several areas: 
 

Blockchain technology related risks 
 

First group of risks comprises of negative events that revolve around the blockchain 
technology itself. A Bitcoin 51% attack, in which an entity gains effective control over 50% or 
more of the network’s computing power is one example. Errors in smart contracts code on 
the Ethereum blockchain may impact performance of the network (such as transaction 
processing time), which, in turn, may result in unpredictable smart contract code execution 
and unforeseen consequences. 
 

Cryptocurrency Trading exchanges related risks 
 

Second type of risks concentrate on the operation of cryptocurrency Trading exchanges. 
They are exposed to theft through hacking or exploitation of security flaws, as evidenced by 
the demise of Mt. Gox in 2013/14 and security breach at Bitfinex in August 2016. 
Additionally, the trading exchanges carry the usual bankruptcy risk coming from competition 
and business risk relating to erroneous or suboptimal decisions taken by the management. A 
regulatory risk, which may result in temporary or permanent closure of a cryptocurrency 
trading exchange operation also exists. Cryptocurrency trading exchanges, especially those 
allowing leveraged position have suffered from flash-crashes (sudden, unexpected and 
substantial price drops). In thinly-traded markets, a large order may clear the order book on 
the opposite side, which may result in transactions matched at prices substantially different 
than in other trading exchanges. Some positions may be force-closed by trading exchanges 
due to margin calls or loss-sharing procedures. 
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Project-specific risks 
 

Another area of risks is concerning the operation of the project. While the management 
team will assume fiduciary duties and do its best to ensure best business practices 
concerning safety of project’s asset base, there’s still a non-zero risk that through human 
error or malice of outside agents a portion of asset base might be lost, misappropriated or 
stolen. Similarly to cryptocurrency trading exchange hacking events, recovering lost, 
misappropriated or stolen funds may be difficult or impossible due to strong cryptography 
and high level of anonymity of digital token ownership. 
 

The ‘unknown unknowns’ type of risk 
 

The ‘unknown unknowns’ type of risks is much more difficult to address. These risks are by 
definition unexpected as to their nature and as to their timing. As the digital tokens universe 
is still relatively young, there are plenty of potential risks in the area of government 
regulation, digital tokens coding, cryptocurrency trading exchange security solutions that 
can negatively impact the project, but which, as of this moment, have not been 
experienced, therefore cannot be expected. 
  

 
Declarations 
 

The WTX Hub states that we respect the legislation of all countries. 
Taking into account the situation in the global community and legislation of some countries, 
we officially state that our WTXH tokens are not shares or any other securities. 
 

We also state that we do not accept investments from the residents of those countries 
which consider ICO and ICO investments illegal. 
 

We would like to thank everyone who found time to get acquainted with our project.   
 

Please Read This Section And The Following Sections Entitled “Disclaimer Of Liability”, “No 
Representations And Warranties”, “Representations And Warranties By You”, “Cautionary 
Note On Forward-Looking Statements”, “Market And Industry Information And No Consent 
Of Other Persons”, “No Advice”, “No Further Information Or Update”, “Restrictions On 
Distribution And Dissemination”, “No Offer Of Securities Or Registration” And “Risks And 
Uncertainties” Carefully. 
 

If You Are In Any Doubt As To The Action You Should Take, You Should Consult Your Legal, 
Financial, Tax Or Other Professional Advisor(S). 
 

The WTXH tokens are not intended to constitute securities in any jurisdiction. This 
Whitepaper does not constitute a prospectus or offer document of any sort and is not 
intended to constitute an offer of securities or a solicitation for investment in securities in 
any jurisdiction. 
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This Whitepaper does not constitute or form part of any opinion on any advice to sell, or 
any solicitation of any offer by the distributor/vendor of the WTXH tokens (the 
“Distributor”) to purchase any WTXH tokens nor shall it or any part of it nor the fact of its 
presentation form the basis of, or be relied upon in connection with, any contract or 
investment decision. 
 

The Distributor will be an affiliate of the WTX Hub and will deploy all proceeds of sale of the 
WTXH tokens to fund the WTX Hub’s cryptocurrency project, businesses and operations. 
 

