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ABSTRACT 

Corl Financial Technologies Inc. (Corl) is launching the Corl Token (CRL). CRL is the 

world’s first token to represent equity ownership in a company that provides revenue-

sharing financing to high-potential early-revenue companies. Unlike traditional tokens 

on the market, CRL is based on a profit-sharing model, whereby investors receive 

quarterly dividends in the form of Ether (ETH), based on future earnings of Corl. The 

Corl token utilizes blockchain technology to issue tokenized dividends to its investors 

and provide a transparent and KYC-compliant ownership model. Corl tokens will be 

implemented on the Ethereum public blockchain and adhere to the ERC20 protocol. 
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1 OUR VISION 

Investing in early-stage companies is becoming more popular than ever; and with 

operating costs at an all-time low, easy access to global markets, and the emergence 

of new technologies coupled with a lack of innovation among incumbents, the number 

of small fast-growing companies is higher than ever before. With the influx of these fast-

growing companies, the need for adequate funding is essential to fuel expansion and 

innovation. However, financing has failed to keep up to the innovation curve. The 

funding market today is centralized, fragmented, inaccessible to retail investors, and 

lacks the sufficient capital needed to support the growth of the tech ecosystem. 

Worldwide, this had led to an early-growth capital gap of over a $100 billion, which 

continues to grow each year. To resolve this capital gap, investors and entrepreneurs 

are reconsidering the way that capital is raised today, which is evidenced from the over 

$3 billion raised during Initial Coin Offerings (ICOs) in 2017.  

Companies operating with less than 20 employees represent 98%1 of the total funding 

market, and yet have the most challenge with raising capital. Traditionally, investments 

in companies are structured via equity through Venture Capitalists (VCs) and Angels, 

or for later-stage companies, via a debt instrument offered through Banks. However, 

these options are inadequate for both entrepreneurs and investors because of their 

long fundraising timeframes, lofty eligibility criteria, inflated cost of capital, misalignment 

of investor-entrepreneur incentives, lack of investor liquidity, dilution of founder 

influence and control, high capital hurdles, long-term commitments, unstable 

investment pipeline or deal flow to manage diversification, and restrictive regulatory 

requirements.  

                                              

1 Source: Opportunity Finance Network - Small Business Lending Landscape, February 2016 

https://ofn.org/sites/default/files/resources/PDFs/Consulting/Small%20Business%20Lending%20Landscape%20Webinar_2.11.2016.pdf
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Despite the size of the small business funding market, only 11%2 of companies have 

considered non-traditional sources of funding for raising capital. Our vision is to solve 

the problems of traditional investing by combining three disruptive concepts: Revenue-

Sharing, Crowdfunding, and the Blockchain. At Corl, we will achieve this vision by 

providing revenue-sharing (i.e. royalty) investments to companies underserved by 

traditional finance and enable investors to benefit from these revenue streams by 

owning equity in our company via a digital token issued on the blockchain.  

Unlike most financing companies, Corl does not issue debt or equity investments, but 

rather, “dequity”. Companies that meet our strict funding requirements are financed 

through a revenue-sharing arrangement, whereby companies receive upfront capital in 

exchange for a percentage of future monthly revenue until some pre-determined 

repayment amount is met. This type of financing structure is mutually beneficial for Corl 

and the company receiving funding, because the objective for both parties is to 

maximize revenue.  

Unlike most token offerings, the CRL token (CRL) represents equity ownership in Corl, 

the company that invests directly in private companies with revenue-sharing 

agreements. In addition to equity ownership, the token issues dividends on a quarterly 

basis based on a fixed percentage of the company’s profits. Through the token offering, 

investors from around the world will have the opportunity to participate in the revenue 

growth of early-stage companies, without the disadvantages associated with traditional 

investment options. 

We believe it is time for investing in early-stage companies to become more 

intuitive and evolve into what we call, Capital-as-a-Service.  

