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Project Highlights/Summary 
Benchmark is a new crypto-based community that will launch in Q2 of 2018.  

By owning Benchmark Utility tokens, community members will gain access to a marketplace 
that will allow them to participate in a unique set of projects in the developing world, with an 
initial focus on Africa. 

The Initial Token Offering (ITO) aims to raise approximately USD $35 million, to create the 
platform for these projects. Benchmark, which has been founded by a consortium of business 
people with significant acumen in financial services, venture capital, investment banking, 
construction, property development and management, validates and vets the projects (read 
more about the Founders of Benchmark in chapter Our People).   

While many cryptocurrencies rely on the market alone to derive their value, the Benchmark 
community can exchange their tokens for the opportunity to participate  in robust projects 
worldwide - beginning with green and fintech projects in developing countries.   

Ahead of the official ITO, there will be a number of pre-sales, which will allow early adopters 
the opportunity to purchase Benchmark Utility Tokens at a heavily discounted rate. Token 
sales will begin on April 02, 2018 and 50 million tokens will be on offer.  

Benchmark is an ideal choice for fintech enthusiasts who are interested in gaining access to a 
crypto marketplace with a difference; it’s designed uniquely with protections in place against 
many of the problems that are seen to bedevil the Token markets.  

DISCLAIMER 

‘We shall not accept Clients who are (i) a natural person being a citizen, national,               

resident or having a similar connecting factor to; or (ii) a legal person being              

incorporated, registered or effectively managed and controlled from or in: a           

country, jurisdiction or territory where the holding and use of virtual currencies or             

other tokens at any other moment in time is prohibited by laws, regulations or              

other practices and policies in the said country, jurisdiction or territory, which is             

taken to include, but is not limited to U.S.A., China, Singapore or any other              

jurisdictions where the aforementioned are prohibited. This shall include any          

person representing or acting on behalf of such restricted prohibited clients/s in            

any manner or capacity whether openly or covertly’ 
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Our Values, Principles, 
Goals And Objectives 
We are a business created for real people and managed by real people. We solve problems 
and provide opportunities using the security of the blockchain and our utility token. 

The Benchmark Utility Token has been created as a crypto-based mechanism to raise funds for 
the development of several exciting projects that provide the opportunity to participate in 
creating a more sustainable future. 

These include:   

1. Finance the expansion of a comprehensive community-based banking system targeting 
financial inclusion for previously unbanked people through Fintech applications; 

2. To implement state-of-the-art Material Recycling Facilities built on a unique model with 
proven profit results; 

3. Bring to market a revolutionary, scalable system that desalinates or cleans water while 
at the same time generating electricity;  

4. To disrupt the construction industry by creating a 360° green company, that will enable 
users to move off the water and electricity grids in buildings constructed from green 
materials using renewable energy generation systems;  

5. To develop a Real Estate Investment Trust (REIT) that will enable the Group to acquire 
its green community developments and deliver above market results and methods to 
build capital for further development 

Our pilot project will focus on opportunities in Africa, with subsequent projects taking place in 
Portugal and Canada. 

Benchmark Utility Token will be developed by Benchmark International Ltd, a Limited Liability 
Company duly incorporated in terms of the laws of Malta. Benchmark Utility Tokens create 
the opportunity for the holders of tokens to participate on a case by case basis in projects. 
They are not compelled to participate in any project and in every project they can only 
participate after fully considering all the legally required disclosures related to the security 
token related to the project in question. 
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Our business model and token value 
The Benchmark marketplace will provide entrepreneurs with the opportunity to participate in 
a community that will fund proven solutions in the green and fintech spaces, beginning with 
the projects mentioned above. The Benchmark Utility Token will be sold to contributors as a 
token through which they can gain access to future business.  

This business, which will be developed by Benchmark International Ltd, will provide significant 
opportunity to participate in cutting edge opportunities in one or more of the following ways: 

1. The holders of the Benchmark Utility Token will be invited on an exclusive basis to join in 
the funding of approved projects and in so doing acquire interests in the individual 
projects. Benchmark International will underwrite all projects and will provide for any 
required funding not provided by the holders of Benchmark Utility Tokens. Projects can 
only be funded through an approved  prospectus and holders of tokens are not 
compelled to participate in any given project. 

2. The holders of Benchmark may hold their tokens for potential value accretion in the 
market.  

3. The holders of Benchmark may trade their Benchmark on the exchanges where the 
Benchmark Utility Token will be listed. 

4. They may also choose to place the tokens in the proposed Benchmark Hedge Fund, 
which will be established in due course, and that will execute value enhancement 
activities as described in this document.  

 
There is no automatic participation in any project and all projects will issue security 
tokens that can only be acquired on the basis of a prospectus. 

The Duties of Benchmark International Ltd 
Benchmark International will: 

a. create the Benchmark Utility Token; 
b. complete the proposed Initial Token Offering (ITO); 
c. complete the subsequent project placements that may ensue as required; 
d. evaluate projects to make sure that they fall within the purview of Fintech or green 

projects; 
e. evaluate the financial viability of projects; 
f. define a corporate structure for each project that will ensure that capital can be 

obtained within the terms prescribed by the law, and profits shared on a fair basis for 
the benefit of all stakeholders; 

g. provide a detailed disclosure document for every proposed project as would normally 
be required in every jurisdiction where the offering would be made to holders of 
Benchmark Utility Tokens.  

h. underwrite every project that it had approved after providing a fair opportunity to all 
holders of Benchmark Utility Tokens  to participate in the projects; 
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i. assist the participants in the project to complete the requirements for orderly 

corporate governance, including the appointment of directors, officers, auditors and 
other service providers; 

j. ensure that the shareholding, dividend distribution, information dissemination and 
voting procedures are all managed in accordance with the terms of the blockchain that 
was accepted for the project; 

k. help to ensure that all funds are fully protected in accordance with prudent fund 
management principles, including the proper management of any cryptocurrency and 
the Benchmark Utility Token. 

Financing Roadmap 
● By 31 August 2018 we should have raised an equivalent amount of USD $30- $35 

million through the sale into the market in an Initial Token Offering of up to 50 million 
Benchmark Utility Tokens (BMK). 

● Depending on the results of the ITO, further private placements to institutional 
investors and larger investors may be undertaken from time to time to ensure that 
Benchmark International Limited is suitably capitalized to enable the Company to take 
advantage of its opportunities. 

● Provided that due diligence investigations and feasibility studies that are currently 
underway, are successfully completed the following financing in terms of the laws of 
the relevant countries will be completed by 31 August 2018 in accordance with the 
principles enunciated in our business model: 

o capital formation of the equivalent of about USD $7 million (about ZAR 90 
million) as a first tranche for the proposed Fintech-based investment known as 
the “South African Benchmark Finance project”; 

o capital formation of the equivalent of about USD $3 million to fund the first of a 
planned 35 Material Recycling Facilities in the SADC region; 

o capital formation of the equivalent of about USD $6 million to fund an R and D 
and preliminary manufacturing facility for the Tenkiv group in Portugal as more 
fully described in appendix 3 to this whitepaper; 

o capital formation of the equivalent of about USD $8 million to fund the start-up 
of a Real Estate Investment Trust in South Africa as more fully described in 
Appendix 4 to this whitepaper. 