No person is bound to enter into any contract or binding legal commitment in relation to 
the sale and purchase of the WTXH tokens and no cryptocurrency or other form of payment 
is to be accepted on the basis of this Whitepaper.  
 

Any agreement as between the Distributor and you as a purchaser, and in relation to any 
sale and purchase, of WTXH tokens (as referred to in this Whitepaper) is to be governed by 
only a separate document setting out the terms and conditions (the “T&Cs”) of such 
agreement. In the event of any inconsistencies between the T&Cs and this Whitepaper, the 
former shall prevail.  
 
No regulatory authority has examined or approved of any of the information set out in this 
Whitepaper. No such action has been or will be taken under the laws, regulatory 
requirements or rules of any jurisdiction. The publication, distribution or dissemination of 
this Whitepaper does not imply that the applicable laws, regulatory requirements or rules 
have been complied with. 
 

There are risks and uncertainties associated with the WTX Hub and/or the Distributor and 
their respective businesses and operations, the WTXH Tokens and the WTX Hub Initial Token 
Sale. 
 

This Whitepaper, any part thereof and any copy thereof must not be taken or transmitted to 
any country where distribution or dissemination of this Whitepaper is prohibited or 
restricted. 
 

No part of this Whitepaper is to be reproduced, distributed or disseminated without 
including this section and the following sections entitled “Disclaimer of Liability”, “No 
Representations and Warranties”, “Representations and Warranties By You”, “Cautionary 
Note On Forward-Looking Statements”, “Market and Industry Information and No Consent 
of Other Persons”, “Terms Used”, “No Advice”, “No Further Information or Update”, 
“Restrictions On Distribution and Dissemination”, “No Offer of Securities Or Registration” 
and “Risks and Uncertainties”. 
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Disclaimer of Liability 
 

To the maximum extent permitted by the applicable laws, regulations and rules, the WTX 
Hub and/or the Distributor shall not be liable for any indirect, special, incidental, 
consequential or other losses of any kind, in tort, contract or otherwise (including but not 
limited to loss of revenue, income or profits, and loss of use or data), arising out of or in 
connection with any acceptance of or reliance on this Whitepaper or any part thereof by 
you. 
 

No Representations and Warranties 
 

The WTX Hub and/or the Distributor does not make or purport to make, and hereby 
disclaims, any representation, warranty or undertaking in any form whatsoever to any entity 
or person, including any representation, warranty or undertaking in relation to the truth, 
accuracy and completeness of any of the information set out in this Whitepaper.  
 
Representations and Warranties by You 
 

By accessing and/or accepting possession of any information in this Whitepaper or such part 
thereof (as the case may be), you represent and warrant to the WTX Hub and/or the 
Distributor as follows: 
 

(a) you agree and acknowledge that the WTXH Tokens do not constitute securities in any 
form in any jurisdiction; 
 

(b) you agree and acknowledge that this Whitepaper does not constitute a prospectus or 
offer document of any sort and is not intended to constitute an offer of securities in any 
jurisdiction or a solicitation for investment in securities and you are not bound to enter into 
any contract or binding legal commitment and no cryptocurrency or other form of payment 
is to be accepted on the basis of this Whitepaper; 
 

(c) you agree and acknowledge that no regulatory authority has examined or approved of 
the information set out in this Whitepaper, no action has been or will be taken under the 
laws, regulatory requirements or rules of any jurisdiction and the publication, distribution or 
dissemination of this Whitepaper to you does not imply that the applicable laws, regulatory 
requirements or rules have been complied with; 
 

(d) you agree and acknowledge that this Whitepaper, the undertaking and/or the 
completion of the WTX Hub Initial Token Sale, or future trading of the WTXH Tokens on any 
cryptocurrency trading exchange, shall not be construed, interpreted or deemed by you as 
an indication of the merits of the WTX Hub and/or the Distributor, the WTXH Tokens, and 
the WTX Hub Initial Token Sale (each as referred to in this Whitepaper);  
 