                                              

2 Source: Fundera - State of Business Lending Q3 2017 

https://www.fundera.com/blog/state-of-business-lending-q3-2017
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2 ABOUT CORL 

Corl Financial Technologies Inc. aims to empower entrepreneurs and investors through 

the use of technology and innovative funding strategies based on revenue. By bringing 

underutilized and innovative investment structures to the market, Corl provides 

founder-friendly growth capital to help entrepreneurs and investors reach their strategic 

and financial objectives. Our philosophy is simple, entrepreneurs should have access 

to the capital they need to successfully grow their company at their own pace, on their 

own terms, through what we call, Capital-as-a-Service (CaaS). At Corl, we know that 

when the interests of entrepreneurs and investors are aligned, that is when true growth 

begins. Since inception, the company has garnered the attention of high-profile news 

outlets, blogs, and in 2017, Corl (previously Seedlify) was described as one of the 

hottest and most promising financial technology companies in Canada by Techvibes. 

Corl is managed by an experienced team with backgrounds in technology, finance, 

regulations, and domain expertise in blockchain, lending, risk, and investment 

management. 

This section describes the following in detail: 

1. How is the company structured? 

2. What are revenue-sharing investments? 

3. How is revenue generated? 

4. How are profits distributed? 

  

https://techvibes.com/2017/02/28/fintech-five-february
https://techvibes.com/2017/02/28/fintech-five-february
https://techvibes.com/2017/02/28/fintech-five-february
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2.1 Company Structure 

Corl is a federally-registered limited-liability corporation in Canada. The company 

adheres to national securities laws and is subject to international financial reporting 

standards (IFRS) accounting regulation. The company is structured into the following 

classes of shares: 
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The CRL token is legally equivalent to a Class B share, thus making Corl the world’s 

first company to issue 100% of its equity ownership as a digital token. Class A shares 

will be retained by the founders, advisors, employees, and early investors of Corl. The 

company structure was designed such that the day-to-day operations can be effectively 

managed by the Corl team, whereas token holders have the right to ownership and 

dividends. 

2.2 Revenue-Sharing Investments 

The concept of revenue-sharing is analogous to a royalty agreement. Revenue-sharing 

investments are a type of funding whereby investors inject capital into a company in 

return for a percentage of its revenue, typically 2-10%.3 The repayments are tied to 

monthly revenue, going up for high-revenue months and down for low-revenue ones. 

                                              

3 This percentage is known as the Revenue Rate.  
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Revenue-sharing investments mature when a predefined total Repayment Cap4 is 

reached, representing 1.5-2.5x the principal amount. If a company’s revenue grows 

faster than expected, the loan matures quicker; if the pace of growth decelerates, the 

loan takes longer to mature. In addition to monthly payments, revenue-sharing 

investments will be structured with a warrant, whereby the investor has the right to 

purchase 2% of the company’s equity up to 2 years following full repayment of the loan. 

 

5 

                                              

4 Instead of requiring a company to pay a fixed amount and over a fixed amount of time, a revenue-

sharing investment receives a fixed percentage of gross revenues, up to some negotiated “cap” 

(anywhere from 1.5x and up, depending on the needs of the company, and the timeframe and risk 

factors).” 

5 Source: Startup Owl 

http://startupowl.com/resources/startup-boosters/revenue-based-funding/
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For the investor, revenue-sharing provides continuous monthly payments that would 

otherwise not be available through a traditional equity investment. While the potential 

for returns is generally less than equity, there is significantly less risk with a revenue-

sharing agreement because payments are linked directly to monthly revenue and the 

agreement has higher seniority than equity in the event of default.  

 

6 

 

For the entrepreneur, revenue-sharing behaves similarly to equity in the event of default 

because there is no personal liability. However, with a revenue-sharing agreement the 

                                              

6 Source: Startup Owl 

http://startupowl.com/resources/startup-boosters/revenue-based-funding/
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upside potential is higher because the entrepreneur retains full ownership in their 

company, and once the Repayment Cap is met, there is no obligation to pay future 

revenue back to the investor. The entrepreneur also retains full ownership and control 

over the direction of the company, since revenue-sharing agreements do not 

necessitate voting rights or board seats. 

Revenue-sharing offers a unique blend between debt and equity (“dequity”) that 

mutually benefits both the entrepreneur and investor, aligning financial incentives and 

improving conditions for growth.  

2.3 Corl Platform 

Corl offers revenue-sharing investments to emerging companies for boosting growth 

capital, hiring employees, product development, market expansion, and more. The 

platform serves both sides of the market; companies and investors. For companies, the 

Corl platform represents the application portal to apply for funding, manage 

disbursements, and track payments. For investors, the platform provides information 

on the value of their ownership, dividend payouts, portfolio analytics, legal disclosures, 

and audited financial statements. 