● Over the next five years capital formation will be acquired for several other projects 
that will be developed in Africa, Europe, Canada and the Middle East. Current 
negotiations indicate that at least a further USD $200 million will be required to be 
raised through an appropriate placement strategy. These funds will be used to create 
further Fintech projects, several waste recycling projects, factories for the manufacture 
of green building materials and renewable energy production systems, for the 
development of green communities and the creation of Real Estate Investment Trusts 
in several countries. 
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Why Benchmark Is a Better Idea Than Bitcoin 
This table describes the reasons why BMK is a better solution than Bitcoin: 

 
 
 

 

Criteria  Blockchain-based secured Benchmark  Blockchain-based Bitcoin 

Backed by 
Utility token can be exchanged for security 
tokens that are supported by underlying 
value in the form of assets 

No underlying assets to support 
its value 

Income 
Could potentially render returns through 
ownership in a variety of income 
producing projects 

Does not have any underlying 
income producing assets 

Volatility 
Limited volatility in price due to 
guaranteed liquidity support through a 
specific trade mechanism 

Often experiences extreme 
volatility in price and always 
requires a counterparty 

Financials 
Has it own financial ecosystems in which 
fixed assets goods and services can be 
acquired by using Benchmark Utility 
Tokens.  

Has no internal financial 
ecosystem and must directly 
compete with fiat currencies 

Tokens  Only a limited number of Benchmark 
Utility Tokens will be issued 

Only a limited number of tokens 
will be issued 

Use cases 

Used as a means to gain access to 
profitable opportunities in Fintech and 
green technologies  where the value is 
determined by the value of the underlying 
assets and on investment activities in the 
Hedge Fund 

Can only be used as an exchange 
medium with value determined by 
market forces and uncertainty. No 
hedge against inflation 

Returns 
Return depends on increases in value of 
underlying assets, in cash flow derived 
from assets and investment activities and 
on the market price 

Return depend entirely on the 
market price 
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Clearly this represents a better solution for the average investor who requires: 

1. Relative safety of principal 
2. The significantly stronger probability of a reasonable, market related return that will be 

consistent 
3. Reasonable certainty that investment will be returned within the timeframe 

expectations of the participant. 

Benchmark projected Return on Investment 
It is anticipated that the value of the Benchmark token will appreciate in the period between 
launch and year 5. A limited number of tokens will be made available, to ensure appropriate 
value from scarcity. As more participants join the community and gain access to the 
marketplace, the value of the token is likely to increase.  

Funds raised through the pre-sales and ITO will be used to create a platform that allows for 
investment in pilot projects in Africa. As those projects begin to pay dividends, and the ROI on 
investing in Benchmark improves, the value of the Benchmark Utility Token is anticipated to 
increase once again. 

As this happens, more ambitious projects in European countries and in Canada will come into 
play, creating further opportunities for growth.  

As the value of the tokens increase, software enhancements will be made to the marketplace, 
increasing user friendliness and allowing for product enhancements.   

For the purposes of illustration only, if we were to use USD $10,000 as an example and divide 
it among the first four pilot projects the following result may reasonably be expected, based 
on the business plans that have been developed for each of these projects: 

Dividends from projects  Investment 
USD 

Year 1  Year 2  Year 3  Year 4  Year 5 

Fintech 
 

1,250   69.19    291.69   532.05   710.16   940.25  

Material Recycling 
 

1,250   68.04    334.30   931.99   1,611.19   2,686.68  

Water cleaning and power 
generation 

1,250   25.00   50.00   187.50   250.00   312.50  

Real Estate Investment 
Trust 

1,250    187.50    193.13   198.92   204.89   211.03  

Benchmark Hedge Fund 
 

3,000    559.93    707.92   889.66   1,137.71   1,478.86  

Benchmark International Ltd White Paper 8 



 

Total Received in 
dividends 
 

   909.66   1,577.04   2,740.13   3,913.95   5,629.33  

Increase in token value at 
end of year 

2,000   4,024.3
9  

8,097.87   16,294.50   32,787.74   65,975.38  

Totals Value of Returns 
 

 10,000   4,934.0
5  

9,674.91   19,034.63   36,701.69   71,604.71  

Cumulative Value of 
returns in USD 

 10,000   14,934   24,609    43,644    80,345   151,950  

 

ASSUMPTIONS: 

A. For the various projects the returns as per the forecasts are considered. There is no 
provision for increases in capital value in the projects. 

B. Increases in token value based on the price increase of USD $1.00 after 5 years and the 
price of USD $27.20 at the end of month 60 or a compound rate of 6%. This is a 
fraction of the value increases experienced by many tokens in the market. This cannot 
be guaranteed. 

C. No Holder of Benchmark Utility Tokens is compelled to make any of the illustrated 
acquisitions and for each a separate offer with its own security token will be made 
available. 
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How Benchmark works 

Benchmark effectively functions  as a 
combination of a Venture Capital company 
and an Investment Banker. We find 
projects in our selected areas. We approve 
the projects after rigorous evaluation, and 
then set up the medium through which 
there can be participation  in each of the 
selected projects. The holders of 
Benchmark Utility Tokens then choose to 
participate in projects, based on the 
financial requirements of the projects, and 
we underwrite the projects to make sure 
that the funding is successfully completed. 
Benchmark ensures that the projects are 
properly managed and that they comply 
with all necessary best practice governance 
principles.  

The Benchmark Group uses blockchain 
technology to create scalable financial 
inclusion services. We enable 
entrepreneurs to scale up proven 
technologies so that they can grow into 
larger businesses.  

We focus on projects that can create 
significant job opportunities, particularly in 
the developing world where this 
investment can have most impact, whilst 
also providing token owners with lucrative 
opportunities to enter new markets.  

Holders of the Benchmark Utility Tokens are 
given the opportunity to participate in 
projects they’re interested in by swapping 
their Utility tokens for the security tokens 
that will fund those projects. The swapping 

ratio will not be on a one to one basis, but 
will depend upon the requirements of each 
individual project. Investments can only be 
made on the basis of prospectus level 
disclosure documents for each individual 
project. Holders of Benchmark Utility 
Tokens are not obliged to participate in any 
project. 