(e) the distribution or dissemination of this Whitepaper, any part thereof or any copy 
thereof, or acceptance of the same by you, is not prohibited or restricted by the applicable 
laws, regulations or rules in your jurisdiction, and where any restrictions in relation to 
possession are applicable, you have observed and complied with all such restrictions at your 
own expense and without liability to the WTX Hub and/or the Distributor;  
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(f) you agree and acknowledge that in the case where you wish to purchase any WTXH 
Tokens, the WTXH Tokens are not to be construed, interpreted, classified or treated as:  
 
(i) any kind of currency other than cryptocurrency;  
 

(ii) debentures, stocks or shares issued by any person or entity (whether the WTX Hub 
and/or the Distributor) 
 

(i) rights, options or derivatives in respect of such debentures, stocks or shares; 
 

(ii) rights under a contract for differences or under any other contract the purpose or 
pretended purpose of which is to secure a profit or avoid a loss; 
 

(iii) units in a collective investment scheme; 
 

(iv) units in a business trust; 
 

(v) derivatives of units in a business trust; or 
 

(vi) any other security or class of securities. 
 

(g) you have a basic degree of understanding of the operation, functionality, usage, storage, 
transmission mechanisms and other material characteristics of cryptocurrencies, 
blockchain-based software systems, cryptocurrency wallets or other related token storage 

mechanisms, blockchain technology and smart contract technology; 
 

(h) you are fully aware and understand that in the case where you wish to purchase any 
WTXH Tokens, there are risks associated with the WTX Hub and the Distributor and their 
respective business and operations, the WTXH Tokens and the WTX Hub Initial Token Sale; 
 

(i) you agree and acknowledge that neither the WTX Hub nor the Distributor is liable for any 
indirect, special, incidental, consequential or other losses of any kind, in tort, contract or 
otherwise (including but not limited to loss of revenue, income or profits, and loss of use or 
data), arising out of or in connection with any acceptance of or reliance on this Whitepaper 
or any part thereof by you; and 
 

 (j) all of the above representations and warranties are true, complete, accurate and non-
misleading from the time of your access to and/or acceptance of possession this 
Whitepaper or such part thereof (as the case may be). 
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Cautionary Note on Forward-Looking Statements 
 

All statements contained in this Whitepaper, statements made in press releases or in any 
place accessible by the public and oral statements that may be made by the WTX Hub 
and/or the Distributor or their respective directors, executive officers or employees acting 
on behalf of the WTX Hub or the Distributor (as the case may be), that are not statements of 
historical fact, constitute “forwardlooking statements”. Some of these statements can be 
identified by forward-looking terms such as “aim”, “target”, “anticipate”, “believe”, “could”, 
“estimate”, “expect”, “if”, “intend”, “may”, “plan”, “possible”, “probable”, “project”, 
“should”, “would”, “will” or other similar terms. 
However, these terms are not the exclusive means of identifying forward-looking 
statements. All statements regarding the WTX Hub’s and/or the Distributor’s financial 
position, business strategies, plans and prospects and the future prospects of the industry 
which the WTX Hub and/or the Distributor is in are forward-looking statements. These 
forward-looking statements, including but not limited to statements as to the WTX Hub’s 
and/or the Distributor’s revenue and profitability, prospects, future plans, other expected 
industry trends and other matters discussed in this Whitepaper regarding the WTX Hub 
and/or the Distributor are matters that are not historic facts, but only predictions. 
 

These forward-looking statements involve known and unknown risks, uncertainties and 
other factors that may cause the actual future results, performance or achievements of the 
WTX Hub and/or the Distributor to be materially different from any future results, 
performance or achievements expected, expressed or implied by such forward-looking 
statements. These factors include, amongst others: 
 

(a) changes in political, social, economic and stock or cryptocurrency market conditions, and 
the regulatory environment in the countries in which the WTX Hub and/or the Distributor 
conducts its respective businesses and operations; 
 

(b) the risk that the WTX Hub and/or the Distributor may be unable or execute or 
implement their respective business strategies and future plans; 
 

(c) changes in interest rates and trading exchange rates of fiat currencies 
and  cryptocurrencies; 
 

(d) changes in the anticipated growth strategies and expected internal growth of the WTX 
Hub and/or the Distributor; 
 

(e) changes in the availability and fees payable to the WTX Hub and/or the Distributor in 
connection with their respective businesses and operations; 
 