2.3.1 Business Platform 

Companies apply for funding directly on the Corl business platform. The application 

process is straightforward and takes under 10 minutes to complete. To maximize the 

user experience, as well as ensure the completeness and accuracy of information 

collected during the application process, companies authorize Corl to connect to their 

payment gateways, accounting systems, and banking data. While most lenders focus 

on an owner’s credit history and static financial information made available at the time 

of application, Corl relies on dynamic financial information and alternative sources of 

data, including social profile information where available. This data is mined, analyzed, 

and modelled to determine the creditworthiness and growth potential of the companies. 
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The overall objective of this process is to maximally leverage data to measure the credit 

and investment risk of companies that have requested funding. Based on this qualitative 

risk assessment, Corl can determine whether a company meets minimum eligibility 

requirements for funding.  

 

 

At the end of the application process, companies will be provided with a pre-approval 

decision for funding. All pre-approved applicants will be subject to a stringent due 

diligence and review process prior to any commitment of funds. This involves a 

qualitative risk assessment, which includes an investigative analysis on the founders, 

company structure, business plan, financial projections, market, and product. 

Together, the quantitative and qualitative risk assessment establishes whether a 
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company is approved for funding. Risk-based pricing is used to determine the 

contractual terms of the investment, notably the Principal Amount, Revenue Rate, and 

Repayment Cap. The time period from application to funding could take up to 2 weeks, 

and will be reduced over time as more automation is integrated into the system.  

Once funds have been committed to an approved company, revenue is calculated on 

a monthly basis directly from the company’s accounting systems, and payment is 

automatically collected from the company’s bank account using a pre-authorized debit 

transaction.7 After funding, companies can access the Corl business platform to review 

investment terms, manage disbursements, make prepayments, request additional 

funding, and track their investment history. 

2.3.2 Investor Platform 

The investor platform represents the portal through which investors can purchase, 

manage, and analyze their investments. As an investor, registration on the platform is 

a simple process that begins with providing personal information, an Ethereum address, 

and documentation necessary for verifying identity, such as a copy of a government-

issued ID and proof of physical address. In addition, each investor must complete a 

suitability assessment that helps Corl establish the risk appetite, tolerance, and 

accreditation status of the investor. This information is encrypted and sent to an 

authorized third-party provider for formal identity verification and storage on an investor 

whitelist. On the whitelist, there are three types of investors: 

1. Non-Eligible or Retail: Limits annual investment contribution to $2,500 USD. 

Does not require any income or net worth criteria. 

                                              

7 In the event of fraud, a conditional personal guarantee is enforced to collect any outstanding funds 

owed. 
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2. Eligible: Limits annual investment contribution to $10,000 USD. Requires proof 

of income over $75,000 USD per year, $400,000 USD net worth, or some 

variation of that. 

3. Accredited: No contribution limit. Requires proof of either $200,000 USD annual 

income or $5,000,000 USD net worth. 

This categorization ensures that all registered members on the platform are screened 

and comply with Know-Your-Customer (KYC), Anti-Money Laundering (AML), Counter-

Terrorist Financing (CTF), and additional securities laws requirements.  

Once formally verified, the investor has the ability to send Ether to the Corl smart 

address directly from the platform. The smart contract recognizes the public address, 

timing, and amount of funds that were sent, and cross-references this information 

against the set of all registered addresses stored on the investor whitelist. This 

establishes whether the transaction should be authorized according to the investors 

accreditation status and limits. If authorized, the registered investor will receive CRL 

tokens to their Ethereum public address, otherwise the transaction will fail. 

The investor platform has utility beyond the token sale period. Core to our philosophy, 

Corl believes in being a fully transparent blockchain company. Accordingly, registered 

investors will be able to access the platform to monitor the performance of Corl through 

insights into its investment portfolio, portfolio companies, investment performance, 

audited financial statements, and any relevant disclosures for investors. In addition, the 

platform serves as a token explorer where investors can visualize the value of their 

ownership, history of dividend payouts, and personal investment performance. To 

enhance the functionality of the platform, Corl will be developing a portal into the 

decentralized network using the 0x protocol, to facilitate the reallocation of CRL 

amongst whitelisted token holders. 
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2.4 Revenue Generation 

Corl is backed by a diversified portfolio of revenue-sharing investments in early-growth 

companies that are fully operational and generating steady revenues. Each investment 

generates revenue through the following streams: 

1. Revenue Repayments8, between 2% and 10% of revenue, up to the Repayment 

Cap of 1.5-2.5x the amount borrowed, which are paid monthly. 