In pursuing our business, we aim to create 
access to developing markets for emerging 
entrepreneurs and investors. Our pilot 
projects include investing in innovations 
that will:  

● Develop a new community banking 
concept along the lines of the 
principles successfully espoused by 
the Grameen Bank in Bangladesh 
that will successfully empower 
unbanked persons, budding 
entrepreneurs and emerging 
investors in South Africa, Ghana and 
other countries 

● Help solve a major recycling 
problem and create sustainable 
jobs in areas of South Africa where 
access to meaningful employment is 
limited 

● Provide clean water and power 
through solar technology with a 
system that dramatically reduces 
the cost of solar energy  

● Disrupt the construction industry by 
developing properties through 
green principles, manufacturing 
green building materials and energy 
generation systems 
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Our Business Model 

How Benchmark Acts as Catalyst for projects 
The model below illustrates how funding will be achieved in approved entities: 
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The mind map on the next page illustrates the elements of the Benchmark Business Model: 
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The Decision-Making Process for Projects  
Benchmark Holdings Ltd has created a consulting company registered under the name 
Benchmark Finance Consulting (Pty) Ltd. funded by the Founders and by Benchmark Holdings 
Ltd. It will be responsible for feasibility studies and due diligence, as well as the development 
of the offering documents and the necessary website and blockchain software. 

A strict approval process will be followed on every project that is submitted for consideration. 
Only projects that meet the pre-set criteria for investment will be offered to the holders of 
Benchmark Utility Tokens for participation and only those approved projects will be 
underwritten by Benchmark International Ltd. 

These criteria will include: 

1. Fintech projects, recycling projects and green projects. 
2. A positive net present value when discounted at an industry rate of no less than 15%. 
3. An internal rate of return of at least 20%. 
4. The ability to absorb capital effectively and to use it to best advantage in the shortest 

time possible. 
5. Management with proven track records of success. 

Other criteria could include the following as per the table below: 

 

Selected Investment Criteria  Ranking 

Enthusiasm of the entrepreneur(s)  1 

Trustworthiness of the entrepreneur(s)  2 

Sales potential of the product  3 

Expertise of the entrepreneur(s)  4 

Investor liked the entrepreneur(s) upon meeting  5 

Growth potential of the market  6 

Quality of the product  7 

Perceived material rewards (for investors)  8 

Niche market  9 

Track record of the entrepreneur  10 

Expected rate of return  11 

Product’s informal competitive protection  12 

Investor’s involvement possible (contribute skills))  13 
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Investor’s strengths fills gaps in business  14 

High margin of business  15 

Low overheads  16 

Nature of competition  17 

Ability to reach break-even without further funding  18 

Low initial capital expenditures needed (on assets)  19 

Size of investment  20 

Product’s overall competitive protection  21 

Low initial cost to test the market  22 

Venture is local  23 

Investor understands the business / industry  24 

Potential exit routes (liquidity)  25 

Presence of (potential) co-investors   26 

Formal competitive protection of product (patents)  27 
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The Benchmark Utility Token 

The Token Economy 
Benchmark Utility Token owners are the only group who will have the opportunity to participate 
in our carefully selected projects. That is the heart of the Benchmark system.  The Benchmark 
Utility Token (BMK) itself does not provide a return - it is simply the token that gives them 
access to an opportunity, if they so wish. They do not have to participate in any given project 
but they may if they want to. The return comes from the dividends of the projects themselves. 

In other words, token owners use their BMKs to participate in projects, and they can only 
participate in these projects with their Benchmark Utility Token. And if you do not have 
Benchmark Utility Tokens, then you cannot participate in the project. 

Holders of Benchmark Utility Tokens do not gain any rights to any profits that Benchmark 
International Ltd may derive from its activities. 

The Role of the Benchmark Utility Token 
Those who acquire Benchmark Utility Tokens will be able to improve their overall position: 

a. through participation in worthy projects that could render returns; 
b. by buying and holding the Benchmark Utility Token for the long-term they will benefit 

from the increase in value through the many utilities that the various projects will be 
engaged in; 

c. because the Benchmark Hedge Fund will increase demand for the token. 

 
Benchmark promotes a unique set of projects in the developing world, (with an initial focus on 
Africa). It’s main goal is to accelerate their growth while enabling the projects to succeed in 
their initiatives by receiving advisory and coaching as well as better access to both services 
and potential funding through the Benchmark ecosystem and its participants. 

1) Marketplace - BMK is required to make the marketplace function, programmatic access 
- (e.g. recruitment of new users, operations and additional functionality on the 
marketplace) 

2) Currency - for all funded projects BMK will become the main payment method, e.g 
each successful project listed on our marketplace will benefit from services provided 
through BMK 

3) New product development - Exclusive access to new products (e.g. Benchmark lending 
app)  

4) Integrations - Potential for off-chain integrations (e.g. M-Pesa)   
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5) Access - access to marketplace and entry fee when launching a new project, Access to 

additional membership tools and early access to new projects 

Roadmap and Current Developments 

 
Q4 2017 

White paper release 

   
 
 
 
Q1 2018  
Incorporation Benchmark 
International in Malta 
Presale 1. & 2. Series 

Q2 2018 
 Presale 3. Series 

Public Token Sale 28 May 
  Q3 2018 

Implement growth activities for 
Benchmark Finance Company 
Finalise ground purchase for 
recycling plant and establish 
ownership through the REIT. 3 
ITO closes 31 August  
Token distribution in 
September 
 

 
Q4 2018 

Benchmark Finance Company growth 
& marketing 

Recycling plant installation of 
machinery and testing 

 REIT financial structuring for further 
purchases of ground 

Ground assessment for first 
development scheme 

2019 
Benchmark Finance Company 
financial product development 
Recycling Plant 1 begins work 
Recycling Plant 2 options 
assessed 
REIT purchase options 
Tenkiv distribution & sales 
planning with installation of 
first units 
Options on ground purchases 
taken up. 
 

2020 
Benchmark Finance Company 

consolidation and growth plan with 
new products 

Recycling Plant 2 operational 
REIT purchase of recycling 

 Plant 2 property 
 Tenkiv distribution plan for South 

Africa and Ghana 
Tenkiv distribution options to Middle 

East assessed qne finalised 
Property development scheme 

finalised and ready to break ground 
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THE INITIAL TOKEN OFFERING (ITO) 
Total Number of Tokens Offered  50,000,000 

Sales Target  USD $35 to $40 Million  

Presale Starts  2 April 2018 

Presale Ends  26 May 2018 

Token Sale Starts  28 May 2018 

Token Sale Ends  31 August 2018 

 

ITO Sales Process 

 

  from   to  BMK 
opening 
balance 

BMK 
sold this 

period 

BMK 
closing 

balance 

USD $ 
price 

USD $ 
proceeds 

First 
Stage 

02-Apr-18  28-Apr-18  50,000,000   5,000,000    45,000,000   0.25   max. 1,250,000  

Second 
Stage 

30-Apr-18  12-May-18  45,000,000   7,000,000    38,000,000   0.50   max. 3,500,000  

Third 
Week 

14-May-18  26-May-18  38,000,000   8,000,000    30,000,000   0.75   max. 6,000,000  

Token 
Sale 

28-May-18  31-Aug-18  30,000,000    30,000,000    0   1.00   max. 30,000,000  

 

 

 

 

 

 

The discounts to the ITO prices will be as follows: 
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Period   Discounts  Token price 

First Stage   75%  USD $0.25 

Second Stage   50%  USD $0.50 

Third Stage   25%  USD $0.75 

Token Sale   0%  USD $1.00 

 

In the first period of the presale 5 million tokens will be offered at USD $0.25 per token. In the 
second period 7 million tokens will be offered at the selling price of USD $0.50 per token. In 
the third period the price will increase to USD $0.75 for 8 million tokens. In the token sale the 
final 30 million tokens will be offered at USD $1.00 per token. All presale tokens will be locked 
for a period fo 120 days. 