(f) changes in the availability and salaries of employees who are required by the WTX Hub 
and/or the Distributor to operate their respective businesses and operations; 
 

(g) changes in preferences of customers of the WTX Hub and/or the Distributor; 
 

(h) changes in competitive conditions under which the WTX Hub and/or the Distributor 
operate, and the ability of the WTX Hub and/or the Distributor to compete under such 
conditions; 
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(i) changes in the future capital needs of the WTX Hub and/or the Distributor and the 
availability of financing and capital to fund such needs; 
 

(j) war or acts of international or domestic terrorism; 
 

(k) occurrences of catastrophic events, natural disasters and acts of God that affect the 
businesses and/or operations of the WTX Hub and/or the Distributor; 
 

(l) other factors beyond the control of the WTX Hub and/or the Distributor; and 
 

(m) any risk and uncertainties associated with the WTX Hub and/or the Distributor and their 
businesses and operations, the WTXH Tokens, and the WTX Hub Initial Token Sale. 
 

All forward-looking statements made by or attributable to the WTX Hub and/or the 
Distributor or persons acting on behalf of the WTX Hub and/or the Distributor are expressly 
qualified in their entirety by such factors. Given that risks and uncertainties that may cause 
the actual future results, performance or achievements of the WTX Hub and/or the 
Distributor to be materially different from that expected, expressed or implied by the 
forward-looking statements in this Whitepaper, undue reliance must not be placed on these 
statements. These forward-looking statements are applicable only as of the date of this 
Whitepaper. 
 

Neither the WTX Hub, the Distributor nor any other person represents, warrants and/or 
undertakes that the actual future results, performance or achievements of the WTX Hub 
and/or the Distributor will be as discussed in those forward-looking statements. The actual 
results, performance or achievements of the WTX Hub and/or the Distributor may differ 
materially from those anticipated in these forward looking statements. 
 

Nothing contained in this Whitepaper is or may be relied upon as a promise, representation 
or undertaking as to the future performance or policies of the WTX Hub and/or the 
Distributor. 
 

Further, the WTX Hub and/or the Distributor disclaim any responsibility to update any of 
those forward looking statements or publicly announce any revisions to those forward-
looking statements to reflect future developments, events or circumstances, even if new 
information becomes available or other events occur in the future. 
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Market and Industry Information and No Consent of Other Persons 
 

This Whitepaper includes market and industry information and forecasts that have been 
obtained from internal surveys, reports and studies, where appropriate, as well as market 
research, publicly available information and industry publications. Such surveys, reports, 
studies, market research, publicly available information and publications generally state that 
the information that they contain has been obtained from sources believed to be reliable, 
but there can be no assurance as to the accuracy or completeness of such included 
information. 
 

Save for the WTX Hub, the Distributor and their respective directors, executive officers and 
employees, no person has provided his or her consent to the inclusion of his or her name 
and/or other information attributed or perceived to be attributed to such person in 
connection therewith in this Whitepaper and no representation, warranty or undertaking is 
or purported to be provided as to the accuracy or completeness of such information by such 
person and such persons shall not be obliged to provide any updates on the same.  
 

While The WTX Hub and/or the Distributor have taken reasonable actions to ensure that the 
information is extracted accurately and in its proper context, the WTX Hub and/or the 
Distributor have not conducted any independent review of the information extracted from 
third party sources, verified the accuracy or completeness of such information or 
ascertained the underlying economic assumptions relied upon therein. Consequently, 
neither the WTX Hub, the Distributor, nor their respective directors, executive officers and 
employees acting on their behalf makes any representation or warranty as to the accuracy 
or completeness of such information and shall not be obliged to provide any updates on the 
same. 
 

Terms Used 
 

To facilitate a better understanding of the WTXH Tokens being offered for purchase by the 
Distributor, and the businesses and operations of the WTX Hub and/or the Distributor, 
certain technical terms and abbreviations, as well as, in certain instances, their descriptions, 
have been used in this Whitepaper. These descriptions and assigned meanings should not 
be treated as being definitive of their meanings and may not correspond to standard 
industry meanings or usage. 
 