2. Origination Fees, minimal initial setup fees, between 2% and 5% of the 

difference between the Principal Amount and Repayment Cap, which are 

deducted from the first drawdown by the company. 

3. Equity Warrants, representing 2% of the equity in the company that expires 2 

years from the date of full repayment.   

These sources of revenue will determine the profitability and financial position of the 

company. Note that since the token represents equity ownership in Corl, the token price 

and quarterly dividends will depend on the continued growth of these revenue streams. 

 

                                              

8 The Repayment Rate is the percentage of the topline revenue to be paid back each month.  
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2.5 Profit Distribution  

Investors are rewarded with 10% of quarterly net profits. These quarterly profits will be 

equally distributed over the number of outstanding tokens and sent to the public keys 

of record, where the tokens are stored. Since the dividend rate will be equivalent for all 

token holders, holders with a larger share of tokens will collect a higher share of the 

returns. In the event of a quarterly loss (i.e. the net income for the quarter is negative), 

no dividend distribution will occur. All dividends will be paid in the CAD-equivalent 

amount of Ether (ETH) at the time of the dividend payout, corresponding to the last day 

of January, April, July, and October. 
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To grow the company over time, the remaining 90% of quarterly net profits will be 

reinvested back into the company. The primary role of reinvested capital is for funding 

new agreements with companies and proportionately scaling operations. The current 

focus of the company is the issuance of revenue-sharing agreements with early-revenue 

technology companies, but this is merely one aspect of the long-term vision of Corl. The 

novelty of revenue-sharing is that it can be applied to any asset that generates revenue, 

most notably real estate, e-commerce (e.g. Amazon FBA), and ‘new-economy’ 

businesses that operate with high volume or potential for scale (e.g. Airbnb, Uber). 

Ensuring that capital is reinvested into the company will enable the team to expand 

operations into other revenue-sharing verticals while preserving the core business of 

the company. 

 

Furthermore, since the market price and dividend amount of the token is a function of 

the company’s profits, reinvestment is crucial for ensuring the token price increases 

over time. Note that since 100% of the equity of the company will sold during the token 

sale and the number of tokens in circulation will be fixed, no new tokens will be issued 

by the company and hence the price will never be diluted. 
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3 CRL TOKEN 

CRL will be developed using the Ethereum (ERC20) and Polymath (ST20) protocol. The 

Ethereum protocol provides the many desirable properties that blockchain assets 

possess, such as decentralized consensus, censorship resistance, operational 

execution, and a universal storage standard, whereas the Polymath protocol provides 

the mechanism for ensuring regulatory compliance with securities law, such as Anti -

Money Laundering (AML) and Know-Your-Customer (KYC) regulation. 
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Investor onboarding is managed by the Corl investor platform, whereas proof of 

compliance, token issuance, distribution, and resale are governed by the Corl and 

Polymath smart contracts. By developing the Corl smart contract on the Ethereum and 

Polymath protocols, a legal delegate can certify that securities law are complied with 

both during and after the token offering with mathematical certainty. The process 

begins when an investor becomes a registered member of the Corl platform. The 

platform will collect necessary information regarding the investors identity (Ethereum 

public address, government-issued ID, and proof of physical address), accreditation 

status, and risk profile. This information is verified against a third-party AML/KYC 

provider, and if approved, is cryptographically signed and sent to the Polymath smart 

contract to be stored on the blockchain forever. Ethereum addresses that have passed 

AML/KYC requirements and have been sent to the Polymath smart contract represents 

the pool of approved investors.  

During the token sale, approved investors can purchase CRL tokens directly on the 

Corl platform by specifying the amount of ETH they wish to purchase, and sending it to 

the CRL smart contract. Transactions will be automatically rejected If unapproved 

investors attempt to purchase CRL from the smart contract, or i f the amount of ETH 

specified in the transaction of an approved investor exceeds the purchase limit as 

determined by their accreditation status. The CRL smart contract provides the 

conditions governing the token sale and contains all digital legal documentation 

associated with the security offering (e.g. Offering Memorandum), which is secured and 

permissioned such that only approved investors and legal delegates can access. To 

ensure that digital documents are immutable and timestamped, documents are 

cryptographically signed and stored using Merkle hash trees.9  

                                              