Use of Funds 

Project  Capital Formation 

Fintech based Benchmark Finance Project  USD $7,000,000  

Material Recycling Facility  USD $3,000,000  

Portuguese R&D Facility  USD $6,000,000  

Real Estate Investment Trust  USD $8,000,000  

Future Operating Capital, Expenses and 
Marketing 

USD $6,000,000  

Total  USD $30,000,000  

Note:  
1. It must be understood that the holders of Benchmark Utility Tokens will have the 

opportunity to participate in each of these projects using their Benchmark Utility Tokens 
on terms that will be determined for each project. Participation is not automatic. 
Without Benchmark Utility Tokens it is not possible to participate in any project. 
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2. All projects will first be subject to detailed due diligence and feasibility studies to be 

completed by Benchmark Finance Consulting (Pty) Ltd. 
3. Once a project has passed through scrutiny, a prospectus will then be published and 

holders of Benchmark Utility Tokens will then have the exclusive opportunity but not the 
obligation to invest in each of these projects using their Benchmark Utility Tokens. 
Investments cannot be made without Benchmark Utility Tokens.  

4. Exchanges for Security Tokens or Shares in projects will be available on the basis 
required by the exigencies of a particular project. The ratio will depend on the 
structure of the particular transaction. There is no obligation to participate in any given 
project and participation is never automatic. 

5. Benchmark International Ltd will underwrite all projects on the same or less favourable 
terms and conditions than those obtained by holders of Benchmark Utility Tokens. 

Benchmark International Ltd will underwrite all projects at the capital formation levels set out 
in the table above. In all the projects holders of Benchmark Utility Tokens will be able to acquire 
an interest in each of the projects so that they can participate directly in the revenue stream 
that will flow in the form of dividends and ultimately in the increased capital value of the 
projects. They can however only participate on the basis of a separate full,plain and true 
disclosure document for each individual project where they will obtain a separate security 
token related to that project.  

Benchmark Issued Prior to the ITO to Founders 
A total of 100,000,000 Benchmark Utility Tokens have been committed for issue to Founders 
and Service Providers who have provided essential services to deliver the business to its 
present status.  

Further Possible Capital Formation through 
Private Placement and/or Public Offerings 
Benchmark International Ltd may from time to time sell further Benchmark Utility Tokens by 
seeking investments from institutional investors and other major investors. 

Existing holders of Benchmark Utility Tokens will be able to buy Benchmark Utility Tokens at a 
favourable discounts in such placements for a period of at least 15 days before such private 
placement offerings are made to institutional investors. The offerings will be announced to 
the existing holders of Benchmark Utility Tokens on the website of the Company. 

Benchmark International Ltd will market such private placements, following appropriate 
approval in the various jurisdictions, in the following countries and such other jurisdictions as 
it may be advised: 

1. South Africa and Ghana. 
2. the United States after the filing of appropriate SEC approval, targeting investors who 

would comply with the filing under Regulation S. 
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3. Europe 
4. Japan 
5. Singapore after suitable after filing in accordance with requirements;  and 
6. Such other jurisdictions as may be appropriate. 

Benchmark Utility Tokens  are utility tokens that can be used to acquire interests in projects in 
various countries around the world and they are presented as such in this ITO Offering. They 
are not securities of any description and they do not comply with the description of a security 
under US or European law.  

The only thing they do is confer an opportunity to participate in a future activity by 
Benchmark International Ltd. They are under no obligation to ever avail themselves of this 
opportunity.  

Apart from possible increases in the market value of Benchmark Utility Token they cannot 
qualify for income of any kind unless they use their Benchmark Utility Tokens to invest in 
projects for which Benchmark International Ltd will serve as catalyst.  

They do not qualify under any circumstances for any income through dividends or otherwise 
from any activity or business undertaken by Benchmark International Ltd. 

Issue of Benchmark Utility Tokens held in the 
Treasury after Completion of Offering 
A total of 300 million Benchmark Utility Tokens will be created. The Tokens will be allocated as 
follows: 

Founders; Start-up costs & Sweat Equity 100,000,000 

Presale 20,000,000 

 ITO @ USD $1.00 per Token. 30,000,000 

Reserve for Secondary Issue - at USD $5 target per Token 40,000,000 

Note: If market  price >$5, then market price 

Benchmark Hedge Fund 50,000,000 

Bancor to ensure liquidity. 10% of issue 30,000,000 

Opportunistic Reserves for Acquisitions 30,000,000 

Total Tokens Created 300,000,000 
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Benchmark will protect the holders of tokens from inflation. Tokens will only be issued from 
Treasury where any further use of tokens will, in and of itself, lead to a commensurate 
increase in value in such a way that the underlying value of the tokens will not be diminished. 

Benchmark Utility Tokens that have been created and held in Treasury will be issued only in 
terms of very strict policy prescriptions which will be: 

1. 90% of the remaining Benchmark after the closing at the capitalisation issue will not be 
issued for a minimum of one year from the date of closing.  

2. The number of Benchmark Utility Tokens invested in the Benchmark Hedge Fund may 
be increased to a total of no more than 50 million Benchmark. The Hedge Fund will 
focus on trading by buying and selling the Benchmark Utility Tokens to make and 
manage a market in the Benchmark Utility Tokens. 

The Benchmark Hedge Fund will be capitalised with 50 Million BenchMarks and founders will 
contribute a further 20 million BenchMarks to the initial capital. The Hedge Fund will use several 
strategies to increase value for the Fund. These will include: 

1. a Fund of Funds strategy where about 50% of the fund will be used to passively follow 
the top 10 best performing Hedge Funds in the market; 

2. selective investments with 30% of funds in new ITO’s that fit the criteria of the Hedge 
Fund. 

3. And place 20% in traditional short and long hedge trades. 

Benchmark Utility Tokens may only be released to take advantage of the following 
opportunities: 

1. investment opportunities in blockchain based fintech, recycling and green businesses 
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2. investment opportunities identified by our proposed blockchain based carbon credit 

trading activities; 
3. acquisitions of land for development into green communities; 
4. expansion of green building material and renewable energy generation systems 

manufacture; 
5. expansion of existing income producing green projects that will be a strategic fit for 

our REIT investments; 
6. In extraordinary circumstances where short sellers try to depress the price of 

Benchmark Utility Tokens, and where the Bancor system does not properly protect the 
price, a limited number of Benchmark Utility Tokens may be used to purchase covered 
calls and so initiate a short squeeze against short sellers. 
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Liquidity support 
Benchmark will use three concurrent methods to ensure ongoing price support. These are: 

1. All company transactions shall be conducted in Benchmark Utility Tokens, both in-house 
and with outside suppliers. The hedge fund activities conducted by Benchmark Hedge 
Fund will also mean that a continuous stream of transactions would take place with 
Benchmark Utility Tokens. 