Words importing the singular shall, where applicable, include the plural and vice versa and 
words importing the masculine gender shall, where applicable, include the feminine and 
neuter genders and vice versa. References to persons shall include corporations. 
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No Advice 
No information in this Whitepaper should be considered to be business, legal, financial or 
tax advice regarding the WTX Hub, the Distributor, the WTXH Tokens, and the WTX Hub 
Initial Token Sale (each as referred to in the Whitepaper). You should consult your own 
legal, financial, tax or other professional adviser regarding the WTX Hub and/or the 
Distributor and their respective businesses and operations, the WTXH Tokens, and the WTX 
Hub Initial Token Sale (each as referred to in the Whitepaper). You should be aware that you 
may be required to bear the financial risk of any purchase of WTXH Tokens for an indefinite 
period of time. 
 

No Further Information or Update 
 

No person has been or is authorised to give any information or representation not 
contained in this Whitepaper in connection with the WTX Hub and/or the Distributor and 
their respective businesses and operations, the WTXH Tokens, and the WTX Hub Initial 
Token Sale (each as referred to in the Whitepaper) and, if given, such information or 
representation must not be relied upon as having been authorised by or on behalf of the 
WTX Hub and/or the Distributor. The WTX Hub Initial Token Sale (as referred to in the 
Whitepaper) shall not, under any circumstances, constitute a continuing representation or 
create any suggestion or implication that there has been no change, or development 
reasonably likely to involve a material change in the affairs, conditions and prospects of the 
WTX Hub and/or the Distributor or in any statement of fact or information contained in this 
Whitepaper since the date hereof.  
 

Restrictions on Distribution and Dissemination 
 

The distribution or dissemination of this Whitepaper or any part thereof may be prohibited 
or restricted by the laws, regulatory requirements and rules of any jurisdiction. In the case 
where any restriction applies, you are to inform yourself about, and to observe, any 
restrictions which are applicable to your possession of this Whitepaper or such part thereof 
(as the case may be) at your own expense and without liability to the WTX Hub and/or the 
Distributor. 
Persons to whom a copy of this Whitepaper has been distributed or disseminated, provided 
access to or who otherwise have the Whitepaper in their possession shall not circulate it to 
any other persons, reproduce or otherwise distribute this Whitepaper or any information 
contained herein for any purpose whatsoever nor permit or cause the same to occur.  
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No Offer of Securities or Registration 
 

This Whitepaper does not constitute a prospectus or offer document of any sort and is not 
intended to constitute an offer of securities or a solicitation for investment in securities in 
any jurisdiction. No person is bound to enter into any contract or binding legal commitment 
and no cryptocurrency or other form of payment is to be accepted on the basis of this 
Whitepaper. Any agreement in relation to any sale and purchase of WTXH Tokens (as 
referred to in this Whitepaper) is to be governed by only the T&Cs of such agreement and 
no other document. In the event of any inconsistencies between the T&Cs and this 
Whitepaper, the former shall prevail.  
 

No regulatory authority has examined or approved of any of the information set out in this 
Whitepaper. No such action has been or will be taken under the laws, regulatory 
requirements or rules of any jurisdiction. The publication, distribution or dissemination of 
this Whitepaper does not imply that the applicable laws, regulatory requirements or rules 
have been complied with.  
At this time you are not eligible to purchase any WTXH Tokens in the WTX Hub Initial Token 
Sale (as referred to in this Whitepaper) if you are a citizen, resident (tax or otherwise) or 
green card holder of the United States of America. 
 

Risks and Uncertainties 
 

Prospective purchasers of WTXH Tokens (as referred to in this Whitepaper) should carefully 
consider and evaluate all risks and uncertainties associated with the WTX Hub, the 
Distributor and their respective businesses and operations, the WTXH Tokens, and the WTX 
Hub Initial Token Sale (each as referred to in the Whitepaper), all information set out in this 
Whitepaper and the T&Cs prior to any purchase of WTXH Tokens. If any of such risks and 
uncertainties develops into actual events, the business, financial condition, results of 
operations and prospects of the WTX Hub and/or the Distributor could be materially and 
adversely affected. In such cases, you may lose all or part of the value of the WTXH Tokens. 
  

 

 

 

 

 

 