9 Thus, if information regarding the details or process of the security offering need to be audited by legal 

delegates, there is mathematical certainty that the information is accurate.  
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Once an approved investor sends funds to the CRL smart contract, and the smart 

contract accepts the terms of the transaction, the investor is issued CRL tokens equal 

to the USD-equivalent amount of ETH sent. After the token sale, Corl will facilitate a 

process through which CRL tokens can be acquired and divested of. Since no 

additional tokens will be generated following the token sale, newly approved investors 

must obtain tokens by requesting tokens from Corl. Similarly, existing token holders 

wishing to divest of their tokens will place a request with Corl. Upon a successful 

matching, the tokens will be reallocated to investors. The pool of approved investors 

will grow over time as more investors achieve approval status. 

Following the token, and on each quarterly dividend date, Corl will send ETH to the CRL 

smart contract equal to the total dividend distribution. This amount is distributed by the 

smart contract to every Ethereum address that owns CRL, based on the number of 

tokens owned by each investor. 

3.1 Summary 

CRL is the world’s first token to:  

(i) leverage the power of blockchain technology to support and accelerate the 

growth of emerging growth companies through revenue-sharing investments; 

(ii) aim to achieve regulatory approval as a securities token;  

(iii) represent 100% equity ownership in a company; and 

(iv) issue tokenized dividends in ETH.  

3.2 Details 

To comply with securities laws, this information will only be available after Corl is 

granted regulatory approval. 
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4 TEAM 

 

Sam Kawtharani, Chief Executive Officer (CEO)  

6+ years in product development, strategy, and lending. Previous 

Head of Product at IOU Financial (TSX:IOU). Contributed to $500+ 

million in small business originations. Current Advisor at Lend Mart 

and Fundica. Member of the Product Beta Committee at Founders 

Beta. Holds a Master’s degree in Quality Systems Engineering from 

Concordia University. 

 

Bill Tharp, Chief Revenue Officer (CRO)  

35+ years in investment banking, corporate finance, asset 

management, and venture capital. Previous CEO at Grenville 

Strategic Royalty Corp. (TSXV: GRC), with senior roles at HSBC 

(LON: HSBA) and CIBC (TSX: CM). Closed 100+ deals valued at 

$1+ billion. Current Board Member at 6 asset management firms 

and investee companies. 

 

Derek Manuge, Chief Investment Officer (CIO)  

5+ years in financial risk management, compliance, and 

investments. Previous Financial Risk Manager at KPMG and 

Scotiabank (TSX: BNS). Consulted for 40+ financial institutions, 

governments, and regulatory agencies. Current Advisor at The 

BlockchainHub and Member of the Blockchain Risk Research Group 

at GARP. Holds an FRM designation and a Master’s degree in 

Mathematics from the University of Guelph. 

 

https://www.linkedin.com/in/hkawtharani/
https://www.linkedin.com/in/wrtharp/
https://www.linkedin.com/in/derekmanuge/
https://www.linkedin.com/in/hkawtharani/
https://www.linkedin.com/in/wrtharp/
https://www.linkedin.com/in/derekmanuge/
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5 ADVISORS 

Corl has partnered with some of the top thought-leaders and experts in the world. 

Advisors were selected on the basis of their industry expertise in the following 8 

domains: Blockchain, Capital Markets, Compliance, FinTech, Royalties, Startups, 

Treasury, and Venture Capital. 

 

Darren Franceschini, Chief Executive Officer – Blocksale, 

Blockchain Technologies Consulting  

12+ years in sales, digital media, technology, and blockchain. Current 

Chief Executive Officer at Blocksale and Blockchain Technologies 

Consulting. Consulted for 100+ cryptocurrencies, ICOs, crypto-

exchanges, and bitcoin ATM companies since 2011. Holds a Bachelor 

in Business Administration from Brock University.  

 

Sandy Hershaw, Chief Compliance Officer – CrowdMatrix  

37+ years in private equity, investment banking, portfolio management, 

and securities compliance. Current Director of Capital Markets and 

Chief Compliance Officer at Crowdmatrix, Member of the Ontario 

Securities Commission (OSC) Small and Medium Enterprise (SME) 

Committee and Prospectors & Developers Association of Canada 

(PDAC) Securities Committee. Previously held senior roles at the Bank 

of Nova Scotia, Imperial Oil, Nesbitt Burns, Dynamic Funds and WATT 

Capital. Holds a CFA designation and Master’s of Business 

Administration from the University of Alberta. 