2. Benchmark would seek to list Benchmark Utility Tokens on well-known exchanges  to 
ensure trading interest. 

3. Benchmark will engage the Bancor Protocol so that it can be its own market-maker and 
make liquidity available on a constant basis. 

Benchmark Trading Initiatives 
All company transactions shall be conducted in Benchmark Utility Tokens, both in-house and 
externally. 

For example, a supplier may  sell a quantity of raw material to a subsidiary in Canada. On its 
Canadian website Benchmark will publish the confirmed daily exchange rate between 
Canadian dollars fiat currency and Benchmark Utility Tokens.  

The supplier will establish a blockchain account at a reliable exchange with proven security 
protocols. Benchmark will deposit Benchmark Utility Tokens to that account. The supplier 
would then trade the Benchmark Utility Tokens for their currency of choice. If the supplier 
demands a guarantee for value, Benchmark International Ltd  will issue such guarantee if 
there is a shortfall but would then be entitled to any profit on a subsequent trade. 

Listing on Exchanges 
As soon as feasible and when the interests of token holders so dictate, Benchmark will 
aggressively seek out exchanges and with the help of placement entities, try to gain 
placement on as many suitable and creditable exchanges as possible. Benchmark will also use 
public relations initiatives to gain interest in the Benchmark Utility Tokens and will aggressively 
seek a presence on the main information sites. 

Market-Making through Bancor 
Following completion of the issue, Benchmark Utility Tokens will be integrated with the Bancor 
network (see https://www.bancor.network/). Through the Bancor network, liquidity is assured 
through the blockchain operations supported by this system. 
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Bancor works as a market maker on every single trade offered on our Secured Benchmark. 

They describe their system as follows (for full details please see 
https://www.bancor.network/static/bancor_protocol_whitepaper_en.pdf): 

“The Bancor protocol enables built-in price discovery and a liquidity mechanism for tokens on 
smart contract blockchains. These “smart tokens” hold one or more other tokens in reserve and 
enable any party to instantly purchase or liquidate the smart token in exchange for one of its 
reserve tokens, directly through the smart token’s contract, at a continuously calculated price, 
according to a formula which balances buy and sell volumes.” 

Benchmark will place reserves equal to at least 10% of funds raised in the form of Benchmark 
Utility Tokens, Ether and other currencies and assets to provide a value store of tokens. 
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Main Provisions Of The Articles Of 
Association, Other Information 
Copies of agreements, social contracts, articles of incorporation for inspection and other 
declaration are all available at the offices of the company and may be inspected by 
appointment after the execution of appropriate confidentiality agreements. 
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Annexure  

Our People 
The founders of BenchMark International Ltd are a group of business professionals with 
about 500 years’ combined experience in the banking, real estate and construction industries. 
With extensive experience and significant accomplishments across a range of sectors in Africa, 
Europe and North America, the founders are uniquely qualified to launch a successful Utility 
Token and manage its business activities. 

Various core groups are drawn from our members to supply appropriate services in 
the following areas: 

1. Capital Formation 
2. Business Development and Banking 
3. Feasibility Assessment 
4. Community Interaction and Community Relations 
5. Project Identification and Assessment 
6. Marketing 
7. Real Estate Development 
8. Engineering Assessment 
9. Investment Banking 
10. Legal, Accounting and Related Services 

Biographies 

Jasper Cloete is a leader in Strategic 
Planning and Community Banking. He has 
broad experience working in the South 
African Industrial Development 
Corporation as a business development 
analyst. Jasper initiated and founded a 
successful community bank that has a 
vision to generate income for generations 
to follow by development of a green 
community.  

Pieter Coetzer Sr has more than 40 years’ 
experience in financial services. He 
founded his own financial services 
company and  provided investment and 
fund management services to more than 
100 clients. He also worked as a financial 
management consultant and advised 
major companies worldwide. He has 

extensive expertise in venture capital and 
investment banking. 

Michael Hibbard is President and CEO of 
Marine Mining Corp. which holds a 
prospecting licence over 240km of Ghana's 
coastline, an area that is highly prospective 
for gold, alluvial aggregates, and rare 
earths. Michael invests in commercial real 
estate in Toronto and is active in the stock 
market. 

 
Dr Douglas Lund holds a Ph.D. in Civil 
Engineering from the University of 
Durham. He has extensive knowledge of 
Gazbeton manufacture and its use in 
construction. He has been the CEO and 
COO of various large scale companies. He 
has an extensive track record and 
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experience in the planning, developing and 
construction of large scale projects. 
 

Denis Quayle is a graduate of Imperial 
College, University of London, and holds an 
MBA from the University of Cape Town. His 
early experience was in construction in 
South Africa and the Middle East. He now 
owns and manages an established 
residential Estate Agency in Cape Town, 
which operates under the Harcourts 
International brand.  
 
Zulekha Cara majored in Economics and 
Finance and has an honours degree in 
Financial Analysis and Portfolio 
Management from the University of Cape 
Town. She is a driven entrepreneur who is 
passionate about business and wealth 
creation as well as cryptocurrencies and 
blockchain. She is a cryptocurrency 
investor and managing director of 
www.cryptotraders.co.za  – one of the 
leading cryptocurrency training providers 
in South Africa. Zulekha joined Benchmark 
because it is the perfect combination of 
business and crypto – it allows any 
participant of Benchmark to be able to 
create wealth by choosing to participate in 
different business ventures. 
 
 
Christopher Smith has 30 years of broad 
experience as an entrepreneur and 
international financial professional 
concentrating primarily on securitization 
and structured finance, mergers and 
acquisitions and international business 
development.  
He was the U.S. business development 
liaison for the first ever S&P rated 
Shariah-compliant USD $165 million gas 
backed US securitization. He co-founded 
Renewable Energy Funding, LLC, which 
provides financial advisory and business 

development services to the renewable 
energy industry. 
 
Ian Gwebu spent well over 20 years in the 
pulp and paper industry. With a Masters in 
Advanced Chemical Engineering, Ian is 
passionate about how we can solve 
problems associated with waste as a result 
of the products we consume.  
 
Muzi Kubeka is an experienced financial 
and operations manager with over 20 
years experience at senior management 
level holding various portfolios in the sub 
Saharan Africa region. Muzi holds a Bcom 
and a Masters in Business Leadership from 
the University of South Africa 
 
Chris Mutale is a Zambian born 
entrepreneur and strategic thinker. He 
holds a Bsc in Land Economy and is 
passionate about uplifting the lives of 
millions of Africans in order to help end 
poverty, disease and crime. He currently 
runs a leadership development program 
called Africa’s Next CEO.   
 
Mike Spencer is the Principal of Platinum 
Global Real Estate, a leading Bloemfontein 
based real estate agency. He is one of the 
acknowledged experts in South Africa in 
the management of body corporates and 
presently has several thousand body 
corporate clients. Mike has had over 40 
years’ real estate experience and he has 
developed innovative retirement village 
concepts that are now ripe for 
implementation. 
  
Pieter Coetzer Jr – IT specialist. Pieter 
holds a master’s degree Information 
Technology from the University of Pretoria. 
Also qualified as an Industrial Psychologist. 
He has had extensive Project Management 
Experience in several countries over 
extended periods. He has been at the head 
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of numerous projects in IT development in 
many countries around the world. 
 
Johan Gouws - Certified Energy Manager 
and Professional Certified Electrical 
Engineer - Johan has had extensive 
experience in all facets of managing city 
electrical networks starting as a trainee 
technician and advancing to Deputy City 
Engineer when he resigned to starting his 
own business. Johan has for the past 17 
years served as technical director for two 
companies engaged in all aspects of 
facilities management with the focus on 
electrical services.Johan is presently 
assessing the viability decentralised, off 
grid electrical installations at schools and 
other institutions. 

Dr Frederick Holscher - Social Policy - Dr 
Holscher has had a brilliant career as an 
academic, specializing in the sociology of 
human development After he left 
academia he established a practice as a 
business consultant with a focus on human 
relations and has been involved in many 
human improvement projects in various 
parts of the world. He currently lives in the 
UK where he does business consulting and 
research and serves as Director Market 
Development of the Civil Society Forum in 
the United Kingdom.  

Dr. Zaid Mohamed – Cardiologist and Real 
Estate Specialist. - Dr Zaid Mohamed 
graduated with M.B. Ch.B.  degrees in 1983 
at the University of Cape Town. During his 
University tenure, he was party to the 
formation of and played a leadership role 
in a Social Activist Movement called ASAM 
(Association for Social Awareness in 
Medicine) He initiated and actively 
participated in the building of a community 

based, 123 bed Private Hospital where he 
served as Chairman of the Board. Uniquely 
this was a strongly collaborative initiative 
between the local community and local 
doctors all of whom held significant 
shareholding. He is an active Real Estate 
Investor and serves as Trustee on Property 
Trusts. He fuses his interest and passion 
for social upliftment and equity 
programmes with his interest and passion 
for property making Benchmark an ideal 
home for him. 

Dr. Carsten Weinreich – Specialist 
Physician and Endocrinologist - Dr Carsten 
Weinreich MB BCh Witwatersrand (2000), 
FCP (SA) (2008), Cert Endocrinology and 
Metabolism (SA) (2010) practices as a 
specialist physician and endocrinologist 
since 2010 at Milnerton Mediclinic in Cape 
Town. He has strong interest in 
gerontology and in the development of 
business opportunities in the medical field 
and in real estate investment.He will 
provide invaluable insight into the medical 
needs of the retirement target market of 
the group. 

Richard Williams – International Business 
and Law Specialist - Rick earned his law 
degree the University of Ottawa in 1977 
and has pursued his interests in 
international corporate commercial law 
and business ever since.  In recent years, 
much of his activities have been in the 
international mining sector, where he is a 
senior officer and a director of several 
publicly listed companies.  He has listed 
companies on the London, American and 
Vancouver Stock Exchanges and has 
carried out mergers and acquisitions in 
Europe, North and South America, 
Indonesia and China 
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APPENDIX 1 - Fintech Project - 
Benchmark Finance Company 

Fintech through Community Banking 
Benchmark has an opportunity to have a major impact on financial inclusion by promoting the 
concepts espoused in the principles of the Grameen Bank adapted to conditions in those 
countries where Benchmark Finance will be active. These principles are described in the 
documents contained in the following links:  

 https://www.dropbox.com/s/7toaa3wy583caxc/Evaluation%20Grameen%20Model.pdf?dl=0) 
https://www.slideshare.net/iamkatev/grameen-bank-presentation-8658625. and 
https://www.dropbox.com/s/7iapua7x887vup2/Grameen%20Bank%20Model%20Michael%20K
owalik.pdf?dl=0  

The fundamental principle of the Grameen Bank model is to develop groups with common                           
interests that then evaluate each other's finance requirements and informally stand surety for                         
each other's performance. The strength of the model lies there in that the social pressures                             
force the participants to cooperate and honour their commitments to the financial institution.                         
Experience has shown that default rates with this model are between 10 and 15 times less                               
than in more sophisticated banking environments. 

Benchmark Finance Company will provide a structure in which Grameen like groups could be                           
formed and managed by them while providing access to a range of financial inclusion                           
products. Using the Blockchain appropriate funding models will be made made available for a                           
range of financial inclusion products. 

Through the structure Benchmark Finance Company will provide finance for peer to peer                         
loans, and create significant individual and community benefits in addition to a satisfactory                         
level of returns on investment made by holders of Benchmark tokens. 

Benchmark has found that the reason why people remain in poverty from generation to                           
generation is that they do not think beyond their own lifetimes. True wealth is generated                             
when people think in terms of creating wealth not only for the children but for their children’s                                 
children and for their children’s children. When the mindset is changed in this way amazing                             
things happen in the way people approach their financial well-being. 
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By using the power of social groups within the Grameen context of viable long-term financial                             
model with proven results will be used to make profit for the holders of the token to be issued                                     
by Benchmark Finance Company. 

 

The Benefits of Membership of the Benchmark Finance Company 
Solution 

After joining a Benchmark Finance Company initiated group, a member: 
1.1 learns how to change from a poverty mindset to a wealth mindset in easy, achievable                             

steps according to principles that have been proven over hundreds of years; 
1.2 changes their outlook from a consumer mindset to a wealth creation mindset; 
1.3 becomes a saver where they learn to: 
1.3.1 invest in their own development first; 
1.3.2 invest in programs and savings that will increase their wealth in a rational manner and                             

without the dangers of speculation; 
1.3.3 develop a lifetime habits of saving first and then spending; 
1.3.4 not work for money in the first place but to work for learning how to be better at what                                     

they do so that they can eventually earn more money; 
1.3.5 to set goals not only for their own lives but for future generations as well; 
1.3.6 to focus on results and not on time and effort; 
1.3.7 become firm in their resolve and experience the joys of success. 
1.4 gains access to capital in ways that would otherwise not be available. 
1.5 gains access to financial inclusion through existing systems and through the blockchain                       

solutions 
 

The Products 
Benchmark Finance Company will provide access through Fintech and the blockchain to the 
following financial products using an adaptation of the Grameen Bank model combined with 
the cooperative bank model to secure due performance by users of Benchmark Finance 
Company products: 

1. An approved payment system such as M-Pesa 
2. Access to peer to peer loans using a blockchain based system 
3. Access to a community based insurance system that provides basic insurance at very 

low cost 
4. The opportunity to invest in future Benchmark projects such as the Benchmark REIT in 

ways that would otherwise be impossible for them 
5. Eventual access to a to be developed mortgage product 
6. Ongoing training in financial literacy 
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In addition thereto, clients of Benchmark Finance Company will also have access to the full 
range of financial products shown at http://gig-institute.com/training/ , subject to compliance 
with terms and conditions. This is currently limited to South African token holders. 