 Matt McGuire, Advisor – the AML shop, Global DCX, Blocktech 

Capital  

17+ years in compliance, financial crime, and blockchain. Current 

Advisor at the AML shop, Global DCX, Blocktech Capital, NorthOne, 

https://www.linkedin.com/in/darrenfranceschini/
https://www.linkedin.com/in/james-sandy-hershaw-03a7b225/
https://www.linkedin.com/in/amlmattmcguire/
https://www.linkedin.com/in/darrenfranceschini/
https://www.linkedin.com/in/darrenfranceschini/
https://www.linkedin.com/in/darrenfranceschini/
https://www.linkedin.com/in/james-sandy-hershaw-03a7b225/
https://www.linkedin.com/in/amlmattmcguire/
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and Director at the Canadian Institute for Financial Crime Analysis. 

Previous Vice President of Financial Crime Risk Management at 

Securefact, Leader of the National AML Practice at MNP, 

Representative of the Bitcoin Governance and Risk Committee at 

ATMIA, and several high-profile advisory roles at Finance Canada, 

Canadian Institute of Chartered Accountants, Williams McGuire AML, 

and Deloitte. Holds a CPA, CA, CFF, CAMS, AMLP, DIFA, and a 

Master’s of Accounting from the University of Waterloo. 

 

Safwan Zaheer, Head of Fintech – KPMG  

17+ years in e-commerce, mobile, payments, strategy, and digital 

transformation. Current Head of FinTech and Director of Financial 

Services Digital at KPMG, and Board Member at Loyyal. Previous 

Director of Digital Transformation at Accenture, Director of Commerce 

Product Strategy at Barclays, and Principal of E-Commerce Strategy 

& Partnerships at AOL. Holds 3 patents and 2 Master’s degrees in 

Management and Engineering from MIT and Texas A&M University. 

 

Ben Clayton, Board Member – SXSW Accelerator, Inventure$  

12+ years in business development and operations, startup 

acceleration, partnerships, and management consulting. Tech 

acceleration and corporate product incubation design. Founder Plus 

Four and Imani Energy. Past producer at The Living G Network, and 

Perpetual Pictures. Board Member at the SXSW Accelerator and 

Inventure$. Holds a Bachelor in Psychology from the University of 

Miami. 

https://www.linkedin.com/in/safwanzaheer/
https://www.linkedin.com/in/benclayton/
https://www.linkedin.com/in/safwanzaheer/
https://www.linkedin.com/in/benclayton/
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Mayco Quiroz, President – MontBridge Capital  

17+ years in lending, management accounting, treasury operations, 

and strategy. Current President at MontBridge Capital and Advisor at 

Ziero Financial. Previous Chief Financial Officer, Treasurer, and 

Corporate Secretary at IOU Financial. Holds a CPA, CMA, and EMP 

designation. 

6 PARTNERS 

 

7 CONCLUSION 

Today, the market capitalization of cryptocurrencies worldwide is estimated at over 

$800 billion and continues to grow steadily each month. The vast majority of these 

cryptocurrencies are classified as utility or app tokens, and hence have no tangible 

ownership in a real asset or expectation of profit. The CRL token differs in this respect 

https://www.linkedin.com/in/mayco-quiroz-cma-cpa-emp-a952761b/
https://www.linkedin.com/in/mayco-quiroz-cma-cpa-emp-a952761b/
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by being one of few tokens pioneering the movement towards real-value digit assets, 

and the only one to represent 100% equity ownership in a company. 

By design, CRL represents ownership in Corl, a financial technology company that 

issues revenue-sharing investments to high-potential early-revenue companies. In 

addition to equity ownership, token holders are entitled to a portion of quarterly net 

profits of the company, making CRL one of the few tokens to issue dividends, and the 

only one to pay perpetual dividends in ETH.   

Corl is committed to becoming one of the world’s most prolific and profitable revenue-

sharing companies. Upon successful completion of the token sale, CRL will become 

one of the only tokens that enables investors to participate in the growth of emerging 

technology companies, without the constraints associated with traditional financing. By 

leveraging automation and advanced risk management practices, Corl will be a catalyst 

for small business expansion and contribute to the growth of the global technology 

ecosystem.  
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