South Africa is one of the most unequal societies in the world and it has a long way to go to                                         
realise the dream of Nelson Mandela to be a society in which everyone has a chance at a good                                     
life.  

South Africa suffers from endemic unemployment, most notably among its young people.                       
According to the statistics kept by various governments unemployment is between 25% and                         
40% of the employable population. This creates major social challenges and the best solution                           
will be for people to do things for themselves rather than to expect government to do things                                 
for them. 

The Grameen model is a proven way to create wealth. Through its model and its relationships                               
Benchmark Finance Company will: 
● teach people to become financially literate; 
● develop a powerful countrywide force with community banks in all major centres of                         

South Africa; 
● include disadvantaged and developing communities in the financial solutions that                   

enable them to become economically viable without dependence on grants and                     
handouts; 

● through the blockchain gain access to financial solutions that have not been part of                           
their daily lives but have now become possible for them. 

 

Benchmark Finance Company will develop similar offerings in all major centres and larger                         
rural centres, where people can realise their financial goals in a manner where they are not                               
exploited, but where they learn how to truly help themselves. 

The model will be duplicated, subject to local demands, in Ghana and Canada and eventually 
in other countries where similar problems are encountered. 

The Benchmark Group and its Token will make that possible. 
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The Business Model & Blockchain Solutions 

We have identified five high-growth 
potential blockchain Solutions that we will 
market through the Community Banks that 
have already been established or will in 
future be established in the countries 
where we will be doing business. They are: 

1. Blockchain based mobile 
telephone payment systems. With 
most of Africa largely un-banked 
there are considerable 
opportunities in this field. Without 
access to banking and payment 
systems it is near impossible to 
escape poverty.  

2. Blockchain-based peer lending 
systems in Africa based on mobile 
phone technology. Access to credit 
is one of the most essential 
elements in the ability to escape 
from poverty. Traditional Western 
banking criteria will continue to 
exclude most poor people from 
access to credit. Peer to peer 
lending systems combined with 
behaviour based credit worthy 
analysis systems (see for example 
https://www.ted.com/talks/shivani_s
iroya_a_smart_loan_for_people_with
_no_credit_history_yet?autoplay=tru
e ) are creating considerable 
opportunities for reliable lending 
practices to people who do not 
otherwise qualify under traditional 
assessment systems. We will seek to 
expand participation in community 
banking systems and use 
Benchmark to empower loans as 
initial peer within the system while 
encouraging customers to join us in 
this peer to peer environment. 
Loans will be priced at slightly 
higher levels than those provided to 
prime customers in commercial 

banks, but it will be much less than 
the loan levels at which less well-off 
people are being gouged in many 
markets at present. Our goal is to 
make credit affordable to good 
people and thereby help them to 
move out of poverty. 

3. A blockchain based short-term 
insurance system that will work in 
the Africa environment. Without 
access to insurance an unexpected 
catastrophe can very easily reduce a 
family to abject poverty without any 
fault on their part. Many initiatives 
have been started whereby initial 
losses will be covered by major 
public institutions such as The 
World Bank. This is a major growth 
area made possible by blockchain 
and we expect to become strong 
participants in this area in the 
countries where we will be active. 

4. A blockchain-based mortgage 
lending system where takeout 
funding will be provided to 
community banks on joint 
venture developments with 
them. New initiatives are urgently 
needed to provide opportunities for 
people to own their own homes. 
Largely because of the mobility of 
fiat currencies housing has become 
totally unaffordable for people 
starting out in life and for those in 
the lower middle-class and 
middle-class segments of the 
market. By the time they have saved 
the obligatory deposit the cost of 
the house is so far out of their reach 
that mortgage lending has become 
an impossible dream. In emerging 
countries, the lack of banking and 
other infrastructures also makes it 
almost unlikely for people to be able 
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to acquire their own homes. In joint 
ventures with community banks we 
will establish green communities 
which we will sell on to qualifying 
persons through rent to own 
initiatives. These initiatives will 
enable people to acquire homes 
first as tenants under a savings plan 
to establish their equity and 
ultimately as buyers with a 
mortgage secured through our 
Benchmark. 

5. Blockchain-based land 
registration and evidence of 
ownership systems in Africa. In 
many parts of Africa traditional land 
allocation systems preclude people 
from using land they may have 
occupied for many generations as 
an asset in their own name which 

could then serve as a base for 
securing finance. Traditional lenders 
do not lend against the land 
allocation systems in place in many 
countries. New blockchain systems 
make it possible for land allocated 
under the systems to be registered 
with full proof of ownership in the 
names of the lawful occupiers. This 
will in turn make it possible for our 
community banking systems to 
provide finance to these people and 
obtain security for the finance. The 
finance will always be in the form of 
Benchmark which can then be used 
as a means of payment within the 
context of the new world economy. 
We expect considerable business 
opportunities to arise in these 
areas. 

The Market Size 
No one else is doing what we are doing. And no one else is pursuing the value principle that                                     
states that every family can have a family office and can graduate from a single focus living                                 
from paycheque to paycheque to a generational wealth creation focus that brings with it a                             
drastically revised set of decision criteria. And by using the underlying proven principles of the                             
Grameen bank experience the probability of its success is substantially increased. 

This market is at present totally new and scalable to an extraordinary degree. Benchmark                           
Finance Company will, with the help of its panel of experts, create new Benchmark Finance                             
Company Groups on the Grameen Bank model in all countries where it will be active. The                               
model is culturally independent and relies on the fulfilment of basic human needs for its                             
success. It can therefore be expanded across borders into other countries with a very large                             
scalability component. 

The Competition 

The system is based upon a set of values and while other competitors could in due course                                 
emerge, the practical fact of the matter is that our approach, if properly implemented and                             
executed, will provide us with a very strong competitive advantage and ensure large market                           
share dominance to us. It will be useful for us to put numbers on the size of the market in the                                         
various countries that we plan on entering over the next five years and to indicate the extent                                 
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to which we plan to penetrate these markets. For the purposes of the ITO it will be important                                   
to have numbers obtained from credible sources. 

The Financial Returns 
South African USD  Year 1  Year 2  Year 3  Year 4  Year 5 

Revenue  $9,000,000   $37,944,000   $69,209,856   $76,361,541   $101,102,680  

Expenditure  $6,300,000   $26,560,800   $48,446,899   $53,453,079   $70,771,876  

Profit Before Tax  $2,700,000   $11,383,200   $20,762,957   $22,908,462   $30,330,804  

Tax Rate  28%  28%  28%  28%  28% 

Taxes  $756,000   $3,187,296   $5,813,628   $6,414,369   $8,492,625  

Net Income after Tax  $1,944,000   $8,195,904   $14,949,329   $16,494,093   $21,838,179  

Dividend Pay-out Ratio  50%  50%  50%  50%  50% 

Dividends Paid  $972,000   $4,097,952   $7,474,664   $8,247,046   $10,919,089  

Earnings Retained  $972,000   $4,097,952   $7,474,664   $8,247,046   $10,919,089  

Assumed Shareholder Percentages 

Benchmark token Holders  70%  70%  70%  70%  70% 

Benchmark International Limited  30%  30%  30%  30%  30% 

Dividends Distributed           

Benchmark token Holders  $680,400   $2,868,566   $5,232,265   $5,772,933   $7,643,363  

Benchmark Insurance Limited  $291,600   $1,229,386   $2,242,399   $2,474,114   $3,275,727  

Cash Flow           

Opening Balance    $14,472,000   $14,951,952   $18,688,628   $22,263,518  

Plus, Cash Investment Received  $18,000,000   $-   $-   $-   $-  

Plus, Profits after tax  $1,944,000   $8,195,904   $14,949,329   $16,494,093   $21,838,179  

Less Dividends paid  $972,000   $4,097,952   $7,474,664   $8,247,046   $10,919,089  

Less Invested in Debtors Book  $4,500,000   $3,618,000   $3,737,988   $4,672,157   $5,565,879  

Closing Balance  $14,472,000   $14,951,952   $18,688,628   $22,263,518   $27,616,728  

Balance Sheet           

Assets           

Debtors  $4,500,000   $3,618,000   $3,737,988   $4,672,157   $5,565,879  

Cash on Hand  $14,472,000   $14,951,952   $18,688,628   $22,263,518   $27,616,728  

Total Assets  $18,972,000   $18,569,952   $22,426,616   $26,935,675   $33,182,607  
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Liabilities           

Shareholder's Interest  $18,972,000   $18,569,952   $22,426,616   $26,935,675   $33,182,607  
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The Alexandra Material Recycling 
Facility in Johannesburg 
A detailed 10-year plan on this facility: 
https://www.dropbox.com/s/tc8dskx2n56ivev/The%20Alexandra%20MRF%20Business%20Pla
n-10YrForecast.pdf?dl=0  

The term sheet as agreed between the parties which forms the basis of the investment: 

https://www.dropbox.com/s/boe26dc9g39q2mc/Signed%20Term%20Sheet%20JMCI%20%26%
20BENCHMARK.pdf?dl=0  

The dividends that are expected to accrue to Benchmark International Limited  and the token 
holders who will be investing in the project, are shown below.   The medium term objective is 
to develop 35 facilities throughout Africa, south of the Sahara. : 

In USD $  Year 1  Year 2  Year 3  Year 4  Year 5 

JMCI 
Recycling 

61,232   3,692,101   11,174,348   20,041,145   31,676,287  
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Converting sun energy into heat and 
through heat into water purification, 
desalination, power generation 
Precise details on how these systems work and what they will do can only be revealed to  

those who execute a comprehensive 
confidentiality agreement. Extensive 
intellectual property has been registered 
under patent or is in the process of 
registration and cannot be disclosed at this 
time unless confidentiality agreements are 
in place. 

As described earlier in this White Paper the 
technology enables water purification or 
water desalination with the simultaneous 
generation of renewable energy using only 
the heat from the sun. 

Benchmark International has agreed with 
the developers of the technology to fund 
the final R&D to develop industrial scale 
production methodologies and to 
determine optimum product size and other 
matters. 

Proof of concept has been fully completed 
on the technologies and are already in 
operation in certain countries, including 
the United States and Afghanistan. 

Benchmark will finance the R&D facility in 
Portugal and will,in due course, also 
finance the construction of an industrial 
size production facility that will serve part 
of the needs for country south of the 
Sahara. Benchmark has acquired the rights 
for manufacturing and distribution in Africa 
south of the Sahara. 

The technology is unique and scalable to 
very large installations. It is highly cost 
competitive (holding a fivefold advantage 
over existing methods) and holds several 
unique selling features that will mean that 
it is a much better idea than standard 
photovoltaic panels. 

It addresses the fundamental problems 
with potable water in almost any 
environment where there is sun and at the 
same time it generates electricity at a cost 
that cannot be duplicated elsewhere. 

Because of its unique features Benchmark 
expects very high earnings from this 
project upon full implementation. 
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The Benchmark Real Estate 
Investment Trust 

The Advantages of Real Estate Investment 
Trusts 
Real Estate Investment Trusts have proven themselves to be the best way to invest in income 
producing property. They have the following advantages: 

1. They can afford to hire the best management teams. The team’s job is to maximise 
rental income and profits. 

2. To qualify as a REIT, the company must maintain debt equity ratios at prudent levels 
that typically do not exceed 60:40. 

3. REIT’s are compelled by law to distribute the bulk of their income in the form of 
dividends to shareholders. Depending on jurisdiction, this varies between 75% and 
90% of profit. There is no tax on the profits prior to distribution in the hands of the 
REIT. Shareholders pay taxes in their own hands according to their own tax positions. 

4. Overall shareholder returns are increased through the long-term appreciation in 
values of real estate. This happens because rental agreements are typically negotiated 
to increase rentals at a rate above inflation and to also include increases in real estate 
taxes and insurance and maintenance costs. 

5. The experience in publicly traded REITs over many years have shown that they have 
low stock price volatility and very limited correlation to other asset classes. On a 
risk-adjusted basis they represent an excellent long-term investment. 

6. REIT’s have been shown to be a powerful means to increase capital formation. 
7. REIT’s also represent an excellent exit strategy that can be listed in public markets once 

a substantial market value has been realised. 

The First Acquisition and Investment by the 
South African Benchmark Real Estate 
Investment Trust 
On the first Material Recycling Facility the principles have negotiated to acquire three 
adjoining industrial properties that will enable the efficient processing of very large quantities 
of material for recycling. 

Benchmark has, together with the partners in JMCI, negotiated with the owners of the two 
industrial properties for these to be purchased by the Benchmark Real Estate Investment 
Trust. 
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Benchmark Real Estate Investment Trust will enter into a long-term lease agreement with JMCI 
that will provide Benchmark with a reasonable, market related rental income on a triple net 
lease basis. An initial investment of USD $8 million will be required for this project. Benchmark 
is anticipating a return of at least 15% in year one which it expects will grow by 8% per annum 
during the currency of the lease. A minimum of 75% of the profits derived from this lease will 
be distributed among shareholders, securing a better than market return to them. 

All future Material Recycling Facilities will also grant an option to Benchmark to acquire and 
rent to the acquiring project the property on terms that will be fair to both parties. 
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Get involved! 
 

 

     

Telegram  Twitter  Facebook 

 

 
 

LinkedIn  Medium 
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https://t.me/benchmarktoken
https://twitter.com/benchmarktoken
https://www.facebook.com/benchmarktoken
https://www.linkedin.com/company/benchmarktoken/
https://medium.com/@benchmarktoken